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HAIL INSURANCE ——— PHOENIX MUTUAL 
FOR FLORISTS’ HE “Phoenix” appreciates the function and rights of AGENTS T0 PAY 
NURSERY STOCK sites. Ei Wee wo caale dis aie ee eee NATIONAL AD COST 


with policyholders and claimants but it has been equally 


























ak 


fartford Fire’s Coverage, as Given in diligent in seeing to it that its relationship with its Large Producers Met in Bastferd And 
Eastern States, Announced to Agents are cordial and harmonious. Agreed That They Would Gain 
Nurserymen By Campaign 




















CONTAINS NEW FEATURES PH CEN iX AD MEN’S ORGANIZATION 
Nurserymen and Insurance Companies . 


Clifford Elvins, Imperial Life, Explains 


Have Been in Conference Relative A Cc L d Cost and Distribution Methods of 
to This Coverage ssurance ompany, t "9 Policyholders’ Paper 
Hail, Hail, the gang’s insured, of London Most of the speakers at the sactional 


What for hail do we care? 100 William St., New York group meeting in Atlantic City last 
What for hail do we care? week at the advertising convention 


' oar . represente » life insurance com- 

We've all got hail insurance now. I ot van sa lif hoe é ant n 

é es. b § 8d 4 y Qe 

This was a song sung at the last meet- rene [is @ , me, 7 = .? 

a ; : ¥ iati sulted as reported in The Eastern 
association, 


t ‘ v ra eaYr ayn’s . : 
ing of a urserymen's Underwriter last week in the formation 


== F affiliated with the National Association Indemnity Company of the Insurance Advertising Confer 


of Nurserymen, when it became known ence, a constitution was adopted which 
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that after many negotiations with in- 75 Maiden Lane, New York will ba found printed in the fire insuir 
P surance companies one of tha com ance section of this paper. .Leon A. 

, i ¥ ah a ica > ’ ¥ 
panies, the Hartford, had arranged to Yesterday Today Tomorrow Soper, of the home office of the Phos 


sali nix Mutual, was alected pres‘dent. 
provide hail insurance cover along The forty odd representatives of in 
‘, ry » Ure « k g 
=f lines asked by nurserymen. Circulars surance companies who attended, and 
from the. Hartford Fire ing oe they included fire, casualty and surety 
Company, deseribing coverage ant companies as well as life; were con- 
+. ro ioetri » Ld ote : ‘ ‘ : 
rates, were distributed. The data SERVICE and BROKERAGE siderably interested in talks made by 


(covering risks in New York, New Jer- 


























in N DEPARTM NT Winslow Russell, viceipresident of the 
sey, Pennsylvania, Delaware, Maryland E Phoenix Mutual), and by Clifford Elvins, 
and all New England,) follow: of the Imperial Life. 
Points Covered CHAS. F. ENDERLY, Manager How Cost of National Advertising Will 
It may be noted that nursery stock Be Apportioned 


| hail insurance is essentialiy the same 122-126 William Street, New York City What interested them particularly 
as Other kinds of hail insurance, both ; in Mr. Russell’s talk was his explana- 
in form of contract and in operation, a tion of the manner in which the cost 
save for the following points: FIRE—AUTOMOBILE—MARINE of the Phoenix Mutual’s national ad- 
(1) Nursery stock is insured not vertising is to be apportioned. The 
on a per acre basis; the limits of in- advertising is to be paid for by the 
surance are named per 1000 trees or producers of the company, 5% to he 


plants. Biocks of less than 1000 may deducted from the first year’s com- 
be insured on a pro rata basis. 


; missions and 1% on commissions for 
(2) The limit of insurance and 


nine years foilowing. This is some 
rate per $100 of insurance dep2nds NORTH AMERICA 
in the case of nursery stock on its 


thing entirely new .in life insurance 
a PHILADELPHIA 


and will cause widespread attention. 
It is not an arbitrary action on the 
(3) There is no liability for loss or part of the Phoenix Mutual, but is 
damage to seadlings, blossoms, 
blooms or fruit, “uniess spacifically The Oldest American Fire and Marine 


done with the co-operation of the 
agents who believe that they are the 
mentioned and insured.” Insurance Company 
(4) The party insured agrees to 


real gainers by the advertising cam- 
keep a complete record of the dig- 


paign. Forty-four of the leading pro-- 
é ducers of the Phoenix Mutual Life 
ing, cutting or harvesting of any in- —— . — were called to Hartford, the entirs 
sured crop and to produces such plan was discussed and they voted on 
aa for the company’s inspection 1.327 000.00 d d F ONE DAY b th it, the ballot being secret. It re- 
nN request. rodauce In a sulted in unqualified endorsement of 
acon ot loss or damage by hail, $ ’ , 3 p y the company’s pian by forty-two of the 
’ percentage of damage is estimated forty-four. On its face this looks like 
1-3 each item of the policy separately; agents of the a reduction of commissions but the 
~“e 18 not liability unless the loss or , agents expect to more than make this 
image equals or exceeds 5% of the up in the Jong run. 


thee amount of insurance applying at The advertising men were consider- 
date. Upon adjustment of any : ] abiy surprised that the same advertis- 


(Continued on page 18) OF ST LOUIS 
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(Continued on page 10) 


















‘H SOME CLASS TO THOSE BOYS. 
GAUVIN' ARE YOU ONE OF THEM? GAUVIN 
MAGENGY Better write “Jake” Babler at St. Louis and learn all about his attractive DAGENCYA 


proposition for agents. 
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Variety in Company’s 
Question Column 
METROPOLITAN’S 





ANSWERS 





Agents and Policyholders Both Put 
Problems Up to “Tower Talks” 
Editor for Solution 





The Metropolitan Life runs a ques- ~ 


tion and answer column in its paper 
“Tower Talks” which draws a great va- 
riety of problems from readers as both 
agents and _ policyholders’ contribute. 
The latest issue contained the follow- 
ing: 

The Rights of a Non-Citizen 
policyholders have equal 
company with those who are 

ye D: 
Every policyholder of this company 
has the same privileges as all other 
policyholders, regardless of the fact 
that they may not be citizens of the 
United States. 


The $1,800 Income 
I have a prospect, 35 years old, with a wife 
and one child. His income is $1,800 a year. 
How much insurance should he be canvassed 
for? ; 
Cc. H., New Hampshire. 
The most sensible way to consider 
insurance is to calculate the amount 
of premiums that coutd be entirely de- 
voted from earnings to give the family 
the largest possible amount of protec- 
tion. The average of thousands of ac- 
tual budgets of thrifty families shows 
that $200 is spent annually for life in- 
surance where the income is $1,800. 
Who Gets Partnership Insurance? 
. Please advise me on the following: Where 
Partnership Insurance’ exists yetween two 
brothers and life insurance is carried payable 
to the surviving brother, the premiums being 
paid by the firm, can the widow of the de- 
ceased member claim any part of the insurance 
paid to the surviving member? K 


The proceeds of a life insurance pol- 
icy are always paid to the beneficiary 
named in it, if living. Ordinarily, life 
insurance for business purposes is to 
make adjustments easier in case of 
death of one of the partners. In the 
matter you mention, the surviving 
brother will have immediate use of the 
insurance funds which may be needed 
to meet the claims of the decedent’s 
relatives without distributing other 
cash assets of the business. That is 
one of the purposes of business insur- 
ance—to have immediately available 
funds to make adjustments of matters 
easier when death comes to a member 
of the concern. 

The Inheritance Tax Problem 

‘When, a man’s insurance is made payable to 
his wife and all premiums have nt paid 
from funds collected on her property, all stand 
ing in her name and absolutely hers, would 
any portion of such insurance be subject to 
inheritance tax? The amount in question is 
$95,000 at death, and an additional $90,000, pay- 
able in twenty annual instalments. 

Atlanta, Ga. 


The Federal Government exempts life 
insurance from the estate tax up to 
$40,000, if payable to a named bene- 
ficiary. This exemption is in addition 
to the regular general exemption of the 
estates in the amount of $50,000. If 
life insurance funds are not paid to a 
named beneficiary nor to one’s estate, 
insurance exemption will not be al- 
lowed. In that event, only the general 
estate exemption of $50,000 would be 
allowed. The State of Georgia does 
not levy inheritance tax against the 
proceeds of life insurance, if left to a 
designated beneficiary, and there is no 
limit to the amount that may be pay- 
able to such beneficiary. The proceeds 
of life insurance would be taxable, how- 
ever, if left to the estate. If all pre- 
miums have been paid by the wife and 
continue to be so paid, the proceeds of 
the policy would not be considered as 
a part of the Insured’s estate. Un- 
doubtedly the government would ask 
for proof that the premiums were ac- 
tually so paid, and arrangement should 
be made to show proof in advance to 
eliminate any controversy after death. 

When A Child Is Disabled 


In regard to disability provision of a Child’s 
Twenty-year Endowment Policy, 25-cent pre- 


Do 
rights in 
citizens? 


non-citizen 
the 


mium, policy was taken out at age next birth- 
day one year: After the policy has been in 
force four years and child should become’ to- 
tally disabled, would the company pay $30 
in cash and issue a free paid-up policy for 
$255 to be paid at the expiration of the endow- 
ment period? 
F, F. D., Oshkosh, Wis. 

The total and permanent disability in 
the Industrial policy, is limited to sev- 
erance of both hands, or both feet, or 
one hand and one foot, or permanent 
loss of the sight of both eyes. It does 
not cover total and permanent dis- 
ability from any other cause. If, while 
policy is in force, permanent disability 
from one of the above causes occurs 
under an Infantile Twenty-year Endow- 
ment, issued at age 1, weekly premium 
25 cents, in force four years, the 
amount payable would be $30 in cash 
and the issuance of a paid-up policy for 
“Such benefit as would have been pay- 
able under the original policy at the 
death of the insured or at maturity as 
an Endowment: 





Four = years in 
Rive “ “ 
Six “ae “ 
Seven - ed 
Eight 4 x8 
Nine . rhe 
Ten ? ve 
Eleven “ “ 
If the insured survives the full pe- 


riod, the last named amount would be 
paid as a matured endowment. If 
death occurs in the interim, the amount 
payable at death would be the sum in- 
dicated for the number of years the 
policy has been in force at the time 
death occurs including the period of 
disability. 





SON OF R. L. COX A LEADER 

The leading district in the Meatro- 
politan Life organization in accident 
production is that of Manager Carlton 
W. Cox, at Bloomfield, N. J. Manager 
Cox jis a son of Second Vice-President 
Robert Lynn Cox. Before he was as- 
signed to a district Mr, Cox traveled 
over the East visiting agencies as an 
instructor in the new health and acci- 
dent business and to stimulating pro- 
duction. 








PROSPECTS 






































LEADS 


This is only a part of The 


address: 


T. LOUIS HANSEN, 
Vice-President 


Home Office: . - - 





Helping The Man 
With The Rate Book 


real, live, business-getting leads on the right 
kind of prospects—are supplied to Guardian Agents | 
and help them save time and increase their production. 


of Agency cooperation. Tf you want to know the whole 
story of what this Company is doing for its field men, 


or 





The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 
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We are giving them to our salesmen at the rate of || \NNUAI 
40,000 PER YEAR George / 
: Sho 
We Help Our Salesmen 
The an 
BANKERS LIFE COMPA hid at 
held at t 
NY Tuesday, 
Des Moines - 
§ Whi 
Established Geo. Kuhns the 
1879 President Graham | 
—— ident ¢ 
“im elected | 
SELLING COURSE AT NIGHT Franklin Life Makes tion Jos 
L'fe insurance salesmanship will be : him by p 
added to the night course of the Whar Reductions in Rate; paid app 
ton School of the University of Penn- * 
sylvania, following a pledge made CHANGES NOW EFFECTIVE Mr. 
yesterday at a meeting at ‘the Ballevue Poggi 
pr gen “ge * oo neers Springfield, Ill, Company _ Revise)” tte Une 
and general agents of life insurance ~ ' . 
companies. The meeting was ar- Schedules — Many of Its Policy 4 a ¢ 
ranged following several conf2#rences Contracts of the 3 
with Dr. S. S. Huebner, off the Univer- é = 
sity, with a committee from the Phila- The Franklin Life, of Springfield, [I] o 
delphia Association of Life Under- has made material reductions in the — - 
writers consisting of Managers E. J. ‘rates of main line of policies which art not = P= 
jervet, Guardian Life; W. H. Harper, effective at once. The new rates ob ponte / 
Aetna Life; A. P. Shalet, Mutual Life some of the contracts are given below eye ? 
of New York; Allen D, Wailis, Equt- aia pa on 
table Life of Iowa, and Frederick G. r With Waiver In ag 
Woodworth, John Hancock. The course ‘we tok «1 Be es sp } 
anticipates a thorough study of the as bie ko ee 
fundamentals of life insurance, what Ordinary Life #60. 
it is and does and ethical sales 20) 13.99 14.19 15.06 _One _ 
methods and will be in charge of Dr. 25 15.74 15.94 16.96 Smith 1 
S. S. Huebner and Professor Herbert 30 17.99 18.21 19.44 practice 
W. Hess. A minimum of 1,000 students 35 20.92 21.22 22.87 of the @ 
has been guaranteed. The usual Uni- 40 24.93 25.35 27.59 possible 
versity entrance requirements for the 45 30.50 81.11 33.81 - = 
Wharton School will apply to the stan- 20 Payment Life ragged 
dards of ‘this course which inciudes 2) 21.80 21.95 23.90 4 ie 
women as well as men. oF 99° 92 Sc OF hose of 
» 23.74 23.89 25.29 tion for 
= 30 26.10 26.25 27.84 ority,” | 
35 29.12 29.33 31.11 educatic 
45 . 37.98 38.58 41.01 ing the 
20 Year Endowment York 'U: 
20 40.33 40.48 41.14 been tu 
25 40.70 40.87 41.67 hess a 
30 41.23 41.45 42.45 Equitab 
35 42.03 42.33 43.66 bership 
40 43.33 43.77 45.68 The | 
45 45.78 46.49 48.78 tee wee 
Alexanc 
MEETING IN ALBANY ae 
The Albany agency of the Marylané Mr. Cov 
Assurance held a dinner recently? — ters ag 
which was attended by Supervisol” of the 
Steadman, of that company, P. J. Burke | Cowen 
& Sons, Inc., was the agency and) geyeray 
among those who attended were Hot. q been i 
' Wiliiam J. Grattan, general counsel, P. F pers of 
| J. Burke & Sons, Inc.; Frank T. Ker Othe 
e Pe : veney, agent, Fulton County; Joseph | commit 
Guardian’s broad program Tucker and Jacob Tucker of “Tuckers,” | ers, 
: Albany; Joseph Driscoll, member of E Harty, 
Capital District Exchange, Inc.; Robe ~ Mutya 
Pell agent, Albany Office; Robert 1. Rquital 
Longton, agent, Albany Office; Edmond New EB 
Fitz Gibbon, agent, Aibany Office; John Travel 
J. O’Brien, agent, Schnectady; P. P.M. 
Burke, John J. Burke, er: : W. Go 
Burke, Edmond P, Burke, 0 om Penn } 
GEO. L. HUNT, Burke & Sons, Ine. York | 
The 
Supt. of Agencies The New York Life it # are g, 
Feature its current bulletin presid 
Will Rogers uses some of the con second 
Talk ment on fife insurance Union 
printed by The Easter W. R. 
Underwriter in its report of Rogers treasu 
talk at the National Board of Fir Passed 
Underwriters’ annual meeting whet 
he said that a man who buys insurance Lov) 
knows where ha is at. when he is alive At 
and his famiiy knows where it is after agerg 
he. is gone. The New York Life sa¥ the 
it is a positive pleasure to s2e¢ one . Speak, 
a proverbially improvident and happy of Ne 
50 Union S go-lucky calling, particularly ® jm Bafta 
nion y whose words have the weigh Schoo] 
quare, New York thority, stand forth as a_ public &© such ; 
ample of thrift to the members of his York 
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G. C. Wells Now Heads 
Local Life Underwriters 


{NNUAL MEETING TUESDAY 


George A. Smith Thinks Field Men 
Should Be in Control Every 
Other Year 


The annual meeting of the Life Un- 

erwriters’ Association of New York, 
held at the Merchants’ Association on 
tuesday, turned out to be a routine af- 
fair. The Kresge case and other mat- 
ers Which are still under discussion 
on “the street” were not brought up. 
Graham C. Wells, manager of the Prov- 
ident Mutual Life in New York. was 
elected president. Following his elec- 
tion Joseph D. Bookstaver welcomed 
him by presenting him with thirty-eight 
paid applications of new members. 

Ina talk the new president thanked 
Mr. Bookstaver for giving his adminis- 
tration such a good start. Mr. Wells 
was named as the delegate from the 
Life Underwriters’ Association of New 
York to attend the annual convention 
of the National Association of Life Un- 
derwriters at Chicago. 

The retiring president, George A. 
Smith, of the New England Mutual, was 
not in the city and C. B. Knight, of the 
Union Central, was in the chair. The 
annual address of the president was 
read by the secretary of the association. 
In his address Mr. Smith paid a tribute 
to the late A. R. Spier, well known 
agent who died in Florida some months 
ago. 

One of the suggestions made by Mr. 
Smith was that it would be a good 
practice to. have a field man in charge 
of the association every other year, if 
possible. He added that any fear that 
the New York association is a general 
agents’ and managers’ club is absolute- 
ly groundless. “T am convinced that 
those of us who would use our associa- 
tion for personal gain are in the min- 
ority,’” he said. He complimented the 
educational committee, E. J. Sisley 
chairman, for its activities in further- 
ing the life insurance school at New 
York University. Each class there has 
been turning out $3,000,000 of new busi- 
ness a year. Godfrey Moore, of the 
Equitable, made a talk boosting mem- 
bership. 

The slate for the executive commit- 
tee went through with the exception of 
Alexander Cowen, Massachusetts Mut- 
al, Instead, George Morrissey, of that 
company, was elected. The defeat of 
Mr. Cowen was regarded in some quar- 
lers as a rebuke to T. R. Fell, manager 
of the Massachusetts Mutual, as Mr. 
Cowen has been his spokesman upon 
several occasions when Mr. Fell has 
been in clash with some of the mem- 
bers of the association. 

Other members of the executive 
committee elected were N. F. Cham- 
bers, New York Life; Joseph P. W. 
Harty, Mutual Life; Harry E. Morrow, 
Mutual Benefit; Edward Robinson, 
Equitable Life; H. Arthur Schmidt, 
New England Mutual; J. D. Bookstaver, 
Travelers; ©. A. Foehl, Prudential: 
P. M. Fraser, Connecticut Mutual; R. 
LT pi Prudential; J. Elliott Hall, 
“tn Mutual; George A. Kederich, New 
York Life, 
aa officers in addition to Mr. Wells 

 E. J. Sisley, Travelers, first vice- 
inna A. Cerf, Mutual Benefit, 
Union bs technic C. B. Knight, 
WR Central, third vice-president ; 

-K. Collins, National Life, secretary- 


treasurer, The new scale of dues was 
Dassed, : 





LOVELACE SPEAKS IN BUFFALO 
on the last meeting of the life man- 
the 8 association of this city, held at 
a, Hotel Statler, the principal 
of New ie Dr. Griffin M. Lovelace 
Buftaly ork Universitiy, who toid the 
school “taal the workings of a 
th as har insurance salesmanship, 
York dl ave been established at New 
tute ‘Mversity and Carnegie Instt- 
of Technology at Pittsburgh. 























Lycurgus Ran the 
First Boarding House 


YCURGUS was the world’s first 

4 Bolshevist. He is another of the 
semi-mythical folks who lived in 
Sparta ages and ages ago, and who 
was worshipped after death almost as 
a God. 


Plutarch, however, seems to figure 
it out that Lycurgus was real and a 
great law-maker at that. Anyway, 
he operated on the theory all men 
are equal long before we wrote it 
into the DeclarationofIndependence. 
Nobles — especially in the half and 
quarter sizes — made no hit with 
Lycurgus. He provided one big 
national boarding house and fixed it 
so that everybody, rich and poor, 
should gither ix the market place 
for breakfast and dinner. Incidently, 
he decreed that the food should be 
contributed by the boarders them- 
selves and this food could not be 
bought with money. 


In other words, the rich chap had 


PRUDEN PSs 
WAST 


TIAL <3 
* ee, 


STRENGTH OF’ 
CIBRALTAR’ 


to go into agriculture and raise 
his share of the provender. This 
kept everybody in the country busy 
truck farming— except Lycurgus. 


Another even wiser arrangement 
Lycurgus made was to insist that the 
first man of the household should 
either plan ahead to protect his wife 
or see to it that she had a second 
husband safely arranged for. Cash 
protection meant nothing to Lycur- 
gus. All he wanted was to have every 
husband keep a storehouse so well 
filled that the widow would have 
enough to sustain her until she could 
get her bearings anew. 


N the simple times of Lycurgus 
this plan was real insurance 
against the proverbial rainy day. 
But today a well filled storehouse is 
not considered entirely sufficient. 
The thoughtful and loyal father that 
we all admire most uses life insur- 
ance to provide a definite estate. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey: 





Fiske’s Tribute To 
Henry D. Appleton 


INTELLIGENT AND HELPFUL 


Deputy’s Rare Combination of Quali- 
ties Discussed By President of 
Metropolitan 


One of the interesting tributes to 
Henry D. Appleton, deputy superintend- 
ent of New York, read at the dinner 
to him in the New York Athletic Club, 
was from President Haley Fiske, of the 
Metropolitan Life, who said in this 
communication: 

“Even at the risk of a personal al- 
lusion to myself, in view of the fact 
that I have so recently completed fifty 
years of service with the Metropolitan 
I am moved, on this, the occasion of 
your completion of forty years of faith- 
ful service to the state, to congratulate 
you upon your wonderful record. I 
mention my own long connection with 
the business of insurance simply that I 
may emphasize the statement that, 
throughout your entire career with the 
New York Insurance Department I have 
personally had occasion to be quite 
familiar with your activities. 

Forty Years of Tremendous Growth 

“The past forty years have been tre- 
mendously important years in the his- 
tory of the state, but the tremendous 
growth of the business of insurance in 
all its branches has far outstripped, in 
its significance, the growth of the state 
itself. Insurance, whether life, fire or 
casualty is one of the bulwarks of our 
people against misfortune and to intelli- 
vent supervision of the business such 
as has been uniformly afforded by the 
Department with which you have been 
connected, the present high position of 
the business is largely attributable. 
With this supervision, no one has had 
more to do than yourself and your long 
service has served to. stabilize the 
sound traditions of the Department 
while your broad minded’ attitude has 
furnished that elasticity without which 
no such expansion, as has taken, place, 
would have been possible. In emer- 
gencies, you have acted as Superin- 
tendent, while, as the first deputy for 
£0 many years, you have kept in con- 
stant touch with all its operations. 


Always Intelligently Helpful 

“No one, I think, is in a position to 
better judge the value of your services 
to the state, to the individuals who 
compose the insuring public and to the 
institutions under the supervision of 
your Department, than am I. It is with 
the utmost sincerity that I say that, 
from the beginning of your connection 
with the Insurance Department, you 
have ever been intelligently helpful to 
these several interests, never for a 
moment wavering in your zealous guar- 
dianship of the rights of the state and 
of the insuring public, and at the same 
time never withholding from the com- 
panies under your supervision those 
things to which you believed they were 
lawfully entitled, while always fruitful 
in constructive suggestions for the ad- 
vancement of the business in, general. 

“This rare combination of qualities 
has won for you the admiration and re- 
spect of all who have had business re- 
lations with the Department of Insur- 
ance of New York during the past forty 
years, and those of us who have wit- 
nessed your long service and who still 
remain, join most heartily in wishing 
you many more years of, usefulness, of 
health and of prosperity.” 





BREAKS RECORD 

The Equitable’s Agencies in the New 
York Metropolitan District paid for a 
larger volume of insurance during May 
than during any month in the entira 
history of the Society, exceeding by a 
slight margin the amount paid for in 
March of this year, the previous high 
mark, and by over half a million the 
business of December of last year. 
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= Like A Masquerader 





OHIO 


= The tremendous resources and varied production of this great State have been more 
— or less submerged, because of its pivotal position in politics, and its record for turning 
3 out Presidents. a 

More than 23,000,000 acres of farm land, worth more than $3,000,000,000.00 pro- 
duces annually crops worth more than $600,000,000.00 There are more than 16,000 man- 
ufacturing establishments in the State of Ohio, employing nearly 1,000,000 people, and 
more than $4,000,000,000.00 in capital. 


The industrial payroll is nearly $1,500,000,000.00 annually. 


The. manufactured products in the State of Ohio each year approximate 
$5 ,000,000,000.00. 


Iron and steel, automobiles, automobile accessories, electrical machinery, railroad 
cars, boots and shoes, ship building, food preparations, steam engines, structural iron 
work, foundry and machine shop products, bread and other bakery products; in fact, 
everything from condensed milk to boots and shoes is included in the diversified indus- 
tries of this State, an agricultural and manufacturing empire of itself. 


The population of the State approximates 6,000,000. Akron, Columbus, Dayton, 
Youngstown, Toledo, Springfield, Canton, Lima and Lorraine should be headquarters of 
$1,000,000.00 District Agencies. Cincinnati and Cleveland, both great, big industrial cen- 
ters, are good for $2,000,000.00 or more. 


Here is a big life insurance opportunity for a big life insurance man. We want one 
to build a great organization in this great State—Are you that man? Write and tell us 
why you think so, and if we can get together, here is a job which will pay you well— 
and big enough in its possibilities to hold your interest for the balance of your business 
life. 


Address Robert D. Lay, Vice-President and Secretary, or Walter E. Webb, Super- 
intendent of Agents, 29 S. La Salle Street, Chicago, Illinois. 
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Kingsley Presided 
At Tokio Dinner 


| BRILLIANT AFFAIR IN ORIENT 













Prince Tokugawa and Viscount Kaneko 
Principal Speakers; Improved Re- 
lations Between U. S. and Japan 





During his recent visit to Japan, Dar- 
win P. Kingsley, president of the New 
York Life, presided at a dinner in 
tokyo which was addressed by two of 
the leading men of Nippon, Prince 
Tokugawa and Viscount Kaneko. The 
dimer was attended by many promi- 
nent Japanese, members of the Japan- 
ese diplomatic and foreign colonies, and 
by passengers of the steamship that 
carried Mr. and Mrs. Kingsley and 
others around the world. The affair 
was held in the Imperial Hotel and in 
his talk Prince Tokugawa referred to 
the president of the New York Life and 
his wife as “messengers of peace, whose 
visit at this happy season of the year 
will tend to draw the heafts of our 
peoples together in better understand- 
ing and sympathy.” Many of those 
present had met Mr. Kingsley three 
years ago in Japan. 
Mr. Kingsley’s Talk 

Mr. Kingsley devoted most of his re- 
marks to a discussion of the improved 
relations between the United States 
and Japan, and said in part: 

“The Lansing-Ishii Agreement has 
been abrogated; that was a dangerous 
document—dangerous because we _ in- 
terpreted it one way and you another. 
Such documents always are dangerous. 
The Nine Power Treaty has superseded 
that understanding. 

“The Anglo-Japanese Alliance has 
been superseded by the Four Power 
Treaty. That was desirable. The 
United States always was uneasy about 
the Anglo-Japanese Treaty. It is well 
ended, 

“But most important of all was the 

Wisdom of Japan’s subsequent action. 
Nothing Japan has done in many years 
has made so good an impression in 
America as her prompt action in with- 
drawing her troops from Hankow and 
turning Shantung back to China. That 
‘It was so nominated in the bond” is 
true, but Japan’s unequivocal action 
shows she is playing the game square- 
ly, and we like it. : 

_l was told today by a gentleman 
just from China that these acts have 
vastly changed Chinese opinion and 
that the bitter hostility of the Chinese 
has been greatly lessened. I had a let- 
ler today from Korea telling me that 
the situation there was much improved, 
_ ad going so far as to intimate that 
_ ‘ty visit to Seoul in 1920 had forwarded 
that happy result, 
4 We are playing our parts, even 
' though only private citizens, in the in- 
ternational drama, 
Playing Another Scene Now 
> Cicero in hig Essay on Old Age com- 
4 — life to the stage, on which men 

-- prand parts. He anticipated by 

: he sixteen hundred years the refiac- 

syed of Shakespeare on the worid as 

cma and all men and women as 

— merely, having their exits and 

a erences, Cicero said that since 

nak € must end the important thing 
| 2 hot great length of years, but the 
: hed cone Played his part when his 
mn ca led him. A part played badly 
be ge improved by many re-entrias 
ie; part well played was not injured 
“We ony exit, he said. 
; are now playing through another 
=o the act which opened when the 
omen in (Frank A.) group was wel- 
i + tag 1920. The important thing 
ren gl we playing the scene well? 
ether endeavoring to understand each 
trying Fay we charitable? Are we 
ir ¢ 0 look at problems as they ap- 
tes Pash the Japanese? Are the Japan- 
caine to get our point of view? 
make ae therefore, whether we 
‘pe laemene entry in the play, joint- 
honor Ire ely, is unimportant.. ‘The 
When | 8’ in acting our parts wisely 
ife calls for action.” 
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MASSACHUSETTS 


LIFE INSURANCE COMPANY 
of Springfield, Massachusetts 
Incorporated in 1851 


MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 














JOSEPH C. BEHAN, Superintendent of Agencies 








NOT TAKEN POLICIES 





Points About Which An Agent Should 
Satisfy Himself Before Order- 
ing New Policy 





Frank J. Steinebrey, Supervisor of 
Agency Accounts of the Pacific Mutual 
Life, gives agents some good pointers 
relative to “not taken” policies. In 
discussing additional policies he says: 

Before ordering an additional policy 
the agent should satisfy himself upon 
those of the following questions which 
may apply to the particular case: 

1. Is the applicant able to pay for 
and to continue the additional insur- 
ance? 

2. Is the agent reasonably sure of 
his ability to induce the applicant to 
accept the additional insurance? 

3. Will failure on the part of the 
agent to deliver the policy have an ad- 
verse effect upon the mind of the ap- 
plicant? 

4. Is the prospect of delivery suffi- 
cient to justify the agent in expecting 
the company to assume the cost of is- 
suance and the possibility of adverse 
selection which always attaches to the 
issuance of a policy which the applicant 
has the right to accept or reject during 
a period of sixty days? 

5. Has the agent considered the ef- 
fect of his standing with his general 
agent and the company if he is unable 
to place the average amount of such 
additional business, i. e., is the agent 
able to deliver an average amount of 
such insurance so as to indicate to his 
general agent and the company that he 
has been ordering additional policies 
upon good judgment? 

6. That since the company will very 
probably issue the additional insurance 
on the agent’s own recommendation is 
he personally willing to assume the 
moral responsibility for any of the ad- 
vers? features that might arise themr- 
from? 














$2,000,000 ON MRS. FIELD 





Robert L. Jones Handles Big Case 
Issued To Provide For Large 
Inheritance Taxes 





Life insurance amounting to $2,000,- 
000 has been issued on the life of Mrs. 
Evelyn Marshall Field, wife of Mar- 
shall Field 3d, through Robert L. 
Jones, former president of the Life 
Underwriters Association of New 
York. The business was written 
through the New York Life and about 
twenty other companies partitipated. 

Marshall Field, 3d, is solie beneficiary 
under the policy, which it is under- 
stood, was taken out to provid? for in- 
heritance taxes primalrily. Mr. Field 
is head of the La Salle street broker- 
age firm of Marshall Field, Gllore Ward 
& Co. Three years ago Capt. Field 
took out a $1,000,000 policy in Chicago, 
making the total amount of insurance 
he carried at that time $1,065,000. He 
was the first client of a newly organ- 
ized insurance brokerage firm formed 
by two of his overseas “buddies’”— 
Lieut. Harper Moulton and Sergt. Paul 
M. Hurd—who served in the same »5ut- 
fit with him in the 122d Field Artil- 
lery. Alk of the policies were in favor 
ot his wife. 





HURT LEG IN INDIA 

Darwin P. Kingsley, president of ths 
New York Life, returned from his trip 
around the world on crutches because 
of an accident in India. Whils on his 
way to see the famous Taj-Mahal he 
was getting off a train and miscalcw 
lated ths length of the step which re- 
sulted in his breaking a tendon in his 
leg. 





The WPiorida State legislature ad- 
journed on June 1. The bill which 
proposed a tax of twenty-five cents on 
each $1,000 of corporate capital stock 
died on the calendar. 





————— 


PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 


ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 
and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


and Permanent Disability Clause. 


An Increased Dividend Scale for 1923 





Insurance Needs Only 
14 Per Cent Covered 


FIVE YEARS 





SALARY BASIS 





Life Insurance Educational Informa- 
tion Circulating Among 40,000 
Women’s Clubs 


The benefits of life insurance are be- 
ing brought to the attention of several 
hundred thousand women _ systemati- 
cally through the 40,000 clubs affiliated 
with the General Federation of Wom- 
en’s Clubs, these insurance activities 
being directed by Miss Alice Lakey, 
who is chairman of the insurance com- 
mittee. At a recent meeting of the 
Federation council Miss Lakey deliv- 
ered an address on life insurance in 
which she outlined the benefits that 
would result from a general understand- 
ing of the uses of life insurance. 

To the question as to how much in- 
surance a man should leave to his fam- 
ily, Miss Lakey answers that, where it 
is possible to do so, a man should leave 
in insurance at least the equivaleat of 
five years’ income. If he has been re- 
ceiving a salary of $3,000 a year, he 
should be insured for $15,000. 

America is insured only to the extent 
of 70% of its income for one year or 
only 14% of what it needs, as indicated 
by the preceding estimate. Contrast 
this with the amount of fire insurance 
issued. Fully 82% of the property is 
insured against fire, yet there is only 
a chance that a man’s house will burn. 
It may outlast several generations of 
occupants, while it is certain the man 
himself will die. 

Because of the fact that life insur- 
ance should safeguard and _ protect 
every home in the United States, the 
General Federation preaches the gos- 
pel of insurance through its 40,000 
clubs to hundreds of thousands of wom- 
en and preaching it so that ultimately 
every home will be protected by life 
insurance. 

The wise man today, said Miss Lakey, 
is the man who leaves his family safe- 
guarded by a monthly income policy. 
This form of policy gives them a cer- 
tain fixed income that cannot be lost 
nor dissipated by a reduction in the 
value of invested funds. The life in- 
surance company will pay to the fam- 
ily of the insured, for the stated num- 
ber of years, just as much income as 
the insured purchases. There is no 
element of chance in this. Payments 
are absolutely certain. Month after 
month, year after year, the check comes 

in. Every one knows how difficult it 
is to invest safely a few thousand dol- 
lars. Financiers have difficulty in 
finding safe and profitable investments. 

This country is spending four million 
dollars daily on the “movies.” The an- 
nual total amounts to $1,460,800,000, 
which would pay the annual premiums 
on 16,694,561 average sized insurance 
policies if invested in that way instead 
of being spent at the movie theatres. 

In addition to the movie bill we are 
spending annually twenty-two billions 


of dollars for chewing gum, candy, 
motor cars, phonographs, organs, 
pianos, cigars, cigarettes, tobacco. The 


candy bill amounts to one billion dol- 
lars a year, that for chewing gum to 
fifty millions. It has not yet been es- 
timated what we are spending for 
radio but the expenditures are large. 

If the money thus spent for so-called 
luxuries could be invested in life insur- 
ance it would pay the premiums on 
$28,500,000,000 worth of fully paid-up 
life insurance. Would it not be bet- 
ter for the final advancement of our 
nation, asked Miss Lakey, if some of 
this vast sum were invested in monthly 
income insurance, thus guaranteeing 
shelter, food, clothing, to more people? 
According to the American Bankers’ 
Association 90% of all women after the 
age of sixty are dependent on rela- 
tives or friends. 
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Settlements Under 
Policies When Lost 


COMPANY PRACTICE VARIES 





Discussion of Legal Aspects of Lost 
Policies Before Life Insurance 
Counsel By R. E. Henley 

A discussion of methods of settlement 
under lost policies was presented before 
the Life Insurance 
Counsel at its recent meeting at Mil- 
waukee, by Robert E. Henley, attorney 
for the Life Insurance Co. of Virginia. 

Over thirty companies contributed in- 
formation as to their practices to Mr. 
Henley. All require as the first step 
that an affidavit be furnished as to 
the facts of the supposed loss and some 
companies require both beneficiary and 
assignee to join in the affidavit. 

The companies are about evenly 
divided in practice on issuing duplicate 
policies or copies, or certificates of 
loss. A number of the companies re- 
quire bond in case of future settlement. 
The term “bond” in this case, Mr. Hen- 
ley explained, is not intended to apply 
to bare agreements on the part of the 
insured to save the company loss, but 
refers to an indemnity bond with 
surety. The duplicate once issued will 
be treated for all purposes as the orig- 
inal, unless claim ‘under both original 
and duplicate should be made. Many 
of the companies will not require bond 
where the sum is below a_ certain 
amount, 

When application is made for a cash 
settlement the practice is generally the 
same as in case of a policy loan except 
that one company which requires a 
bond for a policy loan does not require 


Association of 


it in case of a cash surrender value 
payment, 
Almost all companies will permit 


change of beneficiary to be endorsed on 
the duplicate policy. One company 
suggests an assignment as an alterna- 
tive. 

Many policies are lost each year and 
considering this, Mr. Henley said, the 
experience of the companies has been 
favorable. Of the thirty or more com- 
panies contributing information on 
their practices, only one reported a loss 
as the result of issuing a duplicate 
policy. 

Mr. Henley discussed the 
legal aspects of the case and 
many decis‘ons on the subject. 


purely 
cited 





AIM FOR $5,000,000 IN JUNE 





Goal of Bookstaver Agency; Again En- 
dorses N. Y. U. School; Get Local 
Association Memberships 





J. D. Bookstaver, general agent, Trav- 
elers, entertained at luncheon in the 
Chamberlain Restaurant, Chambers 
Street, New York, about 135 members 
and friends of the Bookstaver Agency 


of ths Travelers on Monday. 

Mr. Bookstaver and his able asso- 
ciate, Elias Klein, had a two-fold pur- 
pose in calling the members of the 


agency together, i, 9.: They wanted to 
give further endorsement to the New 
York University life insurance courses 
of instruction, and they were after new 
recruits for membership in the local 
underwriters association. 

In both matters they were succegs- 
ful. The appeal came from the Heart 
and the response was quick and strong. 
No less than thirty-five applications 
for membership in the N. Y. L. U. A. 
were received. 

A mark of $5,000,000 of business for 
the month of June was set for the 
Bookstaver agency and the selling of 
life insurance from the standpoint of 
income strongly advocated. 

Aside from Mr. Bookstaver and Mr. 
Klein, P. A. Be-Hannesey, of the Be- 
Hannesey Art Studio, Hollywood, Cal., 
and Solon Schiller, the leading member 
of the Bookstaver production staff, 
spoke, 


“with 


MANY UNINSURED 





Union Central Life Policyholders Fill 
Out Budget Blanks and Send 
Them To Company 





The Union Central has received 500 
budget blanks which were submitted 
with life insurance program in response 
to inquiries received on cards sent 
the company’s annual statement. 
Budgets submitted to the company 
showed a large number of men who 
were carrying from $1,000 to $5,000 
whose incomes and responsibilities in- 
dicated very clearly that they were 
able to carry and should carry from 
$5,000 to $15,000. 





MASONS ELEVATE DYKEMAN 

Conrad Dykeman, one of the best 
known life insurance men in Brooklyn 
and for many years prominent in the 
Life Underwriters’ Association of New 
York, has been elected to the highest 
honor in the gift of masonry. 





MAJOR RENNIE DIES 
The death is reported of Major Zenas 
Crane Rennie, formerly general agent 
in Springfield for the Mutual Life of 
New York, and for the past twenty-five 
years general manager of that company 
in Australia, 


- USING THE INCOME TAX 





Many Critical Situations May Be 
Avoided By Insurance To 


Cover Payments 





The income tax furnishes a_ con- 
tinued source of business to agents 
when they understand the situation of 
those who have large income levies to 


pay. Most peopie meet thes2  pay- 
ments quarterly and the bill due the 
government is not cleared until the 


last installment is paid. Al kinds of 
complications may result from neglect 
to make life insurance provision to 
meet this particular need in event of 
death during the year. 


The Penn Mutual 
cases involving income tax payments. 
In one of them, the income flrom the 
estate was $6,000, whiie the remainder 
of tax was $7,000. The result was that 
the widow was entirely deprived of in- 
come for the first year aftagr her hus- 
band’s death, and was put into a very 
difficult position. Sometimes the death 
occurs before any part of the tax has 


Life cites two 


been paid. Among welltobdo ciients 
there are doubtless many to whose 


executors this item would be trouble- 
some, ‘especially in connection with 
providing the family with maintenance 
funds. It should not be difficult to 
place small powicies for this service. 


i 


PRIDDY AND JONES SILENT 


No Comment To Make On Mcintosh 
Charges Relative To Kresge 
and Field Cases 
Neither Lawrence Priddy nor Robert 
L. Jones cared to make any statemey 
this week in reference to the attacks 
made upon them by lawyer James } 
McIntosh in the New York proasg a 
an aftermath of the Kresge $5,000, 
application and the Mrs. Marshall Fyelj 
insurance, Mr. McIntosh is counsel for 


Kresge and for the two men who tried 
to place the insurance. 

There is a danger that this contro. 
versy, if continued, will upset consider. 
able big business. In the Case of poli. 
cies running into the millions taken oy 
by people in New York, there ig py 
doubt that some of this business has 
been placed with companies not ad. 
mitted to the state and lots of ingur. 
ance men are opposed to furthering agi. 
tation of the matter. It is admitted 
that there are some aspects of the 
Kresge controversy to date which have 
not been to the best interests of the 
business.’ The insurance fraternity js 





divided and a different opinion can be” 
obtained from almost every man inter © 


viewed. 














Agents’ loyalty and enthusiasm, plus New 
Home Office Service features produce Team- 








Teamwork Tells 


work and increase production. 


These new features will hel 
Agents get more business: 


For policyholders: Increased Cash Values made retro- 
active—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 


deposit. 


For agents: Home Office leads—Letter Circulariza- 
tion Service—Special Bulletin Service—Limit in- 


creased to $200,000. 


For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disabil- 


ity Clause—Substandard Insurance. 


TEAMWORK—Boosting Policyholders and a Loyal 
Agency Force backed up by the Home Office insure 


success for the Union Central Agent. 


For agency relations write the Home Office. 


The Union Central Life Insurance Company 


p Union Central 





Sr ree 


Cincinnati, Ohio 
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Canadian Life Men 
Meet August 29-31 


YONTREAL PROGRAM READY 





4.0. Eliason and Franklin W. Ganse 
Among Visiting Underwriters 
From National Association 





The Life Underwriters Association of 
canada has completed its program for 
the annual convention at ‘Montreal, 
August 29 to 31 inclusive. Among the 
visiting’ life underwriters who will par- 
ticipate are A. O. Eliason, president of 
the National Association of Life Un- 
jewriters, Frank.in W. Ganse, of Bos- 
ion, and Mansur B. Oakes, of Indian- 
apolis. The program follows: 
Wednesday, August 29, 1923 
Morning Session 
§00—Registration. 
§.45—Singing. 
—Invocation. 

10.00—Meeting opened by President 
Lawson. 

10.15—Address of Welcome — His 
Worship Mayor Mederic Martin. (This 
address to be made partly in French, 


| partly English). 


10.35--Address—Our Greatest Asset, 
Franklin W. Ganse, Mgr. Home Office 
Agency, Columbian National Life, Bos- 
ton, Mass. 

11.05—Singing. 

11.10—Sales Demonstration (to be in 


' French). 


12.00—Adjourn, 
Afternoon Session 
2.00—Singing. 


2.05—Keeping Supplied with Pros- 
pects, 
1. In rural districts. 
2. In urban districts. 
(a) Domestic. (b) Business. 
3.00—Discussion, 


3.15—Singing. 
3.20—How to Handle Prospect List. 
—Discussion. 
—Appointment of 
Committee, 
~-Adjournment, 
—Special Entertainment features 
arranged by the Montreal Association. 
Thursday, August 30, 1923 
Morning Session 
9.30—Singing. 
§45—Making Policies Fit—Franklin 
W. Ganse, 
10.30—Singing. 
10.35—Monthly Income Insurance or 
Protection that Protects. 
11.15—General Discussion. 
11.30—Demonstration of a Sale. 
; Prospect feeling he has enough 
Msurance and the canvass conducted 
along the lines of program and income 
insurance, 
Election of officers. 
Afternoon Session 
Sectional Meetings 
Section 1—Industrial Insurance, 
Section 2—to be conducted in French. 
Section 3—The Agent and the Agency. 
2.00—Singing. 
205—How an Agent can Increase his 
Income, 
_ (a) What the Agency can do to 
assist the Agent. 
(b) What the Agent can do to 
assist the Agency. 
3.15—Discussion. 
4.00—Adjournment. 
Evening Session 
Annual Banquet of the ‘Association. 
Friday, August 31, 1923 
Morning Session 
9.30—Singing, 
_M0—Address—Life 
Estateg, 
10.30 Singing. 
10.35—French Address. 


a Nominating 


Insurance and 


Cj 
bointments, ete, 
~-Unfinished Business. 
—Adjournment. 
Afternoon Session 
2.00-—Singing, 
2.05—A 
‘ur B. Oakes, Indian 
8, apolis. 
3.00—Singing. $s 


.05—Inspirational Address, 


1 40—Business Insurance with spe- 
attention given to beneficiary ap- 


ddress, Mental Attitude, Man- 


REDUCES NON-PAR. PREMIUMS 





Federal Union Life, of Cincinnati, In- 
cludes Policies Five Years 
in Force 





The Federal Union Life, of Cincin- 
nati, will extend its premium reduction 
on non-participating policies to certain 
forms that are five years in force. The 
reduction will apply to all forms in the 
ordinary department which provide for 
the payment of premiums for less than 
twenty years. The reduction will 
amount to four per cent. 





TWO OBJECTIONS ANSWERED 

“My father-in-law is wealthy.” 

Answer—Then | am talking to the 
wrong man; he is the one who should 
be insured, 

“T will take it later.” 


Answer—What would you think of a 
man who bought a ticket to New York 
and then walked to Johnstown to get 
on the train? Life Insurance costs th» 
same, whether you start paying for it 
now or wait until you get partly along 
the journey. Why not get the benefit 
of the ride now? 


EK. A. Woods Bulletin. 








Illinois, in 


WINFIELD S. WELD DEAD 





Superintendent of Agencies of Berk- 
shire Life Had Long Career 
With Company 





Word was received in New York this 
week of the death at his home in 
Pittsfield, Mass., of ‘Winfield Scott 
Weld, superintendent of agencies of 
the Berkshire Life, of Pittsfield. Mr. 
Weld had been suffering from bron- 
chitis which later developed into 
pneumonia, the immediate cause of his 
death being heart failure. 

Mr. Weld was born in Kane County, 
1859. He joined the Berk- 
shire Life in the Chicago office in 1889 


and was called to the home office in 
1910. 





TOTAL ABSTAINERS 


The Manufacturers Life, of Canada, 
finds that the business written on total 
abstainers is more persistent than that 
in the general section. The rate of 
cancellation in 1922 in the general sec- 
tion was 17% higher than in the ab- 
stainers’ section. Abstainers’ business 
represents 63% of the total business in 
force of the company. 
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A NEW YORK LIFE IN- 


SURANCE COMPANY 


Offers an attractive manager’s con- 
tract for HARRISBURG and SOUTH- 
ERN PENNSYLVANIA in which ter- 
vitory the Company is not represented, 


Agents receive co-operation at all 
times, they are assisted with prospect 
service plans, $100,000 and $200,000. 
Clubs, attractive literature, up to date 
policy contracts, and quick action on 
applications. 


A Home Office official will be glad to 
talk with you about a practical method 
of developing a successful agency. 


All negotiations strictly confidential. 


Address Success 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 
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“Twixt the Cup and the Lip” 





“Oft times many things fall out between the cup and the hip” 
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HESE words were written over three hundred 
TT years ago by Robert Greene, a contempo- 

rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted. above have stuck 
in men’s minds and we have a short modern 


version— 


“There’s many a slip 
Twixt cup and lip.” 
Almost—but not—to get a thing one has 


planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 


of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only time and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 


children. 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 

Would it not be the welfare of your family? 


What would be the greatest calamity that could 
befall you? Would it not be— 





all about it. 
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FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” 
suggestive in that title—‘A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


There is something terribly 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
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New York Life Insurance Company, 346 Broadway, N. Y. 
. DARWIN P. KINGSLEY, 





President. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















os 
The following ~ ance they already have and carefully 
A Tip On from Printers’ Ink to analyze their need before placing 
Selling Business will be valuable additional protection.” 
Insurance to agents who are The San Diego Association issues to 
trying to sell each of its members a certificate of 
Group insurance or any form in which membership, and each member signs 
two or more persons have to be sold. an agreement neither to rebate nor to 
Many annoying experiences have been twist. The membership card and the 
encountered in which one or mor> agreement are worded as follows: 
partners have been convinced of the 


efficacy of a certain plan, but the third 
partner has refused to give his con- 
sent. The item below explains how to 
overcome the objection of the third 
party. 

“Sometimes our best hunches come 
by accident. That is the way I learned 
to sell to partners. IT lost many a sale 
by bringing the partners together and 
trying to sell them both at one time, 
or by seeking each one separately. 
One day | had just finished talking to 
one member of a firm of partners. 1 
left the store, intending to come back 
Water and see the other. When [ re 
turned the store was empty, but I 
heard voices in the back room. The 
man I had interviewed was talking to 
his partner and actually trying to sell 
him my line. He was using arguments 
I never could have used, based on an 
intimate knowledge of their own busi 
ness. And whiie I stood listening, he 
made the saie. Believe me, after that 
I changed my method of selling part- 


ners, I saw one of them only and then 

let him sell the other. After that I 
rarely lost such sales.” 
s e o 

A recent issue of 

Are You “Inklings” carries 

Just a the following story: 


Wheel-Tapper? “A railroad 
offered a 
who had the _ longest 
record. An old man ap- 
proached the president of the com- 
pany, believing that he had a good 
chance to get the bonus. 
“ “How long have you worked 
this railroad?’ asked the president. 
“ “Thirty-five years.’ 
“ “And you never 
lodged against you?’ 
* ‘Never,’ was the confident answer. 
“What do you do? he was asked. 
“ “Well, when the train pulls in the 
station, here, | go down the cars, and 


ones 
bonus to 
its employe 
creditable 


for 


had a complaint 


tap each wheel with a hammer’ 

“ “And what do you do that for?’ 
asked the president, 

“Scratching his head, the old man 


said, ‘Damned if I know!’ ” 

Tapping car-wheels is perhaps an un- 
romantic job. But like every job it 
has a purpose. If the old man had 
possessed imagination he would have 
seen, in his work, the service he was 
rendering to others. The safety ot 
scores of passengers depended upon 
his doing that work weil. 

But he failed in his vision. 

Are you just “tapping wheeals,” or 
are you rendering real service? Does 
selling life insurance mean just more 


money in your pockets, or have you 
the vision of homes saved from toil 
and of children saved from ignorance 
and poverty?—The Pilot. 

eee 


The San Diego Life 
Underwriters Asso- 
ciation defines “Life 


Membership 
Card of Agents 


In San Diego Insuror’ as fol- 
lows: 
“A Life-Insuror is a person belong- 


ing to the National and Local Associa- 
tions of Life Underwriters, licensed to 
represent an Old Line, Legal Reserve 
Life Insurance Company. (Not Fra- 
ternal or Assessment.) A Life-Insuror 
is pledged to render the public a con- 
scientious service; not to misrepresent 


his contracts; to assist the public 
thoroughly to understand the insur 


This Certifies that 
John Doe 
is a member of the 
San Diego Life Underwriters Association 
affiliated with the 
Association of Life 


And in good standing until................ 9... 
pibwe's Win oewen omen Secretary 

I hereby agree, on my honor, with 
member of the Life Underwriters’ Association 
of San Diego, not to rebate or twist, either di 
rectly or indirectly, and to report to the Exec 


National 


Underwriters 


utive Committee of gaid Association each and 
every case of rebating or twisting that shall 
come to my notice, of which I have proof, 
John Doe. 
Any violation of the above will subject the 
offender to suspension or expulsion from the 
Assooiation by a majority vote of the mem 


hers present at any regular meeting, on recom- 
mendation of the Executive Committee. 


* a * 


Gertrude was only 


An Argument 10 years of age, 
For Endowment but an unusually 
Insurance bright youngster. 

She was a_ good 

listener, and strange to say was noe 


prone to the usual chatter of children 
at that age. Her parents had been dis 
cussing an old maid who lived across 
the way, and what a pity such a nice 
girl coud not attract some man. 

The mother said: 

“She is only 30. I'll bet if she had 
money she could get a man!” 

“Possibly so,” responded the father. 


This Company has caare 
ve given it a hig 


to develop and hold their business. 





Incorporated 1851 
BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 
W. D. WYMAN, President 


pursued those policies in the conduct of its business that 
reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 


Has always rendered the highest grade of service to its policyholders. 


WINFIELD S. WELD, Supt. of Agencies 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable — semi-annually or quarterly, 
an 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly, 
CONDITION ON DECEMBER 31, 1922. 
821.50 


Assets ove : ° 
Liabilities ......ccccccsse qeseepeeeieeees 
Capital and. GUrples......cccscccescvecce 
Insurance in Force..:...,......+ 


Payments to Policyholders.. es aN ites 


Total Payments to Policyholders 


JOHN G. WALKER, President 
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At this juncture the door bell rang. 
A life insurance solicitor sought to 
have the father take out a 20 year en- 
dowment. The father declined with 
the explanation that he was carrying 
plenty of insurance. 

Gertrude hearing the entire confab, 
spoke: 

“Say, Daddy, how old 
twenty years from now?” 

“Thirty.” 

“Well, hadn’t you better get me that 
insurance so that [ wili have money 
then and wilt be sure to get) a man?” 


will I be 





BISHOP’S TRIPS 
L. Brackett Bishop, manager of 
Massachusetts Mutual Life at 
is iin 
main 


the 
Chicago, 
Europe where he expects to re- 
about six weeks. 





CREATIVE \oe 
SALESMANSHIP |g 


HERBERT W. Hess) 


ati Yh 


& 
INCory 


practical suggestions. 


writes: 


PRICE $3.65, POSTPAID 


86 FULTON ST. 





A Complete Short Course 
in Selling from a New 
Angle----The Twentieth 
Century Answer to All 
Sales Problems. 








This book will open the eyes of business men, sales managers and salesmen 
to the unlimited possibilities in their particular lines when they approach 
and study their problems properly. 
needful for modern business survival and brings together in one volume 
the principles and practices upon which successful selling must be built. 
It is a new scientific approach to all distribution problems. 


Prof. Hess has based his work upon the bed-rock principles of successful 
business as it is carried on now and will be in the future. 
received the endorsement of many business men, 
“Tf the average knight of the road would buy a copy of this book, 
spend his spare moments reading and digesting it and then go out and 
put its theories into practice, it would be difficult to say how far he might 
not go and what high goal he might not‘ reach.” 


THE EASTERN UNDERWRITER 


CREATIVE 
SALESMANSHIP 


By HERBERT W. HESS, Ph.D. 


University of Pennsylvania 
Author of 
PRODUCTIVE ADVERTISING 


Illustrated. 339 Pages. 


It defines the human _ processes 


Filled with 


It has already 
The Buffalo Commercial 


* Send Your Orders At Once to 


NEW YORK 

















seccceccccscccccccccceve — 4,121,111, 
se seteeecceccccccececes 2i0pd20 163,09 
sececcccece ++ __2,331,155.% 


+++ $30,051,860.92 




















PREDICT BIGGEST YEAR EVER 


Ives & Myrick Setting New Production 


Record; Twice the Possibilities 
of Few Years Ago 





Ives & Myrick, managers for the Mut 
ual Life in New York, predict that this 


month will be the largest in life ingur? 


ence production in the history of the 
business, The agency has broken all 


past records for the first five months? 





of the year, with a paid-for production 
of over $15,000,000, an increase of $4; 
000,000 over 1922. 
equal to that of the entire year five 
years ago. - In commenting on these re 
sults, Ives & Myrick say: 

“It means that the agent has twice 
the possibilities that he had five years 


3 


t 


This production is © 


ago; that many more people are buy: 


ing insurance; that with the same 
amount of conscientious work the 
agent may do twice as much _ business; 


¢ 


that general business conditions are 
such that if an agent increases his 
daily interviews and energy by one | 


half, he will more than double the re: 
sults; that a certain percentage of pros: 


pects considered only fair a while ago, | 


have automatically become good pros 
pects today.” 





RUN A JOINT AD 

A score of life’managers and general 
agents in Philadelphia are financing 4 
newspaper advertising campaign which 
opened up on Monday June 4. No com 
pany names or names of managers Will 
appear. The entire space will be d* 
voted to presenting the merits of life 
insurance. The prospective applicant 
is referred to his own agent. Prep 
aration and supervision of copy is hav: 
ing the attention and cooperation of 
K. J. Berlet, Philadelphia Manager o 
Guardian Life of America, who 
formerly a director of the Poor Richard 
Club which ig the Admen’s Ciub in that 
eity. 





A MAN’S DUTIES 

1. Man’s first duty is to provide for 
his family and himself, says 
Dotted Line.” ; 

2. He should do this by renderiné 
service to others by working at some 
useful occupation. ; 

3. He should understand the 1aW of 
compensation and be willing to pay for 
ail he receives. 

4. He should develop his personal 
powers so as to become an expert 
his chosen line. 


W. E. NICHOLS IN EUROPE 
W. F. Nichols, a veteran of the New 
York Life, in Chicago is in Europe 
and does not expect to veturn unl 
September 1, 
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is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


tives. 


Back of your independence it is ready to 
stand as an economic bulwark. 


The Penn Mutual Life Insurance Co. 


Independence Square 


Philadelphia 








Life Sales Bureau 
Holds Conference 


VARIED PROBLEMS DISCUSSED 

Getting Agency Material; How Much 

to Spend Developing Territory; 
Ways of Helping Agents 








The Life Insurance Sales Research 
Bureau held a two day conference at 
the Hotel Commodore, New York, on 
Monday and Tuesday of this week, with 
seventy-two present representing thirty- 
seven companies. Oliver Thurman, 
superintendent of agencies of the Mut- 
wal Benefit Life, chairman of the bu- 
ea executive committee presided. 

This was the first conference con- 
ducted by the bureau and was_ held 
partly because the accumulation of bu- 
real material and experience of com- 
panies in the use cf them is piling up 
so rapidly that the conference was con- 
sidered the quickest way to make the 
material available. Superintendent of 
Insurance Stoddard addressed the con- 
ference and welcomed the work it is 
doing and T. Louis Hansen, vice-chair- 
man of Life Agency Officers Associa- 
tion and vice-president of the Guardian 
Life, also spoke. 

Value of Pooled Experience 

The work of the conference was in- 
formal, the first subject discussed being 
methods of attracting the right type of 
men to the business. Graham C. Wells, 
general agent of the Provident Mutual 
Life, at New York, was one of the chief 
speakers. He told how he attracts new 
agency material and said that he found 
the best results from the use of present 
agents in this connection. He was a 
strong endorser of the work of the bu- 
reau in pooling the experience of the 
ceneral agents and predicted excellent 
future results from this plan. 

John M. Holcombe, Jr., manager of 


the bureau, presented the results of 
studies made by the bureau. The or- 
ganization has been studying fifty of 
the most successful general agencies 
and the best methods of recruiting, 
training and stimulating agents were 
discussed. One report of special inter- 


est was that giving the results of a sur- 
Vey of fifteen general agencies which 
the bureau has recently worked with. 
For Standard Agents Application 

_A method of analyzing each territory 
is being worked out by which it is 
aimed to be able to determine just what 
4 section is worth and how much may 
profitably be spent on it in development 
Work. This evaluating of districts is 
based largely on population analysis 
and income tax reports. The chief 


’ speakers on this subject were: 


W. H. 


Dallas, assistant superintendent of 
agencies of the Northwestern Mutual 


Life; L. P. Brigham, superintendent of 
agencies, National Life of Vermont, and 
W. R. Wilson, vice-president, North- 
western National. 

A proposal to have a standard form 
of application blank for agents was dis- 
cussed and this is being strongly recom- 
mended by the bureau. A number of 
companies are already using some sug- 
gested standard features. These provi- 
sions are the result of a questionnaire 


used by the bureau in studying the se- . 


lection of agents. Among the speakers 
who discussed agency studies were: 
H. A. Richmond, of the sales research 
division of the Equitable Society, N. Y.; 
J. Ream, assistant superintendent of 
agencies, Mutual Benefit Life, and Miss 
Gertrude V. Cope, manager of sales 
research division of the Phoenix Mut- 
ual Life. 

Build Agents Up Not Department Down 

W. L.. Moore, president of the South- 
ern States Life, made a hit with a talk 
on agency methods in which he strong- 
ly endorsed the scientific approach to 
the subject which is being carried out 
by the bureau. 

The discussion showed that the usual 
attitude in agency organization was to 
adiust the department to fit the limi- 
tations of the agency personnel and 
that the tendency for the future must 
b= to set a high standard of qualifica, 
tions and to get or train men up to this 
standard. 

J. W. Simpson, superintendent of 
agencies of the Sun Life, of Canada, 
presented some interesting figures on 











Office for information. 


000,000 in force. 








MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 


Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. 
‘aithfully serving insurers since 1878. 
THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


A few agency openings for the right men. 


Over $245,- 








the cost of business which his company 
had arrived at after making a thorough 
analysis of production expenses. 

One of the most profitable discussions 
was that on stimulating production 
through service to agents. The bureau 
has found that personal circular letters 
to prospects serve a valuable purpose 
in introducing the company, the agent, 
and some form of protection. H. E. 
Aldrich, vice-president of the Equitable, 
of Iowa, contributed some interesting 
ideas along this line, 

Gift To Prospect Approved 

The reply card letter was discussed 
by G. C. Capen, assistant superintend- 
ent of agencies, of the Connecticut 

yeneral Life, the valuable point about 
this form being that it sifts out the 
prospects for the agent and saves valu- 
able time and energy. The offer of a 
gift to the prospect, such as a card case, 
to make him receptive to the agent’s 
proposition was also favorably regard 
ed, and a number of companies use 
some such gift. L. A. Soper, manager 
of the sales promotion division of the 
Phoenix Mutual Life, endorsed the gift 
plan. The general opinion was that the 
home office could do a great deal to 
break down sales resistance and that 
this phase of the work deserves more 
attention. 

Miss Marion A. Bills, of the bureau 
staff, who has done work for a num- 
ber of companies in the classification 
and organization of the home office 
clerical force, showed the results of re- 
cent classifications of the forces of six 


companies for salary adjustment pur- 


poses. 


Among other speakers were CG. S. 





1867 


per cent. 


Address: 





EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


Admitted Insurance in 
Dec. 31 Assets Force 
WUD ....2.00200- GERASL TER $ 67,326,327.00 
1922 ..........-. $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 


For information regarding agencies 
Home Office—Des Moines 


1923 

















JACKSON MALONEY 
Vice-President 








Yoakum, bureau of personal research, 
Carnegie Institute of Technology, Carl 
Snyder, chief statistician of the Federal 
Reserve Bank of New York, and Freder- 
ick Hansen, assistant manager of the 
bureau. 

The next meeting of the bureau will 
take place at the same time as the 
meeting of the Life Agency Officers As- 
sociation, probably in November at 
Chicago. 





AGE CHANGE LETTERS 





Birthdays and Age Change Dates 

Among Most Effective Openers 

For Business 

Birthday and age change 
always openers and the following 
letters used by John F. Van Slooten, 
of Los Angeles, representing the Penn 
Mutual L'fe, seem be particularly 
good cxamples of kind of litera- 
ture: 

Your birthday is March 10. 

As your age advances the cost of in 
surance increases. 

We will be pleased to furnish a law 
proof, tax-free, debt exempt estate 
plan, which will fit your future needs 
if you live, or will take your place, as 
far as good money can if you leave off 
untimely. 

You will be under no obiigation if 
you return the enclosed card. 

No s'gnature is necessary. 


dates are 


to 
this 





Your age changes on June 30. 
You are a policyholder in the Penn 
Mutual and as such you are entitied 


to service in the adjustment of your old 
policies to fit your present needs. This 
service is given without cost 
gation. 

We suggest that your new insurance 
be placed before the increased rate 
goes into effeet,—but remember that 
you are entitied to service on your old 
policies, regardless of whether or not 


or obii 


you take additional insurance. 

We will furnish a law proof, tax- 
free, debt-exempt estate plan whien 
wiil fit your future needs if you live, 


or will take your place, so far as good 

money can, if you leave off untimely. 
The return, of the enclosed card will 

place this service at your disposal. 
Your signature is not required. 





LAW & ROBERTS ACTIVE 

The general agency of Law & Rob- 
erts, Wheeling, W. Va., representing 
the Northwestern Mutual Life, made 
an excellent record during May, with 
nearly three quarters of a million of 
business. Russell L. Law led the 
agency in paid business, and premiums 
reported, 





PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 


ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 








next birthday 


and are up-to-date in every respect. 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. eee a 
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HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to @ years 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND | 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND T 
MAN WHO LOVES 








O THE 

HIS FAMILY 

P. J. CUNNINGHAM, Vice-President 
HN J. GALLAGHER, Treasurer 


jo 
E. BRYAN KYLE, Medical Director . 


PHILADELPHIA, PA. 
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Winslow Russell’s 
Talk to Ad Men 


A FEATURE AT ATLANTIC CITY 





American People Should Be Told What 
Life Insurance Means to 
Nation 





Winslow Russell, vice-president of 
the Phoenix Mutual Life, made one of 
the principal talks at the organization 
meeting of the Insurance Advertising 
Conference in Atlantic City last week. 
He took for his topic “A Sleeping 
Giant” and said: 

Two men were sitting at a luncheon 
table in the Cosmos Club in Washing- 
ton in the early part of 1919. One of 
them had rendered valuable service to 
the nation in connection with research 
work related to Airplanes. He was a 
great educator. The other man was a 
life insurance executive. The Influen- 
za epidemic was on. “How much 
money has been paid into American 
Homes by American Life Insurance 
Companies through this epidemic?” 
was asked. No figures were available 
nor have any combined figures ever 
been published. The educator went on 
first to express surprise that no figures 
were available and then said, “I’m just 
an ordinary business man—but why is 
such a great business so much asleep. 
The American people ought to be told 
what life insurance means to the na- 
tion.” And then he added, “Some day, 
life insurance will be so well under- 
stood that when the householder thinks 
of his life’s necessities, he will think 
of his insurance as just as essential to 
his household as he now thinks of 
sugar.” Why not? Some of us who 
used to sell groceries can remember 
that not so very many years ago, the 
suggestion that soup could be canned 
and merchandised, would have thought 
the one who suggested it to be men- 
tally unbalanced. 


Paid Three Billion For Insurance 
Last Year 

Some of us can also remember the 
derision with which men laughed at 
the idea that the faithful, old-fashioned 
razor could ever be supplanted by the 
safety razor. 

The people of America paid into the 
treasuries of American insurance com- 
panies last year for fire, life, casualty 
and miscellaneous coverage nearly three 
billion dollars, 


Fifty-seven billions of life insurance 
coverage is today protecting less than 
ten per cent of risks that ought to be 
covered, and yet the figures are stupen- 
dous. 

The combined resources of the insur- 
ance companies of America amounted 
to nearly eleven billion dollars. 

This is more than half the entire re- 
scurces of all the National banks. 

It is within three billions of the value 
of all of our farm products, and is more 
than three times the value of our min- 
ing products. 

The Man on the Street 

Yet the average man of the street 
looks upon “insurance resources” as a 
great National menace instead of a 
great economic stabilizer. A sleeping 
giant! Tied hands and feet by tradi- 
tion plus! Built soundly? Yes! Suf- 
fering from growing pains? Yes! Like 
many American’ enterprises — execu- 
tive attention has been riveted upon 
production problems with little or no 
emphasis upon distribution. To these 
executives production is a_ science. 
Money almost without limit has been 
invested in the physical home plant, 
and its efficiency thereby advanced. 
Practically no study of the marketing 
problems involved in our business has 
yet been made. 

Sleeping Giant Grows 

The sleeping giant has grown in spite 
of this evident defect, and it will con- 
tinue to grow—always with limitations 
to its possibilities until such time as its 
busy executives realize that it is a com- 


parative pigmy to what it might easily 
become—wi‘h a little bettar understand- 
ing on the part of its present and fu- 
ture patrons. 

Now, the object of frequent attack by 


local, state and national legislative 
bodies—always at the cost of the policy- 
holder—it can be made a_ veritable 


foundation stone of our economic struc- 
ture, so well understood by our citi- 
zenship that all other enterprises will 

«be open to attack before our benefi- 
cence and service is approached or ap- 
proachable for any kind of reasonable 
attack. 

Out of forty billions of life insurance 
placed upon the lives of our soldiers 
and sailors, less than a billion and a 
quarter has been converted. More than 
thirty-eight billions of insurance cov- 
erage has been cancelled. This not- 
withstanding the fact that Uncle Sam 
had the best service life insurance foun- 
dation in the history of mankind—made 
a permanent institution by law—hbacked 
by the unlimited resources of our 
great Government, with all administra- 
tive expenses indefinitely carried by 
the taxpayer, and a service by way 
of liberality of contract unmatched in 
the history of commercial insurance. 

What better illustration of the need 
of an awakening can be found? 

Rising Tide of Public Opinion 

But there are other reasons why a 
little shaking may become necessary. 

A rising tide of public opinion 
around the mounting acquisition costs 
of insurance may soon force our busy 
executives to action. Should such a 
contingency arise, there will be but one 
answer. A hurried and expedient cam- 
paign of defensive advertising that can 
only arouse the giant to turn over to 
the other side and with a temporary 
calming of public opinion peacefully 
sleep on while doing only a small part 
of its potential duty to a needy public. 

In any case the continued self-satis- 
faction of our complacent home office 
folks transfers the burden of its con- 
tinuance to the shoulders of two groups 

the buyer and the salesman. 

The huge turnover of salesmen—the 
meagre average income—the heavy 
lapsation and other wastage-—may near: 
ly all be traced to a lack of understand- 
ing plus a liberal amount of misunder- 
standing upon the part of the patron. 

The marketing system or lack of it, 
has forced a system of decentralized 











Surplus 








December 31st, 1922 


peer eeeeeee ry. 
Liabilities ................ 121,028,068.67 


eeoeoeeereeeeeeeeees 


The Dividend of $4,400,000, set aside to be paid in 1923, igs 
carried as a liability and is not included 
in the Company’s Surplus. 


New England Mutual Life Insurance Co, 
87 Milk Street, Boston 


6,938,719.02 











competitive compensation which does 
not permit the realizing of any reason- 
able fund for the purpose of creating a 
better understanding of our service. 

The salesman understands the need 
but his cost per call is so high that 
he staggers under a load that will not 
permit him to do what he knows should 
be done. 

Meantime—we go on in the expecta- 
tion that newspaper editors are in the 
business of propagating awakening ef- 
fort—try back door attempts at free 
publicity and wonder why any one 
should ever think of that horrible word 

taxation—as related to our business. 


Salvage That Can Be Saved 

There is enough salvageable wastage 
in the distribution of the life insurance 
business to carry a great National in- 
stitutional campaign of newspaper, p2- 
riodical, biilboard, street car, and film 
advertising indefinitely. There’ is 
enough sentiment among insurance 
salesmen to bring about a definite re- 
duction of selling costs through adver- 
tising. 

It is frequently said that insurance 
cannot be merchandised through adver- 
tising. Proof, fortunately, is not in the 
saying it but in the doing it. It has 
never been attempted. 

Two kinds of revolution face the 
American insurance business. One or 
the other will be certain to come. 

An enforced advertising campaign 
based upon the principle of defense 
which will set our business back a de- 
cade and thereby deprive thousands of 








$30,046,105. 








Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 


Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York City 
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families their needed support. Better 
than that, however, we may well con. 
sider a combined forward movement, 


friendly to the ’nth degree, setting forth [ 


institutionally the business of living 





not the business of dying; the business © 


of saving fire loss rather than a bur. | 


ing of property; the process of ace. 
dent and disease prevention rather than 
the horrors of death by accident or dis- 
ease. With a community of interest 
presentation should go the story of the 
purpose of our accumulated resources 
told in simple language, the extent of 
our service benefits, the fundamental 
ideals of the sharing of the losses of 
the few by the smaller contributions of 
the many. 
Press and Pulpit 

Very soon we should find the progres. 
sive revolution setting in. Newspaper 
editors, average and human as they 
are, would soon see a vision of na- 
tional service never honestly open to 
attack because of their lack of under. 
standing. 

Ministers of the Gospel could readily 
find a million sermons in the _ stories 
of gripping human interest we could 
tell. Policyholders could be easily 
led to hold those precious contracts 
as firmly as they now find reasons to 
surrender. 

Legislatures could be easily sold, 
what most of them now honestly dis: 
believe, that honest insurance was 
justly untaxable. Then, the sleeping 
giant would awaken to render American 
homes a service that would make even 
the staggering figures of sleeping ac: 
complishment look comparatively as 
small as stars to the greatest planets. 








PHOENIX MUTUAL AGENTS 
TO PAY AD COST 


(Continued from page 1) 
ing agency, N. W. Ayer & Son, will 
handle both the Phoenix Mutual and 
the Aetna Life national advertising 
campaigns, but it isi explained that the 
copy in each instance will contain a 
different appeal. The keynote of the 
Phoenix Mutual’s advertising will be 
“when a Phoenix Mutual man knocks 
at your door, it will pay you to wel- 
come him and hear what he has to 
say.” 
Talk By Clifford Elvins 

Mr. Elvins explained how the com- 
pany prepared and circulated the Im 
perial Life’s policyholders paper, one 
of the most attractive that go2s out 
anywhere. He said it cost thirty cants 
a policyholder and told how the com: 
pany guarded against sending more 
than one to a policyholder and also 
how a man goes off the list whea his 
insurance matures or expires. 





HANCEL WITH REICHERT 
Max J. Hancel, one of tho best 
known life insurance men in the city, 
is now with the Reichert General 
Agency of the Travelers at 45 John 
Street. 





DR. BAILIFF DIES 


Dr. H. C. Bailiff, assistant medical di 
rector of the San Jacinto Life, Beal 


mont, Texas, died on May 27. 
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Right Way to Take 
Out Life Insurance 


ADDING TO 





LINE EACH YEAR 


(Clients Can Be Educated to System 
Which Produces Large Annual 
Increase A!most Automatically 





Many life insurance men write very 
large amounts of business on single 
lives over a long period of time and a 
number of clients who have been close- 
ly followed up for a number of years, 
will net a big annual volume. Then 
this also results in instilling the habit 
into clients of taking some additional 
life insurance each year. A case of 
this kind is cited by Charles A. Robin- 
gon, of New York, who represents the 
New York Life. 

Twenty-four years ago a young man, 
% years of age, residing in East 
Orange, N. J., gave Mr. Robinson his 
application for a policy of $2,000. His 
)usiness, his income, and his family in- 
creased as the years passed by, and he 
increased his life insurance correspond- 
ingly. Here is a list of the policies he 
has purchased up to date totaling $195,- 
000: 

$2,000 20-payment Life at age 25; $10,- 
000 20-Payment Life, at age 29; $20,000 
Ordinary Life, at age 30; $10,000 Ordin- 
ary Life, at age 36; $25,000 Ordinary 
Life, at age 37; $80,000| Ordinary Life, 
at age 37; $8,000 Ordinary Life, at age 
40; $20,000 Ordinary Life, at age 44; 
$20,000 Ordinary Life, at age 49; total, 
$195,000. 

All of this insurance is now in full 
force except, $5,000 which was surrend- 
ered for cash several years ago. The 
last $20,000 policy in the list was deliv- 
ered and paid for just recently; the pre- 
mium rate per thousand is more than 
double the rate required at age 25. 
This man’s experience should be help- 
ful to agents in convincing other men 
not only that they ought to take as 
much insurance as they can possibly 
pay for in their younger years in order 
to get the lasting benefit of the low 
rates, but that they should not hesitate 
to do so even at the older ages. 

If this policyholder should die from 
accident, the life and accident compa- 
nies would be called upon to pay to his 
family and estate upwards of a quarter 
of a million dollars! He did not buy 
life insurance as an investment “for 
profit.” He is a banker and has other 
and better opportunities to invest his 
money “profitably.” He has bought a 
liberal amount of life insurance for the 
protection of his family, to make abso- 
lutely sure that they will have a sub- 
stantial sum of money if death should 
deprive them of his support. In other 
Words, he has capitalized his prospec- 
tive earnings to safeguard his family. 





AETNA HAS BUSHNELL MONTH 





Mowry & Reinmund, New York, Just 
Nosed Out in Lead by I. J. Muma, 
of Los Angeles 





The Aetna Life field force turned in 
a large volume of business during May 
48 a tribute to Vice-President Frank 
Bushnell, Up to the last day the New 
York agency of Mowry & Reinmund 
seemed a sure winner, but the Los 
Angeles agency of I. J. Muma on that 
day turned in over a million dollars 
Which put that office just ahead of 
Mowry & Reinmund. 

The agencies which wrote over a 
million were TI. J. Muma, Los Angeles, 
$3,304,253; Mowry & Reinmund, New 
York, $3,233,089; Woodhouse & Jenney, 
Boston, $1,529,115; Campbell & Hart, 
ue Rock, $1,434,551; E. H. Lestock 
gg San, Francisco, $1,403,503; 
he V. Estes, St. Louis, $1,205,680; A. KE. 
Mielenz, Milwaukee, $1,197,700; Chap- 
man, Jackson & (‘o., Cleveland, $1,068,- 


960: Telle 2 of ‘ 
enero. & Herrick, Syracuse, $1,- 


Life Insurance And 
Other Investments 


VIEWED ON INTEREST RETURN 





For Long Pull Speculative Holdings 
Have No Advantage Over Low 
Interest Return 





Life insurance salesmen are some- 
times confronted with the objection 
that the interest return in life insur- 
ance is too low, said J. E. Hoskins, as- 
sistant actuary of the Travelers in an 
interesting discussion of interest re 
turn on life insurance and other invest- 
ments in the company paper ‘Protec- 
tion” This objection is often raised 
when the prospect holids other invest- 
ments and when the agent is advising 
the purchas. of a higher premium form 
than Ordinary Life. 

This fallacious belief that the invest- 
ments of life insurance companies are 
so unduly conservative as to impair 
the interest yield has been fomented 
by various “life insurance counselors” 
he said, who prepare analyses in 
which by the use of clever assumptions 
and by minimizing certain important 
points they attempt td make out a 
piausible case against the higher pre- 
mium forms. 

The young man with heavy family 
responsibilities and little or no inde 
pendent means should provide ade- 
quate insurance protection for his de- 
pendents before he gives any thought 
to investment. No matter how high a 
rate of return he may be able to obtain 
in any form of investment it. will be 
years before he amasses an _ estate 
which will care for his family in evant 
of his death. Life insurance creates 
an estate immediately. 

High Return an Illusion 

Mr. Hoskins cited authorities to 
show that in the long pull experience 
ownership of property or participation 
in businesses as shareholders did not 
profit more than those who invested 
their funds conservatively at invest 
ment rates of interest. One of th2se 
is M. ©. Rorty, an official of the Ameri- 
can Telephone & Telegraph Co. Mr. 
Rorty states that at one time he con- 
templated writing a book showing how 
investors by putting their money in 
carefully chosen stocks of going con- 
cerns could about. double the return 
they would get from investing in bonds 
or other secure loans. The mors he 
looked into it the less enthusiastic he 
became. He could not find any suc- 
cessful investors who had proceeded 
on that principle and he came to the 
conclusion that the large profits made 
by some concerns at some times in 
their career were offset by the con- 
cerns that made no profits and by th2 
lean years in the successful concerns. 

Applied to Annuity 

These expressions of opinion, com- 
ing from careful students of the sub- 
ject in different periods and under 
widely different business conditions, 
ought to be sufficient. answer to those 
superficial writers who see only the 
prizes in the game and overtook the 
blanks. 

And the principles upon which life 
insurance is based enable a man to 
make adequate provision for his de- 
pendents through the protection 2le 
ment in the insurance contract and to 
invest for his old age at a higher rate 
of return than he could obtain from 
any other form of investment of equal 
security. The man who reaches the 
age of retirement, say at 65, gets a 
larger return from the investment part 
of his insurance annuity premium than 
he couid have hoped to do from any 
other investment of equal security 
over the same long term of years. 
And in addition to the large rate re- 
turn under high premium forms which 
reach their maturity in old age an in- 
vestment made in this manner needs 
no watching, requires no reinvestment, 
cannot depreciate in value, and is of 
the highest quality as collateral. 


MINNESOTA MUTUAL SCALE 





Company Makes Further Increase in 
Dividends Effective From Sep- 
tember Next 


The Minnesota Mutual Life has made 
another increase in its dividend scale 
the second one since the heavy mor- 
tality of the war and influenza period. 


The company continued its dividend 
scale without reduction during that 
time of large losses. The new scale 


will become effective from September 
1, 1923. The new dividends on three 
policy forms, at selected ages is as fol- 
lows: 

Ordinary Life 


BBO hceds ewes 25 35 45 
Premium ....... 21.27 27.83 39.16 
Policy Year— 
AUG cece ccs 4.58 5.71 7.30 
OME ons cc enn 4.95 6.19 8.13 
POG vc ccwaceees 5.64 7.15 9.72 
RODE i: ccdatecaes 6.33 8.34 11.43 
QUA i ces cdeasd 7.21 9.70 13.06 
20 Payment Life 
BE icnvewrnae es 25 35 5 
Premium .....<. 31.02 37.48 47.62 
Policy Year— 
BNIEN oa aces ea tees 5.29 6.15 7.42 
BUM ax seudacs ‘ 6.00 6.97 8.57 
BONO ce uae 7.35 8.60 10.73 
MISE cece andawns 8.85 10.60 13.14 
UN ai hae ce awe 10.74 12.95 15.71 
20 Year Endowment 
BOO teevaaaanad 25 35 45 
Premium ....... 48.65 50.81 65.92 
Policy Year— 
Be Sc ccweawena 4.91 5.72 7.05 
OI ac tieeaetece 6.33 7.08 8.53 
1. eer 9.05 9.77 11.33 
15th 12.29 13.06 14.53 
ENE 6 car st's, «cnt 16.30 16.98 18.14 





WON’T LICENSE PART-TIMERS 





Commissioner Button of Virginia In- 
sists Solicitors Devote Entire Time 
to Insurance 





Commissioner Button of Virginia ts 
holding up the licensing of a consider- 
able number of part-time solicitors 
there as a result of promulgation re- 
cently of a rule requiring solicitors to 


devote their entire time to the busi 
ness of insurance and to write only 


lines handled by the employing agen- 
cy. It was understood that one Rich- 
mond agency alone was endeavoring 
to have nearly three score additional 
solicitors named on its staff. Another 
agency in the Valley section, it was 
stated, ailso had applications in for a 
number of extra solicitors. 

The real showdown will come July 
16 when Commissioner Button begins 
issuing new certificates for the ensuing 


year. Hundreds of part timers who 
are now writing business under 
licenses previously secured will then 


be shut off. Under the commissioner’s 
rule, both agents and solicitors who 
desire to write classes or lines out: 
side of their office will have to take 
out a broker’s license at a cost of $100 
a year. It is raported that an effort 
may be made to induce the commis- 
sioner to amend his rule so as to 
allow an agent to become sub-agent 
for companies that write business 
which his regular companies do not 
handle. 





The field representatives of the Cali- 
fornia agency of the State Life of In- 
diana celebrated May as “Hill Month” 
in honor of Arthur J. Hill, California 
Manager. The month’s production to- 
talled $1,432,000 which broke all pre- 
vious records for a_ single month’s 
business. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 


Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 





ILLINOISLIFE INSURANCE CG 
ERISA SO) 


soe», 


GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











| 








HOME LIFE | 


INSURANCE CO. 


NEW YORK 


WM. A. MARSHALL, 
President 








The 63rd Annua] Report shows: 
Premiums received during the 
FORE 19FD .ncccccccccccccoccccceces 
Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 


OT cicccavaccetscastacncacecaunes 5,400,700 
Amount added to the Insurance 


Reserve Funds ..........seeeeeee 2,206,762 
Net interest Income from Invest- 
WU vac dakucidewacansntagedadsennas 2,110,922 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force...........+.+- $232,163,052 
Admitted Assets ...........-0005 46,253,718 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 





—~ 











Des Moines, Iowa 





Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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STATE RETALIATION 

Just what can happen when one state 
starts to retaliate against another state 
and the medium of thea retaliation in 
the insurance department is illustrated 
this week in the news from Springfield, 
Ill., and Lansing, Mich., where the re- 
spective are 
in a war started when 
Houston, of Illinois, fined a number of 
companies for being late in filing 
nual statements and the Michigan com- 
missioner retaliated by fining Illinois 
companies on the same count. 

For several years there has been talk 
of retaliation tactics between states. 
The beginning of this movement was 
in the West and South growing out of 
the bars erected by Massachusetts, New 
York and New Jersey which kept life 


insurance commissioners 


Commissioner 


an- 


insurance companies from entering 
those states. This attitude incensed 
company officials ‘and insurance de- 


partments, not because the companies 
warted to enter these states but be- 
cause they did not like the stigma that 
they were not permitted to enter. New 
Jersey let the bars down and New York 
fofiowed suit, but Massachusetts still 
keeps them up. 

Some weeks ago the insurance ¢com- 
missioner of Massachusetts ruled that 
reciprocals could not. do business in 
that state. The Missouri insurance 
commissioner, a friend of the recipro- 
cals, immediately started retaliatory 
proceedings against all Massachuseits 
companies doing business in Missouri. 
Considerable feeling was engendered. 

A few days ago Commissioner Hous- 
ton started something from another 
angle by fining a number of companies 
for not filing their statements after the 
first of the yealr as promptly as he 
thought they should. This brought a 
counter-fire from. the Michigan Depart- 
ment. 

That some of the departments are 
not on good terms with other depart- 
ments was demonstrated months ago 
when the “rump” convention was held 
in Denver attended by representatives 
of half a dozen states. This “rump” 
movement petered out, but the ill feel- 
ing remained. 

If the states start a war of retalia- 
tion there is no telling where it will end. 
Insurance companies are powerless, al- 


though most vitally affected. Just why 
the State of Massachusetts continues to 
bar the “preliminary term life insurance 
companies” is not known inasmuch as 
the chief executives of the great com- 
panies of Massachusetts have taken a 
public position against this discrimina- 
The retaliatory lightning 
in.the insurance heavens have been set 


tion. bolts 


loose and there is no telling where they 
will strike next. 





AMERICAN 
The 


LIFE CONVENTION 


American Life Convention is 


eighteen years old this year and the 
plans for its annual meeting, which 
will be held October 17 to 19, inclu- 
sive, at Des Moines, again call atten- 
tion to the remarkable growth of this 
association of life insurance com- 
panies. The original conference met 
in St, Louis in 1905 w*'th fifteen com- 
panies represented. Today its mem 
bership includes one hundred and 


forty nine 
states 


companies. The group of 
represented 
limited, now companies from 
ail the foremost insurance’ writing 
states are among the convention group. 

The importance of the American Life 
Convention to the life 
ness is reflected in many ways and not 
the the amount of 
in force represented. 


originally 
whereas 


was 


insurance busi- 


least by insurance 


This figure now 


stands at $12,202,679,464. The = ad- 
mitted assets of this group of com- 
panies amounts to $1,598,425,858. 

The membership now has no. see 


tional significance in life insurance. It 


is essentially a business of the whoie 
nation; great companies are of neces 
sity national in their interests and 
development. With the growth each 


year of life insurance, the American 
Life Convention is becoming more and 
more a great constructive forces in the 


business. 





Jane Laubscher, secretary to Law- 
rence Priddy, of New York, and one of 
the best known women connected with 
the business of life insurance, is leav- 
ing New York on June 29 for the 
-acific Coast where she will bask in 
California sunshine for two months. 
Miss Laubscher is a delegate from 
New York to the annual convention 
of the Business and _ Professional 
Women’s League which is being held 
in Portland, Oregon, July 9 to 14. After 
attending the convention Miss Laub- 
scher will go through the Grand Can- 
yon, visit California points and return 
to New York about September 1. 

ee @ 


J. P. Knight, Jr., who during the past 
year has been identified with the A, 
I. X. Service of the National Automo- 
bile Underwriters Conference, resigned 
Monday of this week to accept a _ posi- 
tion in the loss department of the Mer- 


chants Fire. Prior to his connection 
with the conference, Mr. Knight had 
always been a “loss” man, having 


formerly served in this capacity with 
the Globe and Rutgers and tha F. B. 
Crehore Agency of New York City. No 
successor to Mr. Knight has as yet 
been appointed by the conference. 


Miss Ethel Francis Stanbrook, secre- 
tary to Luther B. Little, manager of 
the publication division of the Metro- 
politan Life, will sail: for her former 
home in England on the “Aquitania” 
July 3. She will spend her vacation of 
five weeks there and on the sea. 

LJ & * 


W. G. Daniel, India manager of the 
Liverpool & London & Globe, attended 
the recent annual meeting of the com- 
pany in London, 

















The Human Side of Insurance 








R. H. THOMPSON, 4th V. P.; 


E. J. Bond, Jr., first vice-president of the Maryland 





EDW. J. 


BOND, Ist V. P.; THOMAS BRANIFF 


Casualty; R. H. Thomp- 


son, fourth vice-president, and Thomas E. Braniff, general agent of the company 
at Oklahoma City, were snapped by a photographer for The Eastern Underwriter 
in front of the auditorium and club building of the company upon the occasion 
of the twenty-fifth anniversary. Mr. Bond is one of the most able casualty ex- 


ecutives in America and has learned the business from the ground up. 


Mr, 


Thompson, who is in charge of the accident and healih division, is an insurance 
man of wide popularity. Mr. Braniff is one of a group of men who put Oklahoma 
on the map and has large financial as well as insurance interests. 


R. L. Stockman, formerly connected 
with the Reinsurance Life Company, is 
now a member of the life department 
of the Great Western Insurance Com- 
pany. The change of positions was 
merely a matter of moving one floor 
higher up—to the tenth floor, Hubbell 
Building. | The following “ode” accom- 
panied a “p. g.” from the Reinsurance 
Life fellow employes: 

“Life is full of ups and downs; 

Joy and sadness; smiles and frowns. 


Now there’s joy ‘’cause your next 
move is up. 
But sadness will reign should you 
never come down.” 
x * #* 


Miss Bertha Schnur, head of the card 
index department of the Joseph D. 
Bookstaver office at 123 William Street, 
New York, and sister of Jerome Schnur, 
of the office staff of that office was 
married on June 2, to Mac Roberts, 
foreman of construction of the S. & F. 
Building Corp. Following a month’s 
honeymoon in Washington, D. C., and 
the south, Mrs. Roberts will return to 
her position in the Bookstaver office. 

td = we 


Willard Regan, who was recently ap- 
pointed general agent in New York for 
the Connecticut Mutual Life, has had a 
long career in the business although 
still a young man. He started with the 
Prosser & Homans agency, of the Equit- 
able Society, twenty-five years ago and 

became a member of that firm, 


Edward R. Hardy, assistant manager 
of the New York Fire Insurance Ex 
change, has gone abroad with his fam- 
ily for a tour of Europe lasting about 


six weeks. Mr. Hardy’s son, Kdward 
R. Hardy, Jr., Columbia University’s 
well-known “prodigy,” was graduated 
with honors last week at the age of 
fifteen. He completed the undergrad: 
uate work in three years and was 
elected to Phi Beta Kappa_ several 


months ago. He won the English Sem- 
inary prize of $20 in cash awarded by 
the Society for Promoting Religion and 
Learning for the best essay in sermon 
form on an assigned topic. 

ee 8 


Martin W. Lewis, assistant secretary 
and superintendent of the fidelity de 


partment of the National Surety, will 
become assistant manager of the 
Towner Rating Bureau on July 1, and 


will assist in making rates on fidelity 
and surety bonds. Commencing his it- 
surance career in the fidelity depart 
ment of the National in 1912 he 
served in practically every capacity, 
becoming manager of the fidelity de 
partment in June, 1918. He was made 
an assistant secretary in January, 1918 
and was promoted to superintendent of 


the department in June, 1921. Mr. 
Lewis is a high school graduate and 
took a course at the New York Law 
School. He has had charge of the 


development of the fidelity business of 
the company for several years. 











i 
3 
i 
E 
; 
5 





June 15 
Let 


MORE 


Except 
M: 


One 
amend 
many 
the la 
act to 
jation 
insura 
a mea 
organi 
protec 
ance 
crease 
requir 
porati 
of the 
ance 
can ¢ 

the h 

tion, 

such 
lated 
gage 
stock 
of in 
insur 
anty. 


A 
law 
Se 
amel 
the 
amt 
corp 
burg 
(exe 
adde 
cost 
than 
Visic 
the 
leas! 
for 
the 
not 
T 
tion 
func 
the 
$5,0 
that 
into 
this 
ava 
of $ 
of 5 
per 
by 
the 
tior 
“4 
cle ' 


payr 
the 





h 





ARR 








June 15, 1923 


— 


THE EASTERN UNDERWRITER 











Fire Insurance D 


epartment 








Let Down Bars For 
Small N. Y. Mutuals 


MORE POWER GIVEN IN NEW LAW 





Exception Made in Case of Fire, Life, 
Marine and Credit Insurance, 
However 


One of the most drastic and radical 
amendments to the insurance law in 
many years is found in chapter 811 of 


the laws of 1923. It is entitled, “An 
act to amend the insurance law, in re- 
lation to mutual automobile casualty 


insurance corporation.” Camouflaged as 
a measure to enable auto-bus owners to 
organize mutual corporation to secure 
protection and sponsored by the insur- 
ance department because of the in- 
creased amount of original assessment 
required before such an insurance cor- 
poration organized under the provisions 
of the mutual automobile casualty insur- 
ance corporation’s article of the law 
can commence business, thus lessening 
the hazard of failure of such a corpora- 
tion, the new law actually permits any 
such corporation, after it has accumu- 
lated a certain amount of surplus, to en- 
gage as a mutual, in competition with 
stock companies, in practically any kind 
of insurance busine ss except life, credit 
insurance, fire, marine and title guar- 
anty. 
What New Law Does 

A summary of exactly what the new 
law does follows: 

Section 341 of the Insurance Law is 
amended by reducing from 1,000 to 500 
the number of persons who may form 
a mutual automobile casualty insurance 
corporation to insure against accident, 
burglary and theft and property damage 
(except fire) and providing further as 
added matter that the annual premium 
cost of such insurance shall be not less 
than $50,000; or, under a second pro- 
vision as an entirely new proposition in 
the law unless 300 persons owning at 
least 600 automobiles shall have applied 
for and agreed to take such insurance 
the annual premium of which shall be 
not less than $200,000. 

The provision allowing such corpora- 
tion to start business with a capital 
fund of five dollars from each insurer, 
the total of which need not exceed 
$5,000 is stricken out, and it is provided 
that 50% of the premiums shall be paid 
into the fund in advance, or, in lieu of 
this, the corporation has a cash fund 
available only for the payment of losses 
of $50,000 which may only _be repaid out 
of surplus with the consent of the su- 
perintendent of insurance, as provide 2d 
by subdivision four of section 341-a of 
the insurance law, which is a new sec- 
tion added and which subdivision reads: 

- A corporation organized under this arti- 
cle may borrow, or assume liability for the re- 
payment of, a sum of money sufficient to defray 
the reasonable expenses of its organization or 
to enable it to comply with any requirement of 
this chapter or to provide the surplus which the 





corporation is required by this section to have 
in order to transact additional kinds of insur- 
ance, or to provide any fund to be voluntarily 
contributed to surplus, upon an agreement, that 
such sum with interest at a rate not exceeding 
8% per annum shall be repaid only out of the 
surplus earnings or profits of such corporation 
with the approval of the superintendent of in- 
surance whenever, in his judgment, the financial 
condition of the company warrants it, except 
that such approval shall not be withheld if after 
such repayment shall be made such corporation 
shall have and be in possession of a surplus 
equal to 10% or more of its gross annual pre- 
mium income. Such surplus, however, shall be 
ascertained for the purpose of such repayment 
upon the basis of the unearned premium reserve 
being charged at a sum equal to 100% of the 
unearned portion of the gross premiums charged 
to policyholders for the policies in force from 
their dates of issue. Any such sum or sums so 
advanced shall not form a part of the legal lia- 
bilities of the corporation, but until repaid all 
statements published by such corporation or filed 
with the superintendent of insurance shall show 
the amount thereof then remaining unpaid. No 
commission or promotion expenses shall be al- 
lowed or paid by the corporation in connection 


with the advancement of any money to such 
corporation.’ 


Sufficient Cash 

A few mutuals have been liquidated 
by the department on account of failure 
to start business with sufficient cash on 
hand. ‘This provision seeks to guard 
against this feature. The section is 
further amended by providing that such 
corporations shall not commence to 
function until the president and secre- 
tary of the corporation have certified 
to the superintendent of insurance that 
the above cited provisions as to paid in 
premiums or capital fund have been 
complied with and the superintendent is 
satisfied that such facts be true. It is 
also provided that a corporation so or- 
ganized must at all times have and keep 
in force policies insuring at least three 
hundred persons. 

Section 341-a (subdivision 4 of which 
has already been quoted) is added to 


the law. Here is where any such mu- 
tual corporation is allowed to jump all 
over the lot and is granted blanket au- 


thority to engage in 
other activities. 
“Either,” “Or” 

In subdivision 1, it is provided that 
such a corporation when it has a surplus 
of at least $100,000, ascertained upon 
the basis of the unearned premium re- 
serve being charged at a sum equal to 
100% of the unearned portion of the 
gross premiums charged to policyhold- 
ers for the policies in force for the then 
dates of issue, (which surplus shall at 
all times be maintained,) and in receipt 
annually of gross premiums of at least 
$200,000, may by amending its charter 
and by-laws, transact the following 
kinds of insurance: 

Either the kind of insurance specified 
in section 185, (Mutual Employers’ Lia- 
bility and Workmen’s Compensation,) 
such section being amended by chapter 
812 of the laws of 1923, and in clause 
(a) of subdivision one of section 186 of 
the insurance, which is a new added 
section, the former section 186 having 
been repealed and a new one added by 
chapter 812. The subdivision reads as 
follows: 

“(a) Insuring anyone against loss 


various kinds of 


or 
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damage resulting from accident to or 
injury suffered by any person and for 
which the insured is liable, and against 
loss or damage to property caused by 
animals, or by any vehicle drawn by 
animal power, or from the maintenance 
and use of automobiles and trucks and 
for which the insured is liable; against 
loss or damage to automobiles and 
trucks (except loss or damage by fire or 
while being transported in any convey- 
ance by land or water); against loss by 
burglary or theft of or from automobiles 
and trucks; and against any other loss 
or damage to property and for which 
the insured is liable, except loss or dam- 
age caused by risks or hazards of the 
kind mentioned in subdivisions seven, 
ten and eleven of section 70 of this chap- 
ter; (steam boilers, water damage at 
fires, elevators) or any of the kinds of 
insurance mentioned in subdivisions 2, 
3, 5, 6, 7, 8, 9, 10 or 11 of section 70 of 


the insurance law, which relate = re- 
spectively to sick and accident; em- 
ployers liability, public liability and 


property damage; burglary, theft, glass 
breakage; steam boilers and pipes; lives 
of horses and cattle; automobiles and 
airplanes; water damage from breaking 
sprinklers; elevator insurance. 

Here comes the fine conflict of lan- 
guage. If “either” and “or” be read to- 
gether with and as the connecting link 
any such corporation may transact all 
of such kinds of business when it has a 
sufficient surplus to allow it to engage 
therein, provided it has sufficient added 
surplus of $50,000 for each different kind 
of business it wishes to engage in as 
the concluding paragraph of subdivision 
two states: 

“Any such corporation may further amend its 
charter to transact any of the other kinds of 
insurance above specified* * * provided in 
addition to the surplus and gross annual pre- 
miums required for the first amendment, it shall 
have and maintain for each additional kind 
bad * a surplus of $50, 000 and be in receipt 


of additional gross premiums of not less than 
$100,000.” 


Subdivision three of such section pro- 
vides means for such corporation to en- 
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gage in the business of a company de- 
scribed in subdivision four of section 70 
of the insurance law. (Guaranty and 
fidelity insurance.) 

This means to some interpreters that 
a mutual automobile corporation may, 
subject to the capital limitations in this 
act provided engage in practically all 
kinds of insurance, except life and credit 
insurance, marine and fire. 

Subdivision five of the section pro- 
vides a way to get rid of a kind of in- 
surance the mutual no longer cares to 
write and subdivision six gives the 
superintendent of insurance certain add- 
ed powers as to liquidation of such 
corporations. 

Sections 342 and 343 of the insurance 
law are amended in relation to directors, 
by laws and voting capacity of members. 

Section 344 of the insurance law is 
amended by providing in relation to as- 
sets, liabilities and reserves as added 
matter: 

“Such corporation shall be required to main- 
tain the same reserves for the protection of 
policyholders and others who may have a right 
of action directly against such corporation, as 
are required to be maintained by stock insurance 
corporations in relation to the kinds of insur- 
ance then being transacted, except 

A. The reserves for the kind of business speci- 
fied in section 185 (mutual employers’ liability 
and workmen’s compensation) other than prop- 
erty damage shall be maintained on the same 
basis as that required to be maintained under 
section 191 (that is the superintendent of insur- 
ance prescribes the reserves to be maintained). 

The reserves for the kinds of insurance 
specified in section 340, that is accident, burglary 
and theft and property damage, except fire, to 


automobiles, are computed as at the present time 
required in the law 


The balance of the section is as at 
present, except that the language is ad- 
justed to cover the two kinds of insur- 
ance now authorized under section 341, 
as amended by this act, and all refer- 
ence to the total premium income of 
$5,000 is stricken out. 

Section 344 Amended 

Section 344 is further amended by 
adding at the end thereof the following: 

“No corporation organized under the provi- 
sions of this article shall hereafter enter into 
any contract by the terms of which any person, 
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partnership or corporation agrees to pay all or 
a portion of the expenses of management of 
such corporation in consideration of an agree- 
ment to pay him or it either commissions upon 
premiums due the corporation or any other com- 
pensation for his or its services. Any such 
contract heretofore executed by any corporation 
organized under this article may hereafter be 


renewed.” 
Dividends 

Section 345 is amended by providing 
that the board of directors may declare 
and pay dividends to policyholders upon 
each general kind of insurance trans- 
acted by the corporation upon policies 
expiring during a fixed period instead of 
each year and further provides in event 
of liquidation of any such corporation of 
the distribution of surplus money among 
its policyholders. 

Section 346, in relation to assessments 
is amended by providing that the cor- 
poration shall by its by-laws fix the con- 
tingent mutual liability of members for 
payment of losses not provided for by 
its admitted assets instead of “its cash 
funds” as at present, and in relation to 
other kinds of insurance it is provided 
that such a corporation may amend its 
by-laws to provide that the contingent 
mutual liability of a member shall be 
not less than an amount equal to, and 
in addition to, the cash premium pro- 
vided for in the policy. 

Section 348 is so amended as to admit 
foreign mutuals to do business in this 
state in competition or cooperation with 
state mutuals, provided such corpora 
tions comply with the provisions of the 
previous sections as to premiums, re- 
serves, surplus, ete. 

It will be noted that the second para- 
graph of section 71 of the insurance law 
reads: 

No such corporation (that is stock 
corporation) shall transact any business 
of insurance until the capital has been 
fully paid in in cash, nor until it shall 
have deposited with the superintendent 
of insurance $100,000 in the securities 
required by law. If organized for pur- 
poses mentioned in two or more of the 
subdivisions of section 70, it shall de- 
posit with the superintendent the same 


amount in securities in the aggregate 
not exceeding two hundred and _ fifty 
thousand dollars, as if corporations had 
been separately formed for such pur- 
poses. 

Under the provisions of section 350 of 
the article and law, which has not been 
amended, the superintendent of insur- 
ance will exercise supervision over all 
rates charged. 





_ CUTTING ELECTRICAL LOSSES 





In Spite of Increased Consumption of 
Current Loss Ratio Is Being 


Steadily Reduced 
That the electrical fire loss of the 
country is being reduced in the face of 
an increased consumption of current 
is shown in an article by Reginald 
Trautschold, of the Society for Electri- 
cal Development, Inc., published in the 
May number of “Safeguarding America 
Against Fire.” The writer says in 
part: 

Losses in 1921 occasioned by fires re- 
ported as of electrical origin—$12,723,- 
209, according to the records of The 
National Board of Fire Underwriters 
ranked fifth among those chargeable to 
specific hazards, while in the Board’s 
five-year report for 1915 to 1919, they 
out-ranked those of any other specific 
origin. In view of the fact that from 
1915 to 1921 the use of electricity much 
more than doubled, this record, encour- 
aging though it appears, justifies in 
vestigation, particularly as during the 
same period the fire losses from most 
other causes have shown marked _ in- 
crease, Some relationship should be 
determinable between the utilization of 
clectrical energy and the fire losses 
chargeable to this use, for there is now 
available a quantity of carefully re- 
corded data covering a period of sev- 
eral years. 

The annual output of central stations 
and, consequently, the amount of elec- 
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trical energy consumed for light, heat 
or power purposes, from Government 
records furnishes indisputable — evi- 
dence of the progress made in alectri- 
fying America. 


Although these two graphs are drawn 
to different scales, the central station 
output being exhibited in units of a 
billion kilowatt hours of electrical en- 
ergy, while the losses occasioned by 
fires reported to have been caused by 
the utilization of this energy are shown 
in units of a million dollars, they never- 
theless are comparable and emphasize 
two pertinent facts. In the first place, 
while there was an increase in annual 
fire losses for the period between 1915 
and 1918, a decided annual reduction 
appeared from 1918 to 1921. In the see- 
ond, it is apparent that even during the 
years that electrical fire losses in- 
creased, such losses did not increase 
nearly so much as did the utilization 
of electrical energy. 


MAY EMPLOY MANAGER 

Advisability of again employing a 
whoie-time business manager will be 
considered at the forthcoming meeting 
in Richmond of the Virginia Associa- 
tion, of Insurance Agents. Kimploy- 
ment of such a man is strongly urged 
by President Edward E. Goodwyn. The 
association voted in 1919 to create 
such a position, securing John C. Os. 
bura to fill it. Mr. Osburn died two 
years later, and since then nothing has 
been done toward securing a gue. 
cessor to him. 





INSURANCE ACCOUNTANTS MEET 

The Insurance Accountants Associa- 
tion met; Tuesday in the rooms of the 
New York Board of Fire Underwriters 
at which meeting the foilowing topics 
were d'scussed: how to establish cost 
accounting in fire insurance; and re 
porting reinsurance ceded and as 
sumed to state insurance departments, 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Bassett, President 
Kay, Vice-Pres 
A, H. Hassinger, 
w Wells T, 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


and Treas. 
Secretary 
Bassett, Secretary 


Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 


for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 
Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 


Davis G. Vaughan, Secretary 


A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


. THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 
Reserve Rein- 
surance Fund 
and Reserve 


for all other 
liabilities 2,665 ,678.50 


Net Surplus 1,110,233.48 
Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 


r 











Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. . Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 





and Reserve 
for all other 
liabilities 1,916,251.22 
Net Surplus 945,537.10 
Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











Hf. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.06 


Reserve Rein- 
surance I'und 
and all other 
liabilities 1,329,033.09 


Net Surplus 1,452,589.00 


Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 
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Ad Men’s Meeting Of 
Constructive Nature 


YEW BODY GETS GOOD START 





partial List of Those Present at Or- 
ganization Meeting; Come From 
All Parts of U. S. 








The organization of the Insurance Ad- 
yertising Conference in Atlantic City 
last week by representatives of about 
forty insurance Companies went over 
with a bang. There were about 3,000 
advertising men in Atlantic City at the 
big convention of the nation’s adver- 
tising Clubs, but no where were there 
more constructive and worth while 
talks than at the organization meeting 
of the new insurance conference. The 
insurance men left for their homes en- 
 thusiastic and believing that they have 
3 a worthwhile organization where ex- 
g change of experience will help a lot. 
There are quite a number of national 
advertisers, With more going into the 
magazines of general circulation. They 
indude the Insurance Company of 
North America, Hartford, Metropolitan 
Life, The Prudential, Aetna Life and 
Phoenix Mutual Life. One of the in- 
teresting sidelights is that one advertis- 
ing agency—the Ayer Agency—has 
captured two accounts—the Aetna and 
Phoenix Mutual. There will be no con- 
flict as the advertising is along differ- 
ent lines. 





Agents of One Company To Foot Bill © 


the §F Two of the interesting talks in Atlan- 
ters tic City were delivered by life men— 
DiCs representatives of the Phoenix Mutual 
20st Life and the Imperial Life of Canada 
re- and are told in more detail elsewhere. 
as- The Phoenix Mutual Life advertising 
nts, | is novel in that it is to be paid for by 
_ the producers of the company. The 
y, talk of Robert Lynn Cox, of the Metro- 
politan Life, printed by The Eastern 
Underwriter in part last week, was not 
delivered before the insurance section 
hut on the pier at the convention of the 
ad clubs. There were no insurance 
men among the hundred advertising, 
publicity and newspaper men from 
(reat Britain attending the pier meet- 
ing. 
_ A complete list of those attending the 
Insurance advertising delegation is not 
‘vailable but some of those there were 
J. W. Longnecker and A. W. Spaulding, 
Hartford Fire and associated compa- 
ies; C. §. S. Miller, North British & 
Mercantile ; EK. L. Sullivan, Home; 
Clarence A, Palmer, Insurance Com- 
bany of North America; Roosevelt L. 
Clark, America Fore; Luther B. Little, 
Metropolitan; William §. Ashbrook, 
G. C. Wells and L. F. Paret, Provident 
Mutual; Bert Mills, Bankers Life of 
lowa; Frank H. Sykes, Fidelity Mutual; 
Clifford Elvins, Imperial Life; Arthur 
H, Reddall, Equitable Society; Harry 
r: Warner and EB. H. Taylor, Maryland 
late and Maryland Assurance; 
z Mays, Royal Indemnity; Edward 
- ‘ollins, National Surety; Eustace A, 
the Great-West Life; William F. 
jan or Fidelity & Casualty; H. E. 
little rf. nerican of Newark; S. C. Doo 
Char, Fidelity & Deposit; Horace B. 
a Ohio Farmers ; L. Rayner 
E (tan Life, Wilmington ; 
‘ lity: sep American Mutual Liab- 
las, Tex pegs Porter, an agent at Dal- 
Held, po ana — Mutual; Irving 
te Sea * Richmond, Va., of 
Hickman este rm ‘Mutual; and Mr. 
an, of C. J. Adams & Co. 
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tion MEANS NOTHING 

follow World” last week printed the 
ry owe dispatch from Goldsboro, N. 
of ee the wholesale grocery store 
a an ate was partly burned hers 
et with a loss of $10,000 and with 
Aga ni Mr. Pate said: ‘The 
tuiums Presi Saved on insurance pre- 
will. tur or the last twenty-five y2ars 

Wily cover the loss.” 


E 
& 
& 
: 
‘ 
e 
: 


























‘ 


} 


\ 








ORGANIZED 


1853 $18,000,000 





CASH CAPITAL 





PROTECTING THE 
TOURIST 


With the coming of the Summer months 
there opens up for the local agent a field for 
increasing his income. 


During the Summer almost everyone 
travels. It may be short day trips, week- 
ends, the popular two-weeks vacations or 


journeys that last much longer. 


IKveryone who travels needs Tourist Bag- 
gage Insurance. Sell it NOW. 


A Tourist Baggage Policy in The Home 
of New York provides the policyholder with 
the protection of America’s Largest and 
Strongest lire Insurance Company. 





THE HOM 


INSURANCE COMPANY 


NEW YOR 


ELBRIDGE G. SNOW, President 


























Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH 


REPUTATION | | 


SERVICE 
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Constitution Of 
New Ad Conference 


IMPROVEMENT OF METHODS 


Active Members Those Who Create, 
Supervise or Control Ad Policy; 
Editors May Be Associates 


The constitution of the Insurance 
Advertising Conference in part follows: 
ARTICLE I 
Section 1. This organization shall 
be known as the Insurance Advertising 
Conference and shall be empowered to 
make and amend its own constitution. 
ARTICLE II 
Section 1. The object of this Insur- 
ance Advertisers Conference shall be 
to unite upon a common ground for the 
improvement of methods and the bet- 
terment of conditions of all phases and 
all branches of advertising relating to 

the great business of insurance. 
ARTICLE III 
Section 1. The sphere of activity of 
this organization shall be international. 
ARTICLE IV 
Section 1. Membership in this Con- 
ference shall consist of: (a) active 
members; (b) associate members. 


, 

Section 2. Active members shall be 
those accredited representatives of in- 
surance companies who have as a part 
of their duties the creation, supervision 
or control of the advertising policy of 
the several companies. Only active 
members shall be entitled to vote in the 
affairs of the Conference. 

Section 3. Associated members shall 
be those persons intimately connected 
with the creation, distribution, or sale 
of advertising of any kind relating to 
insurance, 

ARTICLE V 

Section 1. The elective officers of this con- 
ference shall be: ¢ 

(a) A President, who shall be elected at 
the annual meeting from the active member- 
ship, who shall serve for the period of one 
year and until his successor is elected and 
qualified. 

(b) A Vice-President, who shall be elected 
at the annual meeting from the active mem- 
bership for the period of one year and until 
his successor is elected and qualified.. 

(c) A Secretary/Treasurer who shall be 
elected at the annual meeting from the active 
membership for the period of one year and 
vntil his successor is elected and qualified. 

(d) Three Commissioners to the National 
Advertising Commission, who shal] be elected 
at the annual meeting from the active mem- 
bership for the period of one year or until 
their successors be elected and qualified. 

(e) An Executive Committee shall consist of 
eleven members and shall include the above- 
named officers and five members appointed by 
the officers with a view to making the com- 
mittee truly representative of all branches and 
interests of insurance activity. 


ARTICLE VI 

Section 1. The duty of the officers of this 
organization shall be: 

(a) The President shall preside at all meet- 
ings of the Association and of the Executive 
Committee, performing in addition such other 
duties as usually fall to the presiding officer 
of like or similar organizations. 

(b) The Vice-President shall perform duties 
of the President in the absence of or during 
the inability of the President to serve. 

ARTICLE VII 

Section 1. The dues for each active mem- 
ber of this Conference shall be $10 per year, 
which shall cover the sustaining membership, 
if any, of the individual in the Associated Ad- 
vertising Clubs of the World. 

Section 2. The dues of associated members 
shall be $10 per year. 

Section 3. ion member failing to pay dues 
within three months after the same shall be- 
come payable shall, after notification of ten 
days, be suspended from all rights and priv- 
ileges of the Conference and after such sus- 
pension, may be expelled upon action of the 
Executive Committee. 

ARTICLE VIII 

Section 1. There shall be an annual meeting 
of the Insurance Advertising Conference dur- 
ing each annual] convention of the Associated 
Advertising Clubs of the World at the place 
chosen for such annual convention, and_ such 
other meetings as may be called by the Exec- 
utive Committee. * * 

ARTICLE X 

Section 1. Any or all of the Articles of this 
Constitution may be amended at any regularly 
called or annual meeting of the Conference by 
two-thirds vote of all delegates present and 
voting, providing such amendment has ‘been 
presented to the Executive Committee, in writ- 
ing, one day previous to consideration by the 
Conference. 

ARTICLE XI 

Section 1. This Conference shall be affiliated 
with and represented on the National Advertis- 
ing Commission of the Associated Advertising 
Clubs of the World by and through its three 
Commissioners, ome of whom shal! be elected 
tu serve for a term of three years. 
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Standards of Practice of 
Insurance Advertising Conference 


The conduct of the Insurance Adver- 


tising Conference and of the members 
comprising it shall be governed by the 
following Standard of Practice. 

First: Insurance being a 
touching intimately upon the life of the 
individual and forming the foundation 
of the great fabric of industry, com 


merce, agriculture, merchandising, and 


manufacturing, recognizes that the 
greatest attribute of successful, effi 
cient advertising is truth; truth = in 
statement, in idustration and in pre 
mise 

Second: We shall at all times and 
in all ways encourage and promote 
clean, clear, informative advertising 


measured by the highest ideals of ser 
vice to the public and fair and official 





London Letter | 





(Special to The Eastern Underwriter) 

London, June 1.-The air during the 
past week or so has been full of rumors 
of amalgamations. So far we have not 
observed a denial of the rumor that 
the North British & Mercantile will take 
over the Motor Union, It is confidently 
believed that some important amalga 
mations are imminent but constant un 
official rumors are disturbing to share 
holders, assureds and employees alike. 

Theft and Pilferage 

It is a sign of improving moral haz- 
ard that marine underwriters are how 
prepared to insure shippers for the full 
value of their goods instead of limiting 
this side of insurance to of the 
value, 

Marine insurance is undoubtedly in a 
healthier condition than it has been for 
some time past and greater confidence 
and satisfaction is felt all around, 


13% 


First National Re-Insurance Co., Ltd. 

The petitions for the compulsory 
winding up of this Company presented 
by the British General Insurance Com- 
pany. Ltd., Me Robert Gardener 
Mountain & Company, Ltd., Lloyd's 
brokers, have been adjourned for three 
week The company hopes to arrange 
a scheme whereby they will be able to 
make increased payment amounting to 
13s dd in the pound and raise a further 
capital of G 


srs. 


Ld50,000, 

The Insurance Duel 

While no signs of the promised insur- 
war have been noticeable in the 
south of England we are informed that 


ance 


the companies are making a_- very 
strong and determined bid for business 
in the north, and where same can be 
done without violating the tariff condi 


tions, cut rates are being freely quoted. 


Trade Indemnity Co. 
The Trade Indemnity Co. has created 
interest by declaring its first dividend 


of 10%. 
C. kf. Heath, O. B. E., who is the lead 
ing non-marine underwriter at (loyd’'s 


and also chairman of the “Trade Indem 
nity”, made a most interesting speech 
in the which he stated that 
since 1918 the company, and those who 
have been largely interested in its ad 
vice, have insured credit transactions 
amounting to between thirty-five and 
forty million pounds. 

Mr. Heath holds the view 
insurance has a very great 
fore it and will, sooner or 
itself to be one of the 
tors in commerce, 


course ol 


that credit 
future. be 
later, show 
#reatest fue 





C. E. Williams has resigned from the 
advertising department of the Hartford 
Fire to join the Manternach Company, 
advertising agency and merchandising 
counsellors, located in the American 
Industrial Buiiding in Hartford, Conn. 
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relations with all those engaged in the 
insurance business. 
Third: We shall at all times and in 
all ways be actively constructive in all 
our advertising, building a better un- PANY 
derstanding of the broad principles of 
protection and indemnity, provided by 
the various forms of insurance. Newark, N. J. 
Fourth: We shall endeavor to in- 
crease the efficiency of insurance adver- 
tising and to improve the craftsman- ASSETS 
ship of those of our members who cre- $4,237,718 
ate any of the various forms of insur- 
ance advertising, by a close study, thor- Fe 
ough analysis of the principles of insur SURPLUS TO POLICY HOLDERS 4 
ance advertising and a liberal inter- 
change of experiences and opinion to $1,520,346 
the end that there may be a permanent 
betterment in all forms of insurance . ° 
advertising. A Company With a Continuous and 
~ e 4 
suisse: apa ial alain Unblemished Record of Over a Century |) 
All roads in Pennsylvania led to Con- i 
neaut Lake this week as far as mem- ; 
bers of the famous Smoke & Cinder W W 
Club of Pittsburgh were concerned, the Agents anted here Not Represented 
local point being the scene of the an- 
nual outing of the club. The affair SK — 
was held at the Oakland Beach Hotel WHAT 1S “AUTHORITY?” dual Commissioners have a_ habit ot 
and, as the small-town paper would wae getting what they want when they go 
say, “a good time was had by all.” The Southern Newspaper Thinks Insurance to the legislature, and frequently it is 
day was replete with “aint resting Commissioners Body Lacking something upon which the commis fy 
games and contests and was _fit- in Power and Force sioners’ convention is agreed. For a § 
tingly climaxed by a banquet at _-—- body which has “no power” the com: & 
the hotel at which #H O Kline The National Convention of Insur- missioners convention gives a_ pretty 7 
served as toastmaster. Handsome #2¢e Commissioners is not an “au good imitation of power. y 
pias OER Bee: sie naan horitative body,” according to the 4 
prizes were awarded the winners of the ! : ‘ Te : : 
various events. A special vote of ap- “Southern Underwriter,’ of Atlanta, CLEVER N. B. & M. AD 
avnbae fase ee and in a Jong editorial, that paper —_— 
preciation was tendered the foliowing sia ’ ? ' 
chairmen of special committees for the 'efers to the members as “men who Takes Much Advantage of Station Fire 
dispatch with which the various fea- happen for the moment to be charged To Show Need of Tourist 
tures of the day were carried out and with the supervision of the insurance Floaters 
for the success of the occasion in gen- departments of their respective states Meine 
eral: Carlton Timberman, baseball: 0". territories.” And that is the catch, One of the cleverest ads which has 
W. E. Briggs, bowling: A : K Mask When you say “for the moment” you appeared in some time is that of the 
tennis: <A, Campbell Stewart. trans- say a mouthful. During the “moments” North British & Mercantile and Allied 
portation; and EK. KE. Leyda quoits , when they are in power they have been Companies in the “Journal of Con- 
. ne ay : : PG known to toss companies out of states, merce” on Tuesday morning following 
to fine companies, to refuse permission the Broad Street, Philadelphia, _ fire 
General Manager Howard P. Moore to compan-es to enter states, to raise The ad said in part: 
of the American Foreign Insurance As- quite a fuss over forms, riders and “The Broad Street, Philadelphia, 
sociation and his wife will leave New’ clauses, and even have been butting in train shed fire makes everybody realize 
York City June 30 for a three weeks on commissions and rates. that the perils of loss or damage to 
automobile trip around and through Woodrow Wilson has no power now travelers’ outfits and valuables are con 
New York State. Mr. Moore is an en- and no office. During the moments stant and many. Hazards of fire, theft, 
thusiastic motorist and for years now when he was President quite a jot wreck, in or on hotels, depots, clubs, | 
has answered the call of the open road happened, including war and_ prohibi- railroads, steamers, buses, taxicabs, at 
Whenever he could conveniently and ton. country clubs, tailoring establishments, 
conscientiously shake off the tethering The convention, as an association, etc. are fully covered by our broad 
trammels of duty that bind him to his may not be able to bind the various touvist floater policies. Quick serv.ce: 
desk at the A. F. I. A. states through resolutions, but indivi- claims paid promptly and cheerfully.” 
- AN INTERESTING OPPORTUNITY - 
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| Houston Again After 


Stock Companies 


WANTS PAYMENT OF $500 FINE 





Action Grows Out of Delay in Filing 
Annual Statements; Demand to 
Be Disregarded 





Superintendent T. J. Houston, of the 
Jllinois Insurance Department, is after 
the stock fire insurance companies 
again. From out of a clear sky last 
week there arrived at the head office 
of every company admitted to do busi- 
ness in [linois notices of the violation 
of the Illinois statute requiring the fil- 
ing of 1922 annual statements by Febru- 
ary 1, 1928, and demands for the pay- 
ment by each company of a $500 fine. 
As very few fire companies doing a 
country-wide business can possibly com- 
pile their annual statements by Febru- 
ary 1, following the close of the preced- 
ing year the $500 fine hits nearly every 
company doing business in Illinois. 

When the National Board of Fire Un- 
derwriters was informed of Superin- 
tendent Houston’s move to try to col- 
lect many thousands of dollars for the 
Illinois State Department, it issued a 
special bulletin to every company ef- 
fected urging it to disregard the de- 
mand. The National Board further in- 
forms each company that the Illinois 
Insurance Department itself has no 
power to enforce the statute upon 
which Mr. Houston hangs his demands. 
In order to bring suit against the fire 
companies persisting in refusing to pay 
the $500 fine the Illinois attorney-gen- 
eral must initiate action, and the Na- 
tional Board is of the opinion that the 
latter official will not proceed with the 
matter, 

Impossible To Comply 

Just why Mr. Houston was actuated 
to make this latest move is a mystery. 
While the Illinois statute has been on 
the books for years it has never been 
enforced for the Department there has 
apparently realized the impossibility for 
large companies to have their annual 
statements completed within one 
month after the close of the fiscal year. 
Even Mr. Houston himself in the past 
kept to the custom of not trying to 
enforce a law that cannot be enforced. 

Among the many reasons why the 
preparation of annual statements re- 
quires a month and a half or two 
months is that the New York State 
schedule of security valuations is used 
by many states in the country, and that 
schedule is not available to the compa- 
nies until nearly February 1 of each 
year. Another factor that necessitates 
delay is the waiting for the reports on 
international business. Many compa- 
hies write fire and marine insurance in 
foreign countries and these outside 
agencies seldom take less than a month 
in Sending in their American business 
reports. ; 

A third potent reason for the in- 
ability to finish the annual statement 
Sooner is the fact that every state in 
the Union varies in its requirements so 
forty eight different statements need to 
be prepared. The companies have con- 
tended for years that the states should 
prepare uniform laws regulating fire 
surance underwriting and financial 
Standards. This sensible step in itself 
Would greatly reduce the number of 
days used in filling out all the various 
statements and permit the companies 
‘o get them into the hands of the com- 
missioners at an earlier date. 

Pn al the New York State law 

nual mt sruary 15 as the date when an- 

‘a! Statements must be filed at Albany 
many companiés each year are granted 
7 extension of time by the department. 
ae gen a bill was introduced to re- 
one fe filing of statements by Jan- 
‘7 hy de the measure was defeated 
iid oo Committees had 
sentatives 7 facts submitted by repre- 
sie of the fire insurance compa- 





ARTHUR J. MIDDLETON 


124 E. GENESEE ST. 
SYRACUSE, N.Y. ° 


SPECIAL AGENT 
NEW YORK STATE 








S the Annex system sound? To the 
minds of thinking insurance men 
the answer is emphatically, “No!” 


Unnecessary “Annex” competition 
in a limited zone cuts deeply into the 
agent’s legitimate profits and through 
the whole agency system lessens the 
efficiency of service to the public. 


This company refuses to tempo- 
rize with conflicting principles. It is 
committed to a policy--“No Annexes.” 


ENTIRAL 
FIRE INSURANCE 


C OM PANY 
BALTIMORE 


Joun P. Lauper, Pres. Cuas. H. Koppaiman, V. Pres. Cuas. H. Roroson, Jr., Secy 





SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922. 


“The Company adjusts and settles its losses 
promptly and with jusiness and fairness.”” 











HERBERT M. BENJAMIN 


205 WALNUT PLACE 
PHILADELPHIA, PA. 


SPECIAL AGENT 
PENNSYLVANIA 











Michigan Fines 23 
Illinois Companies 


—_—_—-—— 


LITTLE WAR OF RETALIATION 





Hands Gets Back at Houston And 
Punishes Companies Late in Filing 
Statements 





(Special to The Eastern Underwriter) 
(Lansing, Mich., June 13.—Belief that 
the controversy between the Illinois 
and Michigan Insurance Departments 
will be amicably adjusted within the 
next few days was expressed here to- 
day by Michigan Department officials. 
Twenty-three Illinois insurance coni- 
panies have been fined $500 each by 
the Michigan Department for failure to 
file their annual statements on time. 
This step was taken by the Michigan 
Department in retaliation for similar 
action with five Michigan fire insurance 
companies by the Illinois Department. 


Why Hands Acted 

Commissioner L. T. Hands frankly 
declares that he would never have im- 
posed the fines on the Illinois compa- 
nies for being late in filing their state- 
ments if the Illinois Department had 
not dealt drastically with the Michigan 
companies. “No fines have been lev- 
ied against companies operating in 
Michigan and will not be unless it is 
a case of wilful failure to file annual 
statements,” Commissioner Hands said. 
“The Michigan Department always has 
been very lenient in overlooking a few 
days lateness in the filing of reports,” 
he added. 

Since the Department here sent tele- 
grams to the Illinois companies advis- 
ing of the imposition of the fine, Com- 
missioner Hands has been flooded with 
telegrams, telephone calls and personal 
visits of protest from company officials. 

To all, however, he has said that the 
fines would stand unless Commissioner 
Houston, of Illinois, reconsiders his ac- 
tion and lifts the fines against the 
Michigan companies. Commissioner 
Hands has explained that under Mich- 
igan statutes he has no other course to 
pursue. The Illinois companies fined 
include the Great Lakes Insurance Com- 
pany, Great Western Fire, Marquette 
National Fire, Indemnity Exchange, 
Lumber Underwriters, Mutual Trust 
Life, National Life of U. S. A., North 
American Life, Old Colony Life, Build- 
ers & Manufacturers Mutual Casualty, 
Integrity Mutual Casualty, Lumbermen’s 
Mutual Casualty, Associated Employers 
Reciprocal, Columbian Circle, Polish 
Roman Catholic Union and the Chicago 
Mutual Life, all of Chicago; and the 
Central Life, Ottawa; Cloverleaf Life 
& Casualty, Jacksonville; Franklin Life, 
Springfield; Peoria Life, Peoria; Stand- 
ard Life, Decatur; Samson Auto Insur- 
ance Association, Freeport, and the Na- 
tional Reserve Insurance Company. 





PAYS MILLION IN STOCK 





Springfield F. & M. Declares Big Dis- 
tribution In Additjon to Cash 
Payment 





At a meeting of the directors of the 
Springfield Fire & Marine, of Spring: 
field, Mass. this week it was voted to 
declare a stock dividend of $1,000,000. 
The present capital is $2,500,000. The 
directors aiso voted to pay the semi- 
annual cash dividend of 8%. The 
stock dividend will be paid to stock- 
holders of record July 5. 

There has been no incr2ase in ths 
capital of the company for ten years. 
It has been one of the best managed 
companies and has practically doubled 
its resources in ten years. The gur- 
plus at the close of last your was 
$5,793,000. : 





The man who thinks he never will 
need life insurance must expect to be 
translated as was Elijah. 





The Standard Accident is meeting 
success with its new Complete Indem- 
nity Disability contract, 
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Bennett Comments On 
Smith’s Waldorf Talk 


SEES GOOD IN AGITATION 
Denies it is “Inflation of Hysteria” to 
Point Out Reasons For 


Restlessness 


Judging from a speech delivered this 
week before the Ohio Association of 
Insurance Agents at Dayton by Walter 
H. Bennett, secretary, the National As- 
sociation of Insurance Agents regards 
the statement made by H. A. Smith, the 
new president of the National Board, 
following his election at the Waldorf, as 


some sort of a reflection on them. This 
statement was that Mr. Smith hoped 
that the business would return to nor- 


malcy during the next year with a de- 
flation of hysteria. Commenting upon 
this, Mr. Bennett said: 


It is reported that the President of the 
National Board of Fire Underwriters, upon 
his election, expressed the hope that the busi 
ness would return to normalcy during the next 


year, with a deflation of hysteria. 

Is there anyone who will not agree with 
lim in that hope, if there ig any hysterical 
condition that is harmful? If there is such 
a condition the agents may be depended upon 
te unite with him in seeking its elimination 

e do not believe, however, that agitation 
for the correction of abuses, and for the in 
stallation of good practices ever has been, ot 
ean be harmful to the fire insurance business 


Good of Agitation 


American business, American institutions and 
the American form of government—all fre 
quently the highest types of activities 
in the world—have been brought to their 
ent state of efficiency through agitation, 
tory proves that agitation for the establishment 
oi right practices is mever harmful. 

We know of no disposition on the part of 
agents anywhere to tell the companies how to 
run their business. On the other hand, we 
know of no company executives anywhere who 
have so close and intimate a knowledge of 
the public feeling toward the business as the 
agents. In fact, it is admitted almost uni 
versally that the one factor in 
the business bring about “a better 
educated condition for which both 


compan ies agents have been contending 
tor 


cited as 


the agent is 
that can 
public,” a 
and 

Moos. 
is no organization in existence 
qualified nor so fully equipped to 
and conduct a campaign is a better educated 
public as the National Board of Fire Under 
writers; and there is no avenue of approach to 
the public that can in any measure equal the 
organized local agents, ready and anxious as 
they are to co-operate with the companies in 
relieving the public mind of prejudices against 
the business there existing. 

The first step, however, should be a serious, 
whole-hearted, honest attempt on the part of 
companies to create in the minds of the agents 
a large measure of individual loyalty and to 
remove the principal causes unnecessarily con 
tributing to the present restlessness. 

When a greedy company insists upon rur 
ning its business in such a fashion as to alien 
ate the agent; i on increasing 
ratio through underwriting; 
Sists on increasing the expense of 
ness by useless and needless 
agents, then such a company is an 
in the business and an enemy to 
insurance fraternity. 

If it be an “inflation of hysteria” to point 
out these contributing causes to restlessiress, 
then there is indeed an army of mew in the 
ranks, both company executives and! agents, 
who are guilty of the charge of creating the 
agitation complained about 

The friends of insurance in 
those seeking to remove 


of progress. 


80 well 
formulate 


Inststs 


the loss 
careless 


and in 
the busi 
competitive 
Ishmaelite 
the whole 


America 
the 


are 


obstacles in way 


Raps “Bourbons” 

Mr. Bennett began by saying that the 
insurance business is not headed for 
the demnition bow-wows but is climb- 
ing to a higher sphere. He declares 
that this record of progress is not be- 
ing made without opposition often 
found from within the ranks of insur- 
ance men themselves. Concerning the 
opposition he said: 

Bourbonism in 


insurance is a stone wall to 
progress. It must not be allowed to prevail 
br against the business will be directed an 


avalanche of 
outlet 
trative 
picion, 


public condemnation finding its 
adverse legislation or adminis 
rulings, creating a maelstrom of sus 
doubt and distrust that would prove a 
* calamity 

no place in 
onaries nor 
gvessive companies 


through 


this business of 
obstructionists. The 
will frown upon them, the 
worthwhile agents will deplore them and. the 
public will not stand for them. The influence 
of such, instead of contributing to the march 
ot progress, lays obstacles in the way. 


ours 
pro 





The British & Foreign and W. A. 
Prime and W. A. Prime, Jr., are among 
the marine insurance companies and 
brokers that have moved into the new 
cotton exchange building on Beaver 
Street. 


Insurance is Credit, Not 
A Tax, Says Batchelder 





HIS TALK TO OHIO AGENTS 
Also Makes Plea for Co-operation 
Among Agents and Companies; 
And for Higher Standards 





The paper of George H. Batchelder, 
assistant manager of the North British 
& Mercantile, delivered before Ohio 
agents this week , was one of the best 
which has come from Company execu 
tives this year. It was an earnest plea 
for mutual understanding and eleva- 
tion of the standards of business mor- 
ality. The company which violates its 
obligations does not win out in the 
long run, he sa‘d, and the company 
management which makes concessions 
to the agent who would lower the 
standards is in violation of its obliga- 
tion to its associates. He made a plea 
that companies be represented by 
ficld men of the right type; and en- 
dorsed heartily the conference idea for 
cementing relations between com- 
panies and agents. The gap betwen 
agents and companies should be 
bridged. 

Mr Batchelder deplored the driving 
of field men too hard for business re 
sulting in indiscrimimate appointment 
of agents, and he cannot understand 
why some companies continue this 
practice. It is poor business, expen- 
sive and in the majority of cases a 
failure. 

In discussing the fact that there does 
not always exist a close personal re- 
lationship between companies and 
agents he said: 

“There are few agents in 
country who do not represent more 
than one company, very often fifteen 
to twenty, and in a few instances fifty, 
with the result that each company is 
a competitor with every other com- 
pany in the agent’s office, and it is 
difficult for him to become’ imbued 
with that sense of close relationship, 
with loyalty to all of them, which the 
representation of only one company 
would encourage.” 

The speaker discussed the prejudice 
of property owners towards ‘insurance, 
especially stock company insurance, 
and he felt that at Teast one cause Tias 
in the fact that the public has for 
years been educated to the belief thar 
insurance is a tax, and very few peo- 
ple have ever regarded any form of 
taxation with particular favor. As a 
matter of fact, he declared, ‘nsurance 
is no more a tax than any other item 
of outgo. The policyholder buys pro- 
tection from possibl>s ruin in case of 


this 


fire. Even if he regarded this as a 
form of tax unless he should realize 
upon his investment he is first and 
foremost buying credit, in so far as 


mercantile and manufacturing are con- 


cerned. which he simply could not 
otherwise secure, nor coulid he borrow 
money on any of his real proparty 
without insurance. In other words, he 
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receives value for ‘avery dollar ex- 
pended. “I think it the duty of every 
man in the insurance business to en- 
deavor to get the idea that insurance 
is a tax out of the heads of the insur 
ing public,” he declared. 

Mr. Batchelder concluded by discus- 
sing the valued policy law in Ohio and 
the anti-compact law which prohibits 
an agreement among companies on 
rates of commissions. H3 said that 
value policy legislation is generally 
conceded to be iniquitous, while the 
effect of the Ohio law is that an in- 
sured can secure credit for co-insur- 
ance in his building rate, carry any 
amount less than the agreed per- 
centage of insurance to value which he 
may eisct, and then fall back on this 
law in case of loss and collect the full 
amount thereof, repudiating the condi- 
tions of the coinsurance clause. 


In discussing commissions he said 
that the anti-compact law had a re 


verse effect in certain cities from that 
intended and had been a boomerang 
from the standpoint of the public 
interest in such cities by increasing 
the acquisition cost instead of reduc- 
ing it. 





GOOD PROGRAM 


New England Insurance Agents To 
Meet in Maplewood, N. H., on 
June 26, 27 and 28 





The annual convention of the New 
England associations of insurance 
agents to be held at the Maplewood 


Club, Maplewood, N. H., June 26, 27 and 
28, will have an interesting program. 
Among some of the topics for discussion 
are these: Insuring of Motor Vehicles, 
Competition of Automobile Dealers, 
Agency Qualifications and Underwrit- 
ers’ Agencies. 

Among those who will speak are Ivan 
EK. Lang, chairman of the New England 
Advisory Board; Walter H. Bennett, 
secretary of the National Association of 
Insurance Agents; Thomas B. Donald- 
son, president of the Pennsylvania In- 
surance Federation, and President 
Case, of the National Association. 





GLOBE NATIONAL QUITS 

The Globe National Fire of Sioux 
City, Iowa, is to discontinue business 
and liquidate. The re-insurance com- 
pany commenced business in July, 
1918. Heavy requirements for reserve 
for unearned premiums is beli®ved to 
be the cause for the decision to liqui- 
date. 
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COLUMBIAN NATIONAL 
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Built on its REPUTATION of SER- 
VICE to its LOCAL AGENTS 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 
sign of good insurance 
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HAIL INSURANCE 
FOR NURSERYMEN 


(Continued from page 1) 
‘oss the total amount of imsurance is 
reduced by that amount. 
Must Use Regulation Form 

In making application for hail insur. 
ance the nurseryman must use a regu- 
fation form stating his percentage ot 
interest in the crop (if grown on a 
share basis), the number of plants, 
their kind, age and value limit, and 
their location on the property (by 
means of a diagram). It is stated that 
only first-class stock should be insured, 
and that the number of plants or trees 
should be very carefuily estimated by 
actually counting at, least two rows 
in each block covered. Insurance must 
be carried on all trees or plants of the 


same kind in any single block; how 
ever, if it is desired to insure fruit 
trees and not shade trees, the latter 


may be eilminated even though located 
in the same block with insured fruit 
trees. 
The Rates 
The rates follow: 


and Limits of Insurance 








Maximum Z 
Rate per 

















Maximum limit of 
hina ot limit of insurance hundred 
Nursery Age insurance per 1000 dollars 
Stock per tree trees or insurance 
or plant _plants sie es 
Apples —*) i 
ee Seedling $015 $15.00 HW 
aes 1 year $10 $100.00 $3.00 
trp 2 years $15 8150.00 $5.25 
Quinces 
Cherries S a se te = = 
Peaches |_—sSeedling $01 $10.00 ee 
Apricots } 1 year $10 $100.00 $30 
Grape YT year $ 02 $20.00 $3.00 
Vines } 2 years 3 .Q3 $30.00 $3.00 
app 
5 ig er 5 5.00 $2.75 
Bush Fruit $ .005 $5. 
a EES ae 
Shade 1 
Trees anc r 15.00 3.0 
Deciduous $ 075 5. 
on $075 ~—« $75.00 “275_ 
“O40. $275 


*Note.—Bloai@ are not included. If insurance is desired on blooms 
rate and spaximum limit per thousand will be furnished o9 app ication, 
wiving full information, 





FIVE KY. ASSOCIATIONS MEET 

The Kentucky Fire Underwriters 
Associat'ion and the Kentucky Associa- 
tion of Insurance Agents will hold 
their twenty-ninth semi-annual meet 
ing June 19-22, inclusive, at Crab Or 
chard Springs, Crab Orchard, Ky. 
Other. organizations, which will hold 
executive sessions coincidentally, are 
the Kentucky State Fire Prevention 
Association, the local pond of the An 
cient & Honorable Order of the Blue 
Goose and the Hail Underwriters & 
Adjustment Bureau. In an elaborate 
program of entertainment, features 18 
a none-too-generous sprinkling of bust 
ness meetings—an ideal summeé: 
scheme—at which the following 
speakers will be heard on the subjects 
indicated: James F. Ramey ex-insur 


ance commissioner of Kentucky, ” 
“The Insurance Agent of Today; 


Supervisor T, Alfred Fleming of the 
Conservation Department of the Na 
tional Board of Fire Underwriters 02 
“Conservation”; Assistant Secretary F. 
E. Steel of the Springfield Fire & 
Marine on “The Local Agent’s Influ- 





ence on. the Loss Ratio’; Joseph S. 
Laurent on the “Admission of Lia 
bility.” 
RUN ARTICLE BY IVES : 
“Public Service Management,” 40 
organ of slectricity, gas, water, tl 


phone and transportation published 
Chicago, in its issue of June printed an 
interesting article by Henry S. Ives: 
secretary of the Casualty Informatio? 
Clearing House, on this subject: State 
Insurance Menace to Business 4§ a 
Whole. 
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hy Ohio Farmers Is 
Not in Western Bureau 


yrs ORGANIZATION 





UNIQUE 


BNo Capital Stock, But Issues Stock 
Policies With No Dividends; Posi- 
tion Towards Agents 





The Ohio Farmers, of Le Roy, Ohio, 

in a statement to its agents tells why 
the company is not a member of the 
Western Insurance Bureau, or similar 
governing organizations, 

The Ohio Farmers is wholly different 
in organization from all other compa- 
nies in the United States, except pos- 
sibly one—the Farmers of York, Pa., 
it says. It has no capital stock but is- 
‘sues stock policies with no dividends 
‘to stockholders. It has the real ele- 

> ment of mutuality with none of its dan- 
gers or uncertainties and with no liab- 
© ility for dividends to policyholders. It 
beet to have fortunately combined 






"all the good qualities of stock and mut- 
~ yal insurance and to have eliminated 
’ from its make-up the bad features of 
" both. It is but natural, therefore, with 
© such a distinct organization that its lo- 
~ cation, agency force, business atmos- 
phere and general methods of doing 
 \jusiness should differ from all other 
—— now in existence. Continu- 
© ing the company says: 
_ “Insurance men all over the United 
States recognize the Ohio Farmers as 
‘one of the stoutest defenders of the 
rights of the local agent. They can see 
' in this attitude reason for great popu- 
- larity during the years to come when 
the competition between companies will 
be drawn on harder, faster, lines. 

“The rules of the Western Insurance 
Bureau, representing stock interests 
alone, are made by stock men who are 
wifaniliar with Ohio Farmers tradi- 
lions and practices.. The element of 
iutuality does not exist in the applica- 
lion of the Bureau principles, and the 
company is required to adopt the cool 
calculating business methods which are 
sv characteristic of stock companies. 
This is not a criticism of stock compa- 
ies or their associations, nor is it an 
argument for strict alliance with mut- 
ual associations, 

“The Ohio Farmers Insurance Com- 
pany, by reason of its peculiar organi- 
“alon, Can not consistently ally itself 
with any organization or association 
Whether stock or mutual, which has 
for its object the prescribing of set 
rules for the conduct of its business and 
ils relationship to its agents. The dual 
nature of the company must be recog- 
lized in all its associations and one 
side can not be emphasized to the ex- 
¢lusion or detriment of the other. 
nig gattiliation does not preclude the 

“) #armers from continuing good 
ae and supporting all movements 
7" the betterment of the business. 
he Sec the agents, and the pol- 

| taining Pigg b iggae! be served by re- 
© tion, it te right of independent ac- 
© verske Bon choose the path it is to 
the Fo \ = one thought in view 

ers, and Now sg ge of the Ohio Farm- 
trol of aren : ‘ by keeping the con- 
the + hm with forces within 
is thea — ion instead otf giving it 

B ithout.” 










e 
: RECHARGING EXTINGUISHER 
1 on ad that a fire extinguisher 
B haustaq nan automobile has been ex- 
on rie extinguishing a fire in the 
able ra eon the owner had been un- 
second lave it recharged prior to a 
has Ge Which consumed the car, 
not t pe held in a recent law case, 
ry J nae ba loss out of the operation 
that ine Vision in the insurance policy 
ertinguishes will at all times carry an 
di ietaen er on the car, and us2 due 
complete to maintain it in full and 
that the Working order; and the fact 
een off extinguisher might not have 
ective if present is immaterial. 
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In Times 


WHEN big cities have been reduced to ashes, 
that is when the financial strength and busi- 


ness integrity of the Liverpool and London 


of Calamity 


and Globe have been appreciated most. 


tion losses which it has unhesitatingly met 
without deferment, the Company paid prompt- 
ly $3,270,780 at Chicago, $1,427,729 at Boston, 
$1,051,540 at Baltimore, and $4,522,905 at San 
F 


ing of American cities than any other foreign 


In addition to the host of minor conflagra- 


rancisco. 


Our “Diamond Jubilee” serves as a reminder 
that we have contributed more to the rebuild- 


company. 


It’s an honor to be 
with the “L. & L. & G.” 





“ JIVERPOOL, 
0 LONDON 
% “GLOBE, 
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State Insurance 
A Democratic Peril 


H. S. IVES WARNS CREDIT MEN 








Speaking at Annual Convention He 
Shows How State Funds Are 
Dangers to All Private 
Business 


How the entrance of state operation 
into private business through state in- 
surance funds would eventually be the 
ruination of democratic ideals was 
brought out by Henry Swift Ives in 
his address last week at Atlanta, 
Georgia, before the annual convention 
of the National Association of Credit 
Men. 

Mr. Ives said in part: 

Insurance policies are the underly- 
ing bonds of the individualist State 
and, for that reason, the studied ¢ffort 
which is being made in this country to 
break down insurance as a _ private 
enterprise and to make a state mon- 
opoly out of it is the most dangerous 
and insidious of all socialistic move 
ments. The institutions of our repre 
sentative democracy and the principle 
of private rights in property might 
weather, for a time, the government 
ownership of transportation and the 
so-called utilities, but they could not 
survive government ownership of in- 
surance. 

The danger to all private enter 
prises, to national industrial stability 
and, of course, to the highly developed 
and delicately adjusted private system 
of commercial credits, from the pro 
posed socialization of insurance, ought 
to be easily understood but unfortu- 
nately it has been overlooked by many 
of the most astute American business 
men. It is even true that the propo- 
nents of state insurance schemes in 
some instances have lured into their 
ranks business executives who shud- 
der at the thought of government 
ownership of railroads, warehouses 
and packing piants. These men do not 
seom to reaiize that such ownership 
proposals are mild and tame in the 
degree of their menace to American 
institutions and industries as com- 
pared to the well thought out socialist 
plot to seize ‘the insurance business In 
the name of the State. They do not 
seem to realize that nearly every hu- 
man activity and enterprise in the last 
analysis depends upon the proper func- 
tioning of the institution of insurance, 
that in its wide sweep it reaches all 
classes, all people, all industries and 
al ventures, and that as a means to- 
wards general economic security it is 
indispensable. For if they did realize 
these things they would strenuously 
oppose the confiscation of insurance by 
the State and its control and operation 
by a socialist bureaucracy. 

The radical agitators have grasped 
this situation, however, with their 
usual aptness, and are taking advan- 
tage of the universal public ignorance 
in regard to it. They see the intimate 
relat‘onship between insurance and 
every other individualistic enterprise, 
and fsel sure that of they can succeed 
in socializing insurance, in wrecking it 
as a free institution and in making a 
State monopoly out of it, they will 
have taken the longest forward step 
in their campaign ‘to socialize all busi 
ness, all industry and the government 
itself. 


Woven Into Economic Fabric 


And their reasoning is altogether 
logical. Insurance is so intimately 
woven into “he economic fabric of the 
nation that State operation of insur 
ance means State control, of the as- 
sured—and State absoiutism is the 
social‘st ideal as to both industry ana 
the individual. State operation of in- 
surance means the invasion of the 
socialistic bureaucracy into the home, 
the office, the store and the factory in 
a manner which no other government 
ownership scheme would permit. It 
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would give the State the power to 
supervise and inspect, forbid and com 
mand, spy and pry and investigate and 
catechize to an «xtent which now 
hardy can be comprehended. And 
such power and authority being avail- 
able, who can say that it would not 
soon be exercised by those having it? 
And in conclusion let me ask you to 
do what you can to carry to the insur 
ance buyers of this country the mes- 
sage that if they permit the institution 
of insurance to be transmuted by the 
alchemy of socialism into a govern 
mental funct’on, the next morning they 
will wake up and find that the institu- 
tion of democracy, and.with it private 
property rights, have disappeared from 
the face of the earth. The quickest 
way to achieve state absolutism is 
through state insurance. The oppo 
nents of democracy know this, and itt 
is high time that the proponents of de 
mocracy awaken to the danger. 


PRODUCTION EXPENSES 











Connecticut Department Tells What 
Companies Paid in Salaries, Agents’ 
Allowances and Field Supervision 

Cost 
The Connecticut) Department’s sta 
tistical tables for 1922 were made pub 
lic this week. Under the head of 

“Salaries, agents’ aliowances and field 

supervisory expenses for 1922” the fol 

lowing figures in excess of $1,000,000 
are given: 
Aetna, $2,124,004. 
Automobile, $1,328,998. 
Hartford, $4,557,280. 
National, $2,049,040. 
Phoenix (Ct.) $1,084,840, 
Continentat, $1,690,851. 
Fidelity-Phenix, $1,398,711. 
Fireman’s Fund, $1,876,213. 
Great American, $1,957,125. 
Home, $3,576,807. 
Ins. Co. of N. A., 
Niagara, $1,008,789. 
Springtield, $1,486,125. 
Commercial Union, $1,095,622. 
L. L. & G., $1,497,636. 
Roval, $1,847,203. 





$2,654,012. 


Queen, $1,216,076. 
The percentage of underwriting ex- 


penses paid to premiums of Conneactt 


cut stock companies last year was 
41.27%. For Connecticut mutual com- 
panies it was 40.12%. For domestic 


stock companies of other states it was 
41.70%. For mutual companies of other 
states it was 33.66%. For foreign 
companies it was 43.57%. The grand 
average percentage of all companies 
was 41.68%. 





SMITH NAMES COMMITTEES 

The following are the new chairmen 
of the National Board's committees ap- 
pointed by H. A. Smith, president, this 
week: Actuarial Bureau, James Wyper, 
Hartford; Adjustments, C. R. Street, 
Fidelity-Phenix; Clauses, J. F. Van 
Riper, Norwich Union; Building Con- 
struction, A. G. Martin, Northern; 
Finance, C. F. Sturhahn, Rossia; Fire 
Prevention and Engineering Standards, 
O. E. Schaeffer, Westchester; Arson, 
Waite Bliven, Ins. Co., State of 
Pa,; Laws, R. B. Ives, Aetna; Public 
Relations, C. D. Dunlop, Providence- 
Washington; Origin of Fires, J. H. 
Packard, London- Assurance; Uniform 
Accounting, B. C. Lewis, Jr., Richmond; 
Maps, C. A. Ludlum, Home; Member- 
ship, O. E. Lane, New York. 


LEAVES DEPARTMENT 
John F. Barry, chief examiner of the 
California Insurance Department, has 
resigned to become manager in North- 


ern California for the West American 
Automobile & Fire Insurance Co., of 


Los Angeles, 





CANDEE OFFERS PRIZES 
Lyman Candee, vice-president of the 
Globe & Rutgers, has donated $50 for 
three prizes of $25, $15 and $10 to be 
given to students in the intermediate 
fire insurance course of the Institute 
of America, 





E. J. PARMELEE, Syracuse, 
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Fire Protection On 
Permanent Basis 


HARDING ENDORSES THIS WORK 


Prevention Forces to Be Mobil- 
ized Under U. S. Chamber of 
Commerce—Municipal Units 





Fire 


Bold slashes with an axe, sharpened 

experience, were wielded against 
the very roots of the national fire 
waste tree by members of the Fire 
Prevention Week Committee of ths 
National Fire Protection Association 
at a special meeting in, New York City 
Tuesday. A high mark of enthusiasm, 
dominated the conference, to which 
leaders — of the jarger industrial 
interests throughout the country and 
Canada had been invited, and drove 
the two score attendants, who r2pre- 
sented, individually, a solid backing of 
hundreds and thousands of earnest 


by 


workers, to a correspondingly high 
mark of ambitious determination. 
Where, in the past, the committee 


has laid plans only for “Fire Preven 
tion Week,” it this year agreed unani- 
mously that the conservation movement. 
to insure permanency and efficacy, 
must be organized in each municipality 
and on a perennial basis. It was also 
unanimousty agreed that a unification 
of all interests on a common plan of 
action culling for concentrated fire on 
a commonly determined target was 
also indispensable. To this end, the 
committee set for its objective this 
year a Campaign against four of the 
more formidabse fundamentals of the 
fire evil. 

Fix Objectives of 1923-24 Campaign 

Kiring Point No. 1.—The = revision 
and enforcement of the building code 
in each municipality throughout the 
United States to bring them up to the 
standard demanded for the safe-guard- 
ing of the Common weal. In towns and 
cities where such a code does not al 
ready exist, the inauguration of a 
movement to secure and enforce such 
a code. 

Kiring Point No. 2.—Edueation of 
the rising generations to the serious 
nature of the fire menace through the 
teaching of fire prevention in all pub- 
lic and high schools. 

Firing Point No. 3.—Through inspec- 
tions, recommendations and campaigns, 
{lo insure greater protection from fire 


for school children and those unfor 
tunates confined to hospitals and 
various stats institutions throughout 


the country, 

Firing Point No. 4.—Introduction in 
all munic’palities (where not found) of 
a definite program of systematic in- 
spections by the local fire department. 

To accomplish this ambitious schea- 
we, the opinion prevailed that all 





individuaiity must be sacrificed to the 
common cause and the forces to carry 
it through mobilized under the leader- 
ship of the United States Chamber of 
Commerce, which, already, has vital 
points of contact in every municipality 
from the Lakes to the Gulf and from 
Portland, Me., to Portland, Ore. James 
lL. Madden, manager ot *he insuranc2 
division of that body, was present at 
the meeting and offered many valuable 
suggestions both as to the means of 
organization and the relative value of 
the various objectives set.. Special 
recognition of the fine work which the 
Chamber was able to and did do last 
year not only in connection with fire 
Prevention Week but the general 
movement for conservation day by day 
was cited and an expression of appre- 
ciation, voiced at the meeting. 
Wilmington Plan 

The committee, in conference as 
sembled, was not content merely to 
say “let us see to the organization of 
permanent municipal Committees 
throughout the country,” but went 
even a step further that the work of 
these committees might the more 
effectively be done. Those who are 
conversant with conservation. work are 


well acquainted with the wonders 
which have been accomplished along 
this line in Wilmington, Del., during 
the past two years. The reason for 
the unusual degree of efficicncy to 
which that city has attained in this 
respect is, as might be expected, or- 
ganization under a well thought out 


plan, which gradualiy has come to be 
known as the “Wilmington Plan.” 
This plan calls for the intelligent 
mobirization of the political, social and 
educational strength of the municipal 
ity and the placing of individual re 
sponsibility for predetermined phases 
of fire prevention work at the doors ot 
the various associations organized 
under it. The plan, which will be pub- 
lished in detail later, was ‘presented 
at the meeting by its author, and the 
committee determined to bend its 
every effort to have it in force in 
every cily and township throughout 
the country before another year rolls 
vround. 
Delegation From Canada 

Mnthusiastic acclaim was accorded 
Kugene Leclarc of Quebec, Fire Mar 
shai of the Province of Quebec, Can- 
ada, h’s secretary, and M. L. Donnelly, 
Chief of the Quebec Fire Department, 
for their attendance at the meeting 
Mr. Leclere is ‘the arch disciple of con- 
servation work in his own province 
and the jeader in an ever broadening 
fire prevent‘on movement in tha 
Dominion. T. Alfred Fleming, super: 
visor of the conservation department 
of the National Board of Fire Under- 
writers, who as chairman prasided 
throughout the conference of the com- 
mittee, formally welcomed the Can- 
adians and warmity assured .them of 
the wiilingness of tha committee 
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National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement, January 1, 1923 


DasN anna sepaseveeees tee eeeeeeeeeceeeeressene sh 25000,000.00 
RESERVE FOR ALL LIABILITIES....................00000. 19,525,218.56 
Mee OE MEEPLS -Tovtk se oun hs ecGeitenseiesas sides eosea see iesece seeee 8,350,064.24 
CONTINGENT RESERVE FUND..... pie Saiees Velen neesesCeraee 500,000.00 
DUD. sd nasnasensasexscncessse peawensbesmeccine case ecdecevscccesien 30,375,282.80 
TOTAL SURPLUS TO POLICYHOLDERSG................... «+ 10,850,064.24 
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to co-operate thoroughly 
in any way for the 
their work in the Dominion. Mr, Lee 
jerc, in leaving, thanked the committed 
for the opportunity of being pragent at 


With 


they 
promotion 4g 
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the meeting and declared that the ap. Q 

thusiasm and = resource manifested 

there would assist them materially jy 

“carrying on” in Canada. (ne Gene 
Among other prominent repragent,— Interes 

tives at the meeting were: Hickma, 

Price, a lieutenant of th? now cal, 

brated Will Hays, who pledged tha SUD the ol& 

port of the Motion Picture Producer tutes a fl 


& Distributors of America, Inc. Bn this” 
Chares B. Popenoe of the Radio (Cor org letter 
0 ied 


poration of America, who expressej ithe Bi 

the belief that the committees woul ¥ wace ( 

experience no difficulty in securing the i. ‘gl 
a 


hearty co-operation of the radio broad 
casting Companies, most Certainly not 
his own; Charles B. H. Loventhaj oj 
Nashville, Tenn., chairman of tha fy 
prevention committee of the National 
Association of Insurance Agents; Con 
rad Lecoq of New Orleans, Stata Piri 


British G 
Mr. Bolle 
graph: 

“In this 
houses ar 
a separal 


Marshal of Louisiana; B. S. Mace of tH’ hous 
Laitimors and W. F. Steffens of New p heated, ‘ 
York City, superintendents of ingur wood. 
ance, respectively, of the Baltimore & of galvan 
Ohio Railroad Company and the New stuff) pre 
York Central Lines; Walter R. Houghh the bu 
six or eig 


of Baltimore, fire commissioner; Louis 
A. Walsh of Waterbury, Conn., rep 
resenting the Architectural League of 


larly, at 
ignites, t 
hody run: 


Amarica; R. 8S. Moulton of Boston,§ | ; 
Mass., assistant secretary of thea Na There Is 
tional Fire Protection Association: py)! the ¢ 
P. Stover, representing the Security of has to Db 
New Haven; Charles E. Renshaw of whether 
the Newman Clock Company; Charles ; tile. 

H. Fischer, consulting fire prevention A repr 
engineer; and Albert W. Pell and W. derwriter 
K. Liptrott, representing the New | Office ad 


York Chapter of the N. F. P. A. Three ou 





Three letters from public figures—— Many is li 
President Warren G. Harding, Charles & !@ 18 no 
M. Schwab, chairman of the Bethlehem — 2 8¢ 
Steel Corporation, and Will H. Hays, p @!etter o 
president of the Motion Picture Pro — ™ the U 
ducers & Distributors of America, Inc, follow 

were made public at the mesting. We are 

Fire prevention week will be October that the | 
8-13 consists 

; a a Ree chimney 
MORE ANSWERS TO AUTO INSUR | Py fireme 
ANCE OBJECTIONS floor arou 

“I've got fire and theft insurance on {ete wa 
the car. That’s all the insurance |_ Pressing 
want to pay for.” liable for 

Your car is a Ford, isn’t it? It cost) ™man but. 
less than $500. If it should be burned | ™Y, and 
or stolen, while its loss might embar procedure 
rass you, it wouldn’t ruin you. But ip From 
you should kill or injure someone orf ° bef 
damage his property, the loss would not > or or 
be limited to the value of your ear. It py 
might run up into the tens of thou) ; + ] 
sands. <A ten-ihousand-dollar damage | py enti 
judgment will be a heavy blow—yol? y a 
probably would not recover from its éf 7 pe oubt, 
fects for five or ten years. Fire aud ian an 
theft insurance are good forms of pro paced en 
tection to have on your car; they pro y urance 





tect your investment in the machine. j 
But if you can only afford two lines. lg To co: 
would strongly recommend public as ng of a 


ility and property damage—they pro & Tulsites 





tect your bank, your home, your auto must be 
mobile, and everything else you own. & 4 flame, ; 
“T only use my car once or twite luminosit 
a week—and then only for pleasure & * far as 
rides in the country. It doesn’t seem Cidental | 
to me worth while to insure.” ‘ stove, 
If a car is worth owning it is worth & how inte 
insuring. The chances are you use flame of 
your car Saturdays and Sundays. Evel § 2 matte 
country roads are crowded on_ those i sh 
days—-and the chance of accident hetend 
great. I only use my car once or twice th meal 
a week during the winter —but I is char 
wouldn’t think for a moment of drop he distin, 
ping my insurance during that season. oa caus 
You say you bought your car oe a fire 
pleasure. You've invested _ severtl Ms hon, 
thousand dollars—and unless you et pe atowe 
real relaxation and enjoyment out 0 re : 
your car, you’re not getting real pleas nd It, a 
ure out of driving if there’s nothing ' ae li 
stand between the claim of any pers0 ig 
who may walk in front of your machin’ = host 
and your bank account—if an accided = 
might mean ruin. Why not invest less ane, 
than two dollars a week more in yout Drote 
machine and enjoy real pleasure Motel 
peace of mind while driving? \ hey 
—The Travelers. Stove 
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When is Fire “Hostile” 
And When “Friendly?” 


i) QUESTION UP AGAIN 





(ne General Adjuster Writes Agent 
Interesting Letter on Subject of 
Chimney Damages 





the old question as to what consti- 
tutes a friendly fire has arisen again, 
and this time by receipt in New York 
oa letter from John Bollers, secretary 
a the British-Guiana Mutual Fire In- 











_ Would gvance Co., of Demerara, S. A. There 
ing the» a great many chimney fires in 
broad pritish Guiana and the point taken by 
bay \r, Bollers will be found in this para- 
Lai offen, 
he fir Oe nis country practically all of the 
ational houses are of wood, the kitchen being 
+ Con a separate building, jutting out from 
ta Pire the house. Smali stoves are used, 
ry « heated, aS a general rul2, with 
of New yod. The chimney, usually made 
SGU of galvanized iron (some of it very poor 
nore & stuff) projects from the stove outside 
@ New oi the building and goes up for about 
Houghy or eight feet. If not cleaned regu- 
- Louis larly, at least once a month, the soot 
- rep ignites, there is a flare up and some- 
oe i body runs and knocks the chimney off. 
Boston, there is generally no further damage, 
why but the chimney itself is consumed and 
rity of has to be replaced. 7 he question is 
ae a gal the fire is ‘friendly’ or ‘hos- 
Vinod tile’.” 
ne A representative of The Eastern Un- 
ind W. & “erwriter asked a number of Home 
New & (illice adjusters’ offices for the answer. 
a Three out of four said that the com- 
ryreg— fe pany is _ ‘ a words, that the 
‘halos & fire is not “friendly.” 
em One general adjuster recently wrote 
Hays, | aletter on a similar subject to an agent 
© Pro | inthe United States, the letter being 
, . © as follows: 
che We are in receipt of letter advising 
Yetoher | that the damage sustained in this case 
consists of a cracked chimney due to a 
chimney fire and such as was caused 
NSUR: ' by firemen ripping up part of the attic 
' floor around the chimney to see whether 
nee on there was any fire outside of it; ex- 
‘ance |. Dressing the belief that we would be 
liable for the damage done by the fire- 
It cost. ™an but not for the damage to the chim- 
purned | 2eY, = requesting instructions as to 
embar- | Procedure, 
Det if ‘From the dawn of civilization, and 
one ort *ven before, the human race has been 
uld not! "Or? or less familiar with fire and its 
rar, Itt Phenomena, yet the question ‘What is 
> thou | fire” has claimed the consideration 
seal of scientists, lawyers, courts and juries, 
y—you) ‘4 possesses enough elements, if not 
its ef F of doubt, yet certainly of interest, to 
re and) °™Mmand the studious attention of all 
of pro § pe engaged in the business of fire 
ny pro urance, 
achine. What Constitutes A Fire 
nes. || “To constitute ‘fire’ within the mean- 
ic lial) (Mg of a policy of fire insurance, two 
y pro | Tqulsites are necessary: First, there 
r auto Must be actual ignition, evidenced by 
own. | * flame, glow or something resembling 
twice luminosity: second, the fire must be, 
easure & % far as the assured is concerned, ac- 
t seem @ “ldental in its origin. Hence, a fire in 
| 4 Stove, grate or furnace, no matter 
worth how intense it may become, or the 
yu use flame of g lamp, oil stove or gas jet, 
Even § 10 matter how high it may rise, so long 
those § it is confined to the place where it 
lent is intended to be, is not a fire within 
r twice js Meaning of the policy. A fire of 
but | § "tls character ig denominated ‘friendly’ 
f drop & % distinguished from ‘hostile’ and any 
seasol. § 8 Caused by smoke, heat or soot from 
ar for — fire or by the burning of property 
several ie is not covered by the policy. 
ou get Bs however, such friendly fire extends 
out of “4 the place intended and provided 
| pleas va It, and causes ignition outside its 
me ts limits, there is at once an inde- 
perso oo fire, fortuitous in its origin, 
rachib’ > hostile in its nature, and any loss 
ecident “sulting therefrom, whether by direct 
ast less ets, smoke or heat, comes within 
in You FE erotection of the policy. 
re a thimne? - us see whether a fire in a 
ers. [P Bto y has any relation to a fire in 


ve, grate or furnace, and is a 


friendly or hostile fire. We must ad- 
mit that a fire in a stove, grate or fur- 
nace is a friendly fire performing its 
duty as such, but is a chimney a place 
where a fire is intended to be and is 
such a fire of the same friendly nature 
as a fire in the receptacles to which we 
have referred? We are inclined to 
think not, our opinion being based per- 
haps largely on a decision in a Massa- 
chusetts case, where claim was made 
for damage to walls and furnishings by 
smoke from burning soot in the chim- 
ney. The court seems to have had 
some difficulty in reaching a conclusion 
but finally decided, and rightly we 
think, that the blaze in the chimney 
was a hostile fire independent of the 
friendly fire in the stove, arguing that 
a’ chimney is not intended to be used 
as a place in which to kindle fires; that 
it is intended to carry off the products 
of combustion, and expressing the be- 
lief that a distinction should be made 
hetween a fire intentionally lighted and 
maintained for a useful purpose in con- 
nection with the occupation of a build- 
ing, and a fire which starts from such a 
fire without human agency, in a place 
where fires are never lighted or main- 
tained, although such ignition may 
naturally be expected to occur as an 
incident to the maintenance of neces- 
sary fires, and although the place where 
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it occurs is constructed with a view to 
preventing damage from such ignition. 


“So much for the fire in the chimney. 
Now, let us see about liability for the 
damage done by the firemen. Although 
the assured must show that he has sus- 
tained a loss by fire within the mean- 
ing of the policy before he can recover, 
it is not necessary for him to show 
that the property injured had actually 
been burned by the fire. It is sufficient 
for him to prove that fire was the proxi- 
mate—that is—the dominant, efficient 
cause of the loss. For example,: the 
insurer is liable for damage by smoke, 
by water used to extinguish the fire, 
and by operations of firemen and 
others, but not for damage by smoke 
from a fire engine on its way to a fire, 


EVERARD C. STOKES 


United States Manager 





nor damage caused by a fire department 
breaking into a building under the mis- 
taken assumption that a fire is in prog- 
ress. But even as to the latter there 
seems to be more or less of a general 
inclination on the part of the compa- 
nies to give such claims favorable con- 
sideration from the fact perhaps that 
they are usually small.” 





THEATRE FIRE RATE REDUCED 

A 25% rate reduction was made on 
all fire proof theatres Wednesday at the 
regular monthly meeting of the New 
York Fire Insurance Exchange in ac- 
cordance, with a recommendation made 
by its rate committee as the result of a 
recent hearing accorded theatrical in- 
terests. 
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Constitutes 
Salesmanship 


As in any other line, insurance salesmanship de- 
pends upon integrity, knowledge of the business, per- 
sonal contact and quality of the goods. 


The successful agent knows, and is known by all 
the prominent men in his town; in fact, by many he is 
called by his first name. His reputation for honesty 
and as an authority on the insurance problems of his 
locality is established. 


Agents are assured of the “quality of their goods” 
when they sell Fidelity-Phenix policies. They know 
they are selling insurance in a strong American com- 
pany, that is able and willing to pay any just claims 
under those policies. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 
Eighty Maiden Lane, New York, N. Y. 





“ AMERICA Fors” 


Cash Capital: Five Million Dollars 
MONTREAL 
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Reciprocal View of 
Stock Company Criticism 


large amount of space 
that has been given by The Eastern 
Underwriter to attacks upon recipro- 
cals and inter-insurers it will be of 
interest to the fraternity to see what 
the other side has to say. These Car- 
riers have a paper of their own, “The 
National Insurance Journal,” edited by 
W. H. Crum, and their viewpoint is giv- 
en in a resume of the Illinois Senate 
Investigating Committee of insurance. 


In view of the 


The chief point made by the “National 
Insurance Journal” is that for one divi- 
sion of insurance to attack another is 


unfortunate. The of the recipro- 


cals says: 


paper 


After numerous hearings in which a large 
amount ot testimony as been taken and 
many speeches made before the Daily Inves- 
tigation Committee, it appears that the work 
of the Committee is about ended. The final 
hearings of the committee were recently had 
at Chicago and Springfield. On Friday, May 18, 


a large amount of testimony was taken at Chi 
cago. However, only two parties appearing, 
but taking practically the entire day e 
refer to H. P. Jannisch, representing the mut 
uals, and G. KE. Turner representing the stock 
casualty companies. Mr. Jannisch first had_ the 
floor and delivered a fine address to the Com 
mittee as to the organization of mutual insur 
ance companies, their growth and the good 
they have accomplished in many states. Mr. 
Jannisch made a very clear explanation § to 
the committee as to what constitutes rate wars 


Rate Wars 

The rate wars always are promulgated by 
stock insurance companies They will cut a 
rate in one community for the purpose of dam 
aging a mutual or an inter-insurer, and on the 
same day will increase the rate in another 
territory or state in such amount to offset the 
loss oceasioned by the decreased rate. Mr. 
lannisch paid his compliments in a very gen 
themanly manner to the so-called Casualty In- 
formation Clearing House, a_ foreign corpora 
tion, domiciled in the City of Chicago. Partic 
ular mention was made by Mr. Jannisch as_ to 
the unfair, scurrilous and almost libelous lit 
erature that has been put forth in the past two 
years by this organization. Ostensibly, this 
organization was formed for the purpose of pro 
moting the interests of stock insurance compa 


nies, but the real purpose was to conduct a 
tirade of abuse and misrepresentation as to 
the business of mutual and = inter-insurance 
companres. 

Many cases were cited by Mr. Jannisch as 
to literature put forth by this organization 
which almost reached the point of being libel 
ous, y@t at the same time it was shown to the 
committee that under the existing laws of 
Illinois no redress could be had even though 
the literature was libelous, as the stock com- 
panics composing the organization were be 
yond the pale of responsibility, as it did not 
have their names on it; it was also shown 
the committee, and be it said to the credit of 
Illinois companies, that not one Illinois com- 
pany was a member of the corporation. Sen 
ator Dailey of the committee stated very em 
phatically that there should be a law of some 
kind prepared that would enable parties in- 
jured to obtain redress against the Casualty 
Information Clearing House or the companies 


composing the same. It was stated that the 
fair and impartial remarks made by Mr. Jan 
nisch created a good impression upon the 
committee 

In the afternoon Mr, Turner took the stand 
in defense of the stock companies and the 
Casualty Information Clearing House For 
awhile he appeared to be fair, but before he 
quit talking turned in a tirade upon the in- 
ter-insurance exchanges, although such organi 
zations have never appeared voluntarily before 
the committee and have tried to keep out of 
the fight. Many statements made by Ir. 
Turner before the committee against the busi- 
ness of inter-insurance was not only unfair but 
untrue. He has a particular hatred for this 
class of insurance carrier and he is not to 
be blamed, for he is only serving his masters 
and in the past few years the volume of busi- 
ness taken by the inter-insurance has been 
lost from the stock companies and therefore 
their income has been largely depleted. Mr. 
Turner is very bitter against the inter-insur- 


ers that do the business of workmen’s compen 
sation insurance, his argument being that they 
are not safe, although inter-insurance  ex- 
changes have been carrying workmen’s com 
pensation for its members who are employers 
of labor for a great many years and he failed 
to point out where any inter-insurer doing 
workmen's compensation had ever failed. 
Failures 

the other hand, it was shown 
mittee that large stock casualty companies in 
the East have failed, and were now in the 
hands of receivers with hundreds of thousands 
of dollars of workmen’s compensation claims 
still unpaid. Mr, Turner attempted to defend 
the Casualty Information Clearing House and 
the literature put forth by it, stating in sub- 
stance that the literature they put forth con 
tained accurate and truthful statements. We 
deny this part of Mr. Turner’s testimony and 
ean produce circulars put forth by him in which 
untrue and false statements have been made, 
and have heretofore been mentioned in the at 
ticles of the National Insurance Journal, and 
Mr. Turner has never denied the same. We 
again call his attention to the article put forth 
hy his organization stating that the LaSalle 
Auto Insurance Association had closed up 
shop and it was not known what had been 
done to take care of its business. The truth 


On the com 


_\uto 


found out 
Depart- 
aSalle 
busi 
its 
one 


and he could have 
the same by calling at the Insurance 
ment of the State of Illinois, that the L 
Insurance Association reinsured its 
with a solvent concern that took ove 
assets, assumed its Jiabilities and not 
dollar was lost by any policyholder of this 
organization. We can also cite instances where 
literature has been put forth that certain ex 
changes had made extra assessments upon its 
members, when in truth no such assessments 


of the matter is, 


Hess 


were made by the organizations named by 
him. The committee continued its hearing at 


and it is 
hearings 


Springheld on Wednesday, April 23, 
understood that this completes the 
Potter’s Argument 
A night session was held. Mr. 
heen notified by the committer to appear at 
Springfield to be confronted by parties inter 
ested in inter-insurance. When first called on 
by Chairman Dailey, he declined to make any 
statements, but after the committee had called 
Ex Superintendent Fred W. Potter as its own 
witness, Mr. Turner was given the opportunity 
to put questions to Mr. Potter regarding the 
reciprocal laws of Illinois. Mr, Potter made 
a fine statement before the committee regard 
ing legislation procured in Illinois, not only 
inter-insurance, but life and other legislation 
that had been passed by the legislature during 
his tenure of office and which was recom 
mended by him. 

r. Potter’s argument 
reciprocal law now in 
amply sufficient to protect the insuring pub 
lic in the State of Illinois and as further evi 
dence of the soundness of the present Ilinois 
Reciprocal Law, pointed to the fact that since 
its passage not one reciprocal exchange had 
failed. It was pointed out that the law is so 
strong and severe in its requirements 
only two exchanges had been licensed in 
sixteen months. The talk made by 
was very fair. He stated that in 
judgment three forms of insurance carriers as 
provided for by law to wit: stock, mutual and 
reciprocal, were necessary. It was his further 
opinion that the insuring public were entitled 


Turner had 


the present 
force in Illinois was 


was that 


to purchase insurance in any form of insur 
ance carrier that they so desired. After com 
pletion of his statement, Mr. Turner was given 
the opportunity to question him, but the ques 
tions of Turner being purely legal ones, Mr. 
Potter stated he was not an attorney and could 
not answer such questions. The meeting then 
developed into a see for-all and a number of 


attorneys for 
present, 
Manager 
mobibke 
Turner 


inter-insurance exchanges being 
with W. H. Crum, General 
National Association of Auto 
the questions put by 
answered by them. Among the 
other attorneys were Daniel Howell, of Kansas 
City, Mo., representing the senior reciprocals; 
Sidney Gorham, of Chicago. representing the 
Chicago Motor Club, and Cyrus L. Garnett, 
representing the Motor Vehicle Underwriters 


together 
of the 

inter-insurers, 
were 


of Chicago. The reciprocal interests were ably 
defended by these attorneys and every legal or 
technical question put by Mr. Turner was 
answered by some one of these attorneys to 
the entire satisfaction of the committee, 
ttacks 

One outstanding fact has been developed by 
the committee and stated by Senator Dailey 
that should be a warning in the future to the 
managers of the various systems of insurance 
operating in thig state and that fact is, that 
the attack of one insurance carrier represent- 
ing one system upon that of another not only 
damages both forms of insurance carrier but 
causes the insuring public to lose faith in any 


kind of an 
level-headed 
insurance 
should 
in the 
their 
posing 
House 
ducts 
inate 


insurance carrier Sober-minded. 
men at the head of all kinds of 
carriers in the State of ITllinois 
that their business is so conducted 
future as not to cast re flection upon 
competitors. If the few companies com 
the Oasualty Information Clearing 
will see that their organization con 
its business in such a way as to elim- 
their attacks upon their competitors, 
there will be no trouble, as the fight made by 
the reciprocal exchanges has been one of de- 
fense and_ self-preservation. 

The spectacle of one insurance 
ing a derogatory statement against another is 
nauseating, indeed. Imagine the state and na 
tional hanks in a conflict to destroy each other, 
No such thing ever happened or ever will. 


see 


carrier issu- 





EAST & WEST ORGANIZED 
The organization of the East & Wast 
Insurance Company of New Haven wags 


completed last week. Officers include 
the following: chairman of the board, 
John W. Alling; president, Victor 
Roth; vice-presidents, Walter D. Wil- 
liams and W. Perdue Johnson; secre 
tary, Willis Parker; assistant secre 


taries, E. T, Tanner and G. 
treasurer, W. A. Thompson. 
& West is a running 
Security of New Haven. 


H. Fulton; 
The East 
mate of the 





NEW EDITION OF DANA BOOK 

John Wiley & Sons, Ine., of 432 
Fourth Avenue, New York City, have 
printed a supplement to the second edi- 
tion of a book by Gorham Dana, well 
known technical and scientific fire in- 
surance man on “Automatic Sprinkler 
Protection.” The first book appeared 
in 1919, 





RALPH B. IVES, President 


Fire 

Marine 
Automobile 
Tornado 
Rent 

Rental Value 


Leasehold 
Ie geyite-) 


Registered Mail 
Parcel Post 


Use and Occupancy 


Sprinkler Leakage 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 


Losses Paid over $223,000,000 


AGENTS AT 


HOW FIREMAN’S FUND SETTLED 
Company Paid Part of San Francisco 
Loss in Stock Which Has Netted 
Splendid Returns 


The Fireman’s Fund shows, in a 
recent issue of the “Record,” how it 
settled the eleven millions in losses 


Which it was calied upon to pay as its 


share of the San Francisco conflagra- 
tion in 1906. With the exeaption of a 
very few losses the company settled 


claims for 
out 


the face of the policy with- 
discount of any nature whatsoever, 
manner, taking as a 


having a $2,000 loss: 


in the following 


basis a Claimant 


Amount cof Claims...o5 <0: $2,000 
Paid in cash 50%........ $1,009 
Add‘tional payment in 
CHAN PRE US bose eieacese 130° 
Two shares Fireman’s 


Fund stock 


$2,000 $2,000 


Dividends paid on two 
shares Jan., 1908, to and 
inclusive April, 1928, $280 

per share. Thesa divi 
dends were paid without 
interruption on regular 
quarterly dates four times 

each year, and amounted 

Ds ani elena pie eiseaie tease leet $ 560 
In March, 1920, subserip 

tion rights were allowed 

all stockholders of record, 

the sale of which would 

net the stockholders $175 

per share, for two shares. 350 
Present market value of 
stock, $350 per share, 2 
MON. 6. ois eas whence peace 700 
Original cash payments as 
MOOVS sides dca at aie aie 1,130 
Amount cash received on 
$2,000 claim if stock has 
been retained ........... $2,740 





Henry T. Hugard has been 
president of the Insu 
Massachusetts, 


elected 
rance Society of 












BIG WRITERS 


READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 
i Subscription $3 a Year 




















ALL IMPORTANT POINTS 


SPRINGFIELD’S AD 
In the “Credit Monthly” for June, the 
organ of the National Association of 


Credit Men, the Springfield Fire & Mar.) 
“Crate it so it will 


ine prints this ad: 
get there! Millions of dollars’ worth 
of goods are ruined in transit, solely 
through clumsy, unscientific beeen, 
Man your shipping department with ex 
perts. The slight increase in the pay- | 
roll may prove a _ real investment 
AND Call our agent in 
and have him give you the 
transit insurance.” 
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facts on 





‘STRONG AS THE STRONGEST” 


The Northern Assurance Co, 


(LTD., OF LONDON) 
Organized 16% 
Entered United States 1854 
55 JOHN STREET 
Losses Paid - - - $130,000,000 
Losses Paid in U. S. $50,000,000 


Eastern and Southern Departments 
NEW YORK CI 
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Sobrinos de Ezquiaga 
Established 1871 
GENERAL INSURANCE AGENTS 
Offer Facilities for Writing Large Lines 
im the Islands of 











Porto Rico and Santo-Domingo 
First-Class Companies 


FIRE, MARINE, TORNADO, EARTE- 
QUAKE, AUTOMOBILE, OURIST 
FLOATER, MAIL PACKAGE, 
usk AND OCCUPANCY 
_ 1 a" 


7 Allen 
AN JUAN PORTO RICO 
BEST POLIGrES * “LOWEST RATES 


Be inane 
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WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


UNITED STATES BRANCH . 
Fire, Marine, Tornado, Explosion—Ric 
Civil Commotions, and Strikes 


anuary 1, 1922 
Assets aan i seassesee AA EES 
Surplus in United States....... 15% 
—= . oy pg 

tate rora to in- 

elusive veceececeesenaneccesse+ $9120 102 


W. B. MEIKLE, President 
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1 
all Ins urance Platto rm. 
HE 150,000 local agents and the other thousands in the 
company forces have many interests in common with 
each other and with the public which all of us serve. We 
are all working to acommon purpose, but often we do not 
clearly understand that purpose. We all really desire the : 
fairest relations with each other, with our customers and 
with the state officials. We wish to employ the most 
ee efficient business methods, to conform to all reasonable 
% Mar regulations and to pay our equitable share in the expenses 
pie of government. 
pe We wish to abolish inefficiency, injustice and distrust. 
ith ex We wish to solve on a basis of perfect fairness the many 
tend, difficulties that continually beset the insurance world. 
- How can this be done? 
Only by working together, of course, but first it is neces- 
ol sary for us to know exactly what we are working for. 
60, What are our ideals, ambitions and reasonable purposes? 
| Let us get them down on paper and look at them; then let us 
| consider how they may be realized. 
| The fire insurance army in the United States contains 
000 | many wise and thoughtful men. Day by day they are 
| pondering insurance problems from their various points of 
— view. Many of them have valuable ideas, but have hesitated 
—=Ik to express them in public. 
aga The time for hesitation is past. Fire Insurance needs to 
val utilize the combined and selected wisdom of all its parts. 
{ 
ngo 
AR : 66 l k 99 
TH 
H Gentlemen, send in your “Planks 
para | 
ail 
50. 
\DA 
pis INSURANCE” COMPANY 
GLENS FALLS, N. Y. 
E. W. WEST, President HL. Ni DICKINSON, Vice-President F.M.SMALLEY, Secretary R.C. CARTER, Treasurer J. A. MAVON, F. L. COWLES, H. W. KNIGHT, Assistant Secretaries 
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After the close of the war automo- — 


Fallacies in “Motor’s” 
Attack on Auto Insurance 





Cost of Insurance as Deterrent to Growth of Automobile Manufac- 
facturing is Groundless; Rates Not Exorbitant 





Clifford Sloan, connected with the 
editorial department of “Motor,” a 
magazine published monthly for circu- 
lation in the automobile business, de- 
voted considerable space in the May 
issue to a violent attack on automobile 
insurance. Before proceeding further 
with answering the misdirected and 
unfounded remarks of Mr. Sloan it is 
best to state herewith that “Motor” is 
one of the large group of William Ran- 
dolph Hearst's publicat‘ons, and, as is 
weil known, Arthur Brisbane, Hearst’s 
leading editorial writer, has a well-de- 
veloped tendency for pounding away at 
insurance companies. Whether there 
is any direct association between Mr. 
Sloan's article and Mr. Brisbane's atti- 
tude is not for the writer to decide. 

To give the reader a sample of Mr. 
Sloan’s punch we quote the first two 
paragraphs of his article: 

“What’ wrong with automobile in- 
surance? It costs too much. We hurl 
those four words in the teeth of every 
insurance actuary, adjuster and official 
in the country. Those same officials 
assure us that the insurance compa- 
nies write automobile protection at a 
very modest rate of profit; that the 
premiums charged barely suffice to pay 
the claims. Still we say that automo- 
bile insurance today costs far too much. 
Says Insurance Retards Auto Business 


“In certain sections of the country, 
in the heavily populated areas, the pur- 
chaser of a $1,200 car will have to pay 
something like $250 to obtain full pro- 
tection for a year. We say this is too 
much and even the $150 that would 
cover in suburban areas is too much. 
If the companies writing insurance on 
motor vehicles are honestly and effi- 
ciently administered; if present rates 
are really equitable under present con- 
ditions, then automobile insurance is on 
an utterly wrong basis. The present 
state of affairs imposes an undue bur- 
den on motor car owners who buy in- 
surance, it prevents a majority of car 
owners from obtaining the insurance 
protection they need, it keeps many po- 
tential buyers from purchasing cars, it 
prevents many car owners from keep- 
ing the second car, which they actually 
need. Insurance today is definitaly an 
adverse factor, which is holding back 
the growth of the automobile industry. 
The insurance situation calls for action. 
Whatever the basic cause of present 
conditions, it should be run down and 
remedied. To this ‘end ‘Motor’ pur- 
poses devoting its editorial energies.” 

With that indictment in print Mr. 
Sloan is then confronted with the job 
of justifying his points. In order to 
prove the “effect of disproportionate in- 
surance rates on a fairly average motor 
car owner” and upon the progress of 
the automobile industry Mr. Sloan wan- 
ders wearily into a long and uninter- 
esting story of how a certain individual, 
Mr. X, is delayed in getting to his golf 
club because his wife has not returned 
with the family car at the promised 
hour. 

Asked by a friend why he did not 
purchase another but smaller car for 
his own convenience Mr. X declared he 
could not afford to own two automo- 
biles. Now, instead of accepting this 
answer as final, Mr. Sloan gives a so- 
called analyzation of the term “cannot 
afford it,” arriving naturally at the con- 
clusion that high insurance costs lie at 
the inability of Mr. X to buy a second 
automobile. 

Calls Initial Cost Nothing 

Keeping in mind the fact that Mr. 
X, who is presumed to be the mythical 


average automobile owner, can afford 
to put “in the neighborhood of $3,000” 
in his first car, and also pay for insur- 
ance protection on it, Mr. Sloan contin- 
ues with the statement that ‘cannot 
afford it” does not refer to the initial 
expense of the second car, an amount 
approximating $1,200 at the maximum. 
Therefore, so far there has been no op- 
position to the expenses involved in 
owning automobiles. 

To proceed: Mr. Sloan writes as far 
as the $1,200 is concerned Mr. X “would 
gladiy pay that amount for the privi- 
leg? of being able to go back and forth 
from the country club at his conven- 
ience, to do away with the feeling that 
he was inconveniencing other members 
of his family.” Twelve hundred dollars 
for a privilege and not one echo of a 
grumble. 

Next the writer in “Motor” has the 
audacity to say that auto owners do not 
consider oil and gasolene as the heavy 
items of expense, nor the item of re- 
pair as heavy. Probably Mr. Sloan has 
been a life-long resident of Bermuda. 
At 25 cents a gallon, gasolene costs 
something at the end of the year. 

Having disposed of initial cost and 
general upkeep we have not yet discov- 
ered the reason for Mr. X’s declining to 
invest in a second car. 

Finally, however, Mr. Sloan tears 
aside the curtain hiding the truth and 
one beholds the horrible obstacle that 
blocks the road of progress in the auto- 
mobile business, notwithstanding that 
in March and April of this year more 
than 300,000 cars were manufactured 
each month, an unequalled record. The 
obstacle is the combined cost of fire, 
theft, collision, property damage and 
liability insurance. Mr. Sloan positive- 
ly writes that this protection would 
cost $150 a year “and the household 
budget simply cannot stand an item like 
that. So Mr. X goes without the car.” 

Thus ends Mr. Sloan’s logic. He goes 
on to relate how several states are try- 
ing or have put through compulsory au- 
tomobile liability insurance laws and 
that Massachusetts is proposing to fur- 
nish a combined liability and property 
damage cover for $5,000 to all motor- 
ists in that state at a premium of $10 
a year. All that the article in its en- 
tirety amounts to is a spectacular ef- 
fort to arouse ill-feeling against insur- 
ance companies. The story savors 
strongly of circus ballyhooing. 

Auto Rates Not Exorbitant 


Whatever the cost of automobile in- 
surance, a plain comparison with other 
maintenance costs is of no value in it- 
self. The point to be sought is 
whether, at the rates charged, the in- 
surance companies are reaping exorbi- 
tant profits. If so, then motorists are 
more than justified in seeking amends. 
If not, then the charge of $150 or $250 
annually is the fault of the automobile 
owners themselves and not the arbi- 
trary will of the underwriters. 

Inadvertently Mr. Sloan makes an ad- 
mission that in itself ruins the fabric of 
his own logic. He says, Mr. X “would 
not, however, drive a car without the 
protection afforded by insurance.” And 
why? Because he thinks, and knows, 
that there is great danger of some sort 
of a mishap occurring to himself or his 
car, and that it is cheaper and safer to 
insure than to remain unprotected. The 
underwriter and owner are in accord— 
hazards do exist! If the underwriter 
finds that full protection, plus a reason- 
able profit, sells for $150, or the amount 
to which “Motor” takes vehement ob- 
jection, then it is the duty of automo- 
bile owners to get control of those fac- 
tors that make for high loss ratios, and 
consequently, high insurance rates. 


bile insurance rates mounted skyward 
on account of unprecedented losses. 
Not a matter of excess profits but of 
escape from financial failure was in- 
volved in the frequent decisions to 
raise rates. Today the level is high 
from the point of view of number of 
dollars required for complete protec- 
tion, but last year was the first in sev- 
eral years that any profits were made 
by the majority of companies writing 
automobile insurance. When the com- 
panies are thoroughly convinced that 
hazards are decreasing they will vol- 
untarily lower their rates. Competi- 
tion, that force which, when allowed 
to operate unrestrainedly, keeps prices 
down, has proved beyond all doubt that 
cheap automobile insurance within the 
last four or five years has generally 
been quickly followed by the failure of 
the companies offering the cut-rate 
business. 


Low Liability Limits Fallacious 


Mr. Sloan makes another grave mis- 
take when he bases his revised cost 
of insurance protection on a proposed 
$10 liability and property damage pol- 
icy. No company on earth would dare 
to write a combined policy for $5,000 
at that rate, nor could any state run a 
fund profitably on a $10 per car income. 
In addition no right-thinking automo- 
bile owner would be satisfied with a 
liability policy having a $5,000 maximum 
limit. He would have to get additional 
protection from an outside source to 
be fully covered and so his premium 
would finally amount to considerably 
more than $10. 


What’s wrong with automobile insur- 
ance can best be answered by reword- 
ing the question to read, what’s wrong 
with automobile owners? When they, 
or certain ciasses of them, decid2 not 
to burn their cars, leave them out to 
be stolen during bad times, or drive 
carelessly and rapidly so that they 
smash their own machines or cause in- 
jury to other persons or to other peo- 
ple’s property, then the cost of insur- 
ance will come down. And not until 
then. 





DALY CO. ON THE JOB 


With the completion of the Waldman 
Apartments in Denver, Colo., a_ full 
newspaper page was used to illustrate 
the house, and as a border each of the 
contractor-builders placed his advertise- 
ment crying his ware. Among the lot 
was the Thos. F. Daly Agency Com- 
pany, saying: ‘“Insures the Waldman 
Apartments against loss by fire, public 
liability, elevator liability, steam boiler 
and workmen’s compensation.” 











HARRY C. FRY, u President 
JOHN B. SIRICH, Sec’y. 
J. A. HETRICK, Treasurer 


LOGUE BROS. & CO., Ine. 


INSURANCE 
307 FOURTH AVENUE PITTSBURGH 








214th YEAR 


SUN. 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANOBH: 


55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 

76 WEST MONROE ST., CHICAGO, 
PAOIFIO DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts, 
San Francisco, Cal. 

















B. M. 
CROSTHWAITE 
AND 


COMPANY 


Automobile 
Insurance Specialists 








Suburban Head Agent 


Springfield 
F. & M. Insurance Co. 





46 JOHN STREET 
New York City, N. Y. 


Telephone 6784 John 

















THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of 
HANOVER is an absolute assurance of 
the security of ite policy. 


R. EMORY WARFIELD President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-Presidest 

. 8. pA Secretary 

WILLIAM MORRISON, Asst. See’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
HOWIE & CAIN, Inc., Gen. Agents 

Metropoli { 


n District 
9% WILLIAM STREET, NEW YORE 
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1871 


$800,000 Capital 





Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
Policyholders Surplus $1,514,962 


1923 


——) 
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SHEVLIN AGENCY, Inc. 


GENERAL AGENTS 


11@ William Street 


FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Excellent Facilities fer Handling Suburban Business 


New York, ¥. ¥. 


Phone Beckman 1008 
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Unusual Situation 
In Loss Adjustment 


COMPANIES 





cOsTS £ 1,000,000 





Government Refuses to Release Goods 
For Rehandling Unless Duty‘ is 
Paid; Result—Total Loss 





A problem presenting much mental 
food which profitably might be digested 
py American executives and underwrit- 
ers has developed in the adjustment of 
the recent tobacco loss on the Victoria 
docks at Liverpool, England. A num- 
per of contributing circumstances have 
combined to make this a total loss to 
insurance interests of practically 1,- 
(00,000 pounds sterling. While it is 
thought that no American companies 
are involved financially in this partic- 


ular case, it holds no small amount of 
interest for thinking underwriters on 
this side of the water for there is no 
telling when they might find themselves 
similarly placed. 

The situation reduced to terms of 
generalization is simply this: 

A highly perishable commodity is 
stored in dock warehouses under bond 
in a foreign port awaiting payment of 
duties due and removal. The percent- 
age of duty to the entire value of the 
stock is excessively high. There comes 
a fire and with it a flood of water to 
drown out the licking and spreading 
flames. The commodity is ruined, prac- 
tically speaking. Experts decline to 
take it over as unmarketable. Govern- 
mental authorities refuse to allow its 
removal for rehandling without the full 
payment of the duty required. This 
duty, as before mentioned, is so high 
comparatively that insurance interests 
see no possibility of profit in salvaging 
the damaged goods under the restric- 
tions laid down. ‘The result—a total 
loss, 

Leaf Tobacco 

The “highly perishable commodity” 
in this particular case happened to be 
tobacco than which there is hardly 
nothing more easily damaged. This is 
especially true of leaf tobacco about 
which experts say that even an ounce 
of kerosene poured on the floor of a 
large warehouse and left over night will 
ruin every leaf in it. No matter what 
is done the tobacco in smoking will al- 
ways taste of kerosene. Fire, smoke 
and water have the same effect on it, 
rendering it absolutely valueless save 
Perhaps for snuff. It is small wonder 
then that the companies refuse to gam- 
ble on the possibility of making any- 
thing out of salvaging the goods under 
the proviso that the government laid 
down, In the case of tobacco, the im- 
port duty in England happens to range 
from 60% to 70% of the entire value of 
the goods, depending on the grade of 
the particular consignment. It is un- 
derstood that the duty on the lots de- 
stroyed ran about $2 per pound. On 
the assumption that there were, say, 6,- 
00,000 pounds (an estimate, only), the 
duty would be approximately $12,000,- 
00—a considerable amount to gamble 
with the percentage of duty to the 
Value of undamaged goods so entirely 
against the companies, 

The fire, it will be remembered, orig- 
inated in K warehouse, North Gide, 
Spread to its annex and did some, 
though slight, damage to surrounding 
structures, especially warehouse S. 
The main warehouse involved consisted 
- one story and a cellar which con- 

ained respectively the following quan- 
tities of tobacco: warehouse proper— 
400 hogsheads, 4,000 bales and 5,000 
cases; cellar—2,000 hogsheads. The 
annex held 4,000 hogsheads and 3,000 
Cases. The tobacco was consigned to 
fname of English merchants, most 
fe nent and heavily interested among 
ja the Imperial Tobacco Co., a 

Th lary of the American Tobacco Co. 

- 000 € Imperial ‘Tobacco has a $15,000,- 

yore floater policy (covering 24 

Ct risks) over all docks and this 





loss is a part of its schedule. The 
policy was written by the London 
Lloyds and British companies only and 
it is hardly thought that, even through 
re-insurance, are American interests in 
any way involved. To give an idea of 
just how hard hit some of the interested 
companies were, one British office with 
a branch in this country has reported 
that its part in the loss amounted to 
$100,000 gross. 





HARRISON LAW’S TABLES 
Harrison Law, insurance statistician 
and compiler, of Nutley, N. J., has pub- 
lished his 1923 edition of “Law’s Statis- 
tical Tables” for fire and marine com- 


panies. These tables give losses, com- 
missions, salaries and taxes paid iin 


their ratio to net premiums; five year 
averages; cancellations and reinsur- 
ance; capital, surpius, unearned pre 
miums and insurance in foree; figures 


on specific classes of business; and 
other important statistical data. In 
his preface to the tables Mr. Law 


speaks of the difficulty of the ordinary 
non-insurance man to understand in- 
surance statements. Abnormal loss 
ratios immediately create an adv2rse 
impression while in reality tha 
strength of a company may not be at 
all impaired. Purchases of other com- 
panies, reinsurance transactions, and 
other moves, that strengthen surpluses 
and reserves make loss ratios appear 
higher. “Some method of clarification 
or explanation should be derived to 
eliminate this condition or some other 
method of showing same in the state- 
ments,” says Mr. Law. 





The Philadelphia agency of the Fuso 
Marine & Fire, Ltd., of Tokio, Japan, 
has been transferred from C. A. Krouse 
& Co. to Buckley & Meade. 


CONFERENCE ON NEAR EAST 


Re-establishment of A. F. 1. A. Busi- 
ness There May Result From Dis- 
cussions in Paris 





President Otho E. Lane of the 
Niagara Fire, who is now in Europe, 
is planning to meet Ugo E. Guirrini, 
manager of the Mediterranean terri- 
tory for the American Foreign Insur- 
ance Association, in Paris, France, 
June 20 to confer with him on the Near 
Kast situation and consider the possi- 
bility of re-establishing the association 
in business there. 

Interesting in this connection is the 
statement by Assistant Fire Manager 
Harry Austin of the. A. F. I. A. that, as 
regards the Smyrna conflagration, all 
involved companies now hava definitely 
determined to pay no claims arising 
therefrom under fire insurance policies 
though it is rumored that the London 
Lioyds are even now settling with cash 


the various claims which have 
been made against them under war 
risk policies. 





WALFORD ON THE JOB 

Charles P. Walford, Jir. of W. W. 
Hardwicke, Walford and Company, 
Richmond local agents, who recently 
suffered an attack of appendicitis, is 
back on the job, the doctors finding 
it unnecessary to perform an opera- 
tion. Mr. Walford is chairman of the 
executive committee of the Virginia 
Association of Insurance Agents and 
has long been active in Association 
affairs. 
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Great American. 
Insurance Company 


Choose 


New Pork 


Choose 
Your INCORPORATED - 1872 Your 
Company Company 


STATEMENT JANUARY 1.1923 
PITAL 


$12,500.00 


RESERVE FOR ALL 


19,81 


NET SURPLUS 


0.00 


OTHER LIABILITIES 


7.87 


13,017,077.35 


45,333, 


495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty: Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’! Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, III. 

a Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 


WM. H.McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


STATE INSURANCE BILL 





Wisconsin Measure Would Have Coun- 
ty Buildings Covered By 
State Fund 





Madison, Wis, June 13.—The_ busi- 
ness of insuring county buildings and 
institutions will be removad from tha 
province of private companies under 
the terms of a bill by Assemblyman J. 
D. Millar engrossed by the assembly 
on Friday. 

The bill was revived 
been previously killed and then ad- 
vanced 53 to 24. Counties now can in- 
sure their buildings in the state insur- 
ance fund but it is optional. The bill 
requires that they cease insuring with 
private concerns and buy state insur- 
ance ony. 

Assemblyman Elsner said that in 
Milwaukee county alone it would mean 
the insurance on buildings valued be- 
tween sixteen and twenty millions. He 
claimed that state insurance would 
mean a saving to the counties. 


after having 





NEW SPECIAL IN PENNA. 


Percy Ling, general agent of the 
Middie Department of the North Bri- 


tish & Mercantile group of companies, 
this week and next, is taking a vaca- 
tion from his home office duties. He 
left New-York City Sunday night with 
Cc. N. Fraser, newly appointed special 
agent for the North British & Mercan- 
tile and the Mercantile of America in 
W stern Pennsylvania and for these 
same two companies and the Common- 
wealth in Wast Virginia, whom he, will 
introduce in his new field. In view of 
the fact that Mr. Ling traveled this 
territory for the companies s-veral 
years ago and as a result knows prac- 
tically all the agents by their first 
names, he will be enabled to get Mr. 
Fraser thoroughly acquainted and firm- 
ly established in this, his first swing 
around the circuit. Mr. Fraser has 
been identified with the North British 
& Mercantile group for some fifteen 
years, latterly as general inspector, 
and therefore is well-equipped for his 
new duties, being entiraly familiar with 
the underwriting. policies of the vari- 
ous companies. Hea is succeeding to 
the place made vacant by the recent 
resignation of H. S. Cooper who has 
accepted a position as special agent 
for another company in Western New 
York. . 

A happy coincident was the fact that 
the Smoke & Cinder Club of Pittsburg 
held its annual outing at Conneaut 
Lake this week and that Mr. Ling and 
Mr. Fraser were abie to be in atten- 
dance for in this way the latter became 
very agreeably acquainted with the 
fied men of other companies with 
whom he will be rubbing shoulders in 
his new position. 





FIRE SIGNALS IN TENEMENTS 

The Cooperative Board of Safety, an 
organization started through the 
efforts of A. J. Engelman, an energetic 
insurance broker in this city, has re 
cesived from Peter C. Spence, Chief of 
the Bureau of Fire Prevention, a letter 
suggesting that firealarm signals be 
placed in all tenement houses to de- 
crease the number of fire fatalities, 
“There is, in the writer’s opinion,” 
says Chief Spence, “every reason in 
the world to demand that tenement 
houses shouid be equally as. safe, 
equally as well protected against fire 
as factories and other buildings. In 
the homes are the young, the aged, the 
infirm, as weil as the sick. On the 
other hand, in factories the employees 
are active and strong, much better 
able to take care of themselves in an 
emergency.” 





J. A. WALLBERG WITH NIAGARA 

The Niagara Fire Insurance Com- 
pany has appointed John A. Wallberg 
special agent for Eastern New York, 
with headquarters at Albany. Mr. 
Wallberg was formerly with the Auto- 
mobile Insuzance Co. 
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Misrepresentations _ 
Voided “Bella” Policy 


INSURED VALUE EXCESSIVE 





Evidence to Show That 
Was Scuttled; 


Facts of Case 


Also Strong 


Lost Vessel 

Full facts with regard to the victory 
of the American Marine Insurance Syn 
dicates in the case involving the steam- 
ship “Bella”. have by 
Bigham, Englar & Jones, attorneys for 
the marine underwriters. Brief men- 
tion of the court’s decision to deny re 
covery to the plaintiffs in the test case 
at Baltimore against the Insurance 
Company of North America was made 


been prepared 


in a recent issue of The Eastern Un- 
derwriter. 

As the combined reports of the coun- 
sel and Judge Morris A. Soper in the 
United States District Caurt for the 
district of Maryland are very lengthy 
only pertinent extracts will be given 
as follows: 

The defenses of the marine under- 


writers, says Bigham, Englar & Jones, 
were: 

1. That the policy was void because 
it was issued as the result of misrepre- 


sentation by the assured of facts ma- 
terial to the risk. ; 
2 That because the evidence dis- 


closed circumstances surrounding the 
sinking of the vessel which would jus- 
tify a court or jury in concluding that 
scuttling by her crew with the conniv- 
ance of her owner reasonably explained 
the sinking, the loss was “not unex- 
plained in a sense which would admit 
of the presumption” that it resulted 
from a sea peril. 

The circumstances surrounding the 
issuance of the policy were as follows: 
On December 23, 1921, Johnson & Hig- 
gins, acting for the Bella Steamship 
Company, under instructions of Messrs. 
Maury, Donnelly & Williams, of Balti- 
more, wrote a letter to the American 
Marine Insurance Syndicates, enclosing 
an application for insurance on _ the 
“Bella” at a valuation of $286,000 for 
hull and machinery. In this letter 
Johnson & Higgins stated that the 
“Bella” was engaged in the fruit trade 
betwen Jamaica and Baltimore, and 
was enjoying a profitable charter, and 
that negotiations were in’ progress for 
the renewal of this charter. 

Brengle Questioned Value 

This letter, with the application 
signed by a representative of Johnson 
& Higgins, was received by Mr. Bren- 
gle of the Syndicates on December 24, 
1921, but, owing to the intervening holi- 


days, no action was taken until the 
27th. On the 27th Mr. Brengle called 
the representative of Johnson & Hig- 


gins on the telephone and said that the 
valuation of $286,000 named in the ap- 
plication was out of line with the value 
other owners were asking, and inquired 
why the owner of the “Bella” wished 
such a high valuation for its ship. 
Johnson & Higgins’ representative re- 
peated what he had said in his letter, 
and further said that Messrs. Maury, 
Donnelly & Williams had informed him 
that the owner of the “Bella”, as the 
result of her operation under the char- 
ter, was enjoying an income of six per 
cent, on an investment of $500,000. Mr. 
Brengle submitted this information to 
the Rate Committee of the Syndicates, 
and the insurance was accepted. It 
developed at the trial that Mr. Bren- 
gle’s prudence in making this inquiry 
greatly strengthened the defense. 

Mr. McNaught, called by the plaintiff 
as an expert witness, admitted on 
cross-examination that the market value 
of the “Bella” when the insurance was 
effected and when she was lost was 
only about $95,000, 


On June 17, 1922, the “Bella” left 
Norfolk with 296 tons of coal and that 
night at about 4:30 A. M. she sank dur- 
ing calm weather after water had gone 
into one of the holds. How the water 
“got there was the mystery. The own- 
ers of the “Bella” contended that sink- 
ing was due to a peril of the sea. The 
underwriters claimed that the 
was scuttled, Admittedly the owner, 
A. T. Carozza was in financial difficulty 
when the loss occurred. The suspic 
ious circumstances surrounding the loss 
were: 

Why Sea Peril Was Doubted 

The ship sank tf calm weather. A 
revenue cutter was known to be not 
more than one hour behind the “Bella.” 
The sinking occurred in the dead of 
night. The vessel went down stern 
first, and, at no etime, notwithstanding 
the crew alleged that the bulkhead gave 
way, did the ship cease to go down by 
the stern. The water in the ship’s hold 
was the exact quantity which would be 
wudmitted if the various pipe lines had 
been used for the purpose of letting 
water into the hold. The demeanor of 
the survivors when they were picked 
up by the “Tamaroa” excited the sus- 
picion of the officers of the “Tamaroa.” 
The owners of the “Bella” were in fi- 
nancial difficulties and desperately in 
need of cash. 

In charging the jury to bring in a 
verdict for the underwriters Judge 
Soper said in part: 

“You, of course, know that the suit 
is one on a policy of marine insurance 
and that two defenses have been offered 
by the defendant. The first defense is 
that the vessel was scuttled. There is 
ev:dence upon which you might, in your 
discretion, find that the vessel was sunk 
from some peril of the sea. It is true, 
of course, that the precise cause of the 
sinking of the vessel is not clear from 
the testimony. It indeed remains a 
mystery, according to the evidence, 
even to the owners and crew of the 
vessel, but that question would be sub- 
mitted to you if there were nothing 
else in the case. On the other hand, 
there is evidence legally sufficient 
upon which it would be possible for you 
to find that the vessel was sunk by the 
crew of the vessel with, the knowledge 
or connivance of the management. As 
to whether or not the vessel was so 
sunk it is not my duty to express an 
opinion and [| think it would be highly 
improper for me to do so either one 
“way or the other. 

“There is, however, a second defense 
in this case, namely, that the policy 
was issued after certain false represen- 
tations had been made by the owner to 
the insurance company. * * * 

“Now the undisputed evidence in this 
case is that when the question of issu- 
ing this policy was under consideration 
and before it was issued, the matter of 
the value of the “Bella” was under spe- 
cific consideration by the insurance 
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company. When the brokers who rep- 
resented the owner made application 
for the insurance which accompanied 
the letter of December 23, 1921, they 
stated in that letter, “The vessel is en- 
gaged on a profitable charter in the 
fruit trade between the West Indies and 
the United States ports, principally 
Baltimore, and arrangements are al- 
ready in progress for the renewal of 
the charter for another year.” 
Alleged $30,000 A Year Income 

“When the American Marine Insur- 
ance Syndicate received that letter they 
were struck by the amount of insurance 
that was requested, the value of the 
vessel being $65,000 or $66,000.. The 
insurance applied for was to be based 
on an application of $286,000. The un- 
derwriters, therefore, inquired why it 
was that so much insurance was re- 
quested and asked as to the value of 
the vessel. They were referred to this 
letter and they at that time had the 
letter of December 23, 1921, and on 
December 27 of the same year a conver- 
sation took place between the agent of 
the underwriters and the agent of the 
owner in which it was stated to the 
underwriters that the vessel was deriv- 
ing an income of approximately 6% on 
an investment of some $500,000, or an 
income, which must have been under- 
stood to be a net income, of $30,000 a 
year. 

“That estimate, of course, could be 
based only on the year 1921, during 
which the vessel was being operated. 
Now, if this representation were true it 
furnished a perfectly sensible reason 
why the owner desired insurance so 
much in excess of the market value of 
the vessel, because it would appear that 
whatever the market value of the ves- 
sel was it had a real substantial value 
in excess of the market value to the 
owner. If, on the other hand, the ves- 
sel was not being profitably operated 
and if the representation then made 
was not true, but on the contrary was 
false, the underwriters were undertak- 
ing something in addition to the risk 
contemplated in the policy. They 
risked not only the loss of the vessel 
for the causes specified in the policy, 
but the additional risk that she might 
be destroyed in order to collect the in- 
surance, 

“T have carefully considered and read 
the testimony which has been taken 
and had the benefit of extended and 
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careful arguments by counsel on bot) 
sides on this point. Im my opinion the 
uncontradicted evidence shows that the 
representation that was made before 
the policy was issued was a false repre. 
sentation; it was not a correct state 
nent of the facts as they existed at 
the time the representations were 


made or at time the policy wag 
issued.” 


the 





WADE ROBINSON DEAD 


Popular Marine Broker Succumbs to! 


Pneumonia; 


Had Long Career in 
« Local 


Marine Market 


Wade Robinson, for 
twenty-seven years in the 
surance business in New York City as 
an underwriter or broker, died at bis 
home in Pleasantville, N. Y., on 
Wednesday, June 6. Mr. Robinson was 
connected with Robinson, Sanford & 
Stoney, 68 William (Street, insurance 
brokers, at the time of his death, 
Death came as the result of an attack 
of pneumonia. He was forty-eight 
years old and is survived by a widow 
and two children. 

During the war period Mr. Robinson 
was marine underwriter for the Amer: 
can Merchant Marine and _ following 
the withdrawal of that company from 
the active market he became a broker, 
specializing in marine insurance. On 
several occasions within the last three 
years Mr. Robinson appeared before 
Congressional committees of 


more 


of bills of lading. 





A CIVIL WAR CLAIM 


_ Old Home Proof of Loss Tells of De 


struction of New Bedford Whaler 
in Behring Straits 

“Down to the Sea in Ships.” the 
popular motion picture, is not the only 
thrilling ‘whaling story originating in 
New Bedford, Mass., home of whalers. 
In the marine issue of “News From 
Home” there is cited that story of the 
privateer steamer “Shenandoah” that 
was cruising on June 28, 1865, in the 
sehring Straits, and after having en 
countered and burned five. ships two 
days before, came up with, a fleet of ves 
sells which were standing by the Ic* 
jammed “Brunswick” of New Bedford. 
The privateer went into action and 
burned the helpless fleet. Numbered 
among the ships was the “Nassau,” 4 
whaler of 408 tons burden which sailed 
from New Bedford on December 3, 1864, 
in command of Capt. Samuel Greene. 

The proof of loss of the Home, 4 
copy of which is published in the 
periodical, states that the ‘“Nassall 
was insured to the amount of $2,500 
with war risk insurance and was 
burned by the “Shenandoah” on the 
date mentioned. 





STRONACH IN EUROPE 

R. E. Stronach, marine secretary of 

the Aetna Insurance Company, left Sat- 

urday on the “America” for a six weeks 

trip to Europe. He intends to visit 

England and several countries on the 
continent. 





DISTINGUISHED VISITOR ‘ 

Norman Walker, one of the hest 

known insurance men in the country, 
is in this city, 
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=—>/Home Wins Case 
e Of Unseaworthiness 
NO LOSS BY INSURED PERIL 
Barge Sprang Leak in Calm Weather 
and Ordinary Conditions; Com- 
pany Relieved of Liability 
The Home last week won a marine 
insurance case before the Court. of Ap- 
peals of this state over the question 
whether an insured vessel was sea- 
worthy at the time the loss to the cargo 
SF occurred. The case was that of W. N. 
n both Cary and E. L. Gailor against the Home, 
On the f and both the trial term and the Appel- 
lat the Mf late Division had previously held 
before § against the plaintiffs on the ground that 
repre the insured barge had been unsea- 
state @ worthy at the time of the loss. 
ted at Following are sections of the opinion 
were f on the case written by J. Pound: 
‘Y Was The action is on a policy of marine 
insurance on the good barge called 
> ‘Cary Brick Company No. 8.” It is a 
time policy (1 Arnould on Marine Ins., 
10th ed., sec. 436), running for one year 
bs tp @ from the 23d of August, 1917, to the 
rin 93d of August, 1918. The barge was 
confined to the waters of New York 
' Harbor and adjacent waters. The pol- 
than icy in usual terms covered the adven- 
ne jp | tures and perils of the harbor. It ex- 
‘ity as ' cepted from its terms, among other 
at his | things, all damage that may be done to 
, OL the vessel (a) from the want of ordin- 
n was | aty care and skill in loading and stow- 
rd & | ing the cargo of said vessel, and (b) 
irance | {rom rottenness, inherent defects and 
death, | other unseaworthiness. 
attack The barge was a deck scow, built to 
-eight | carry brick, 115 feet from stem to stern, 
widow 34 feet beam.. On June 10, 1918, she 
_ loaded in Jersey City with 13 carloads 
hinson | of freight, 600 tons round steel bars 
A meri- laid fore and aft in the bottom of the 
owing © cargo, and kegs of nails, nuts and hoop 
from iron placed on top of the barge. 
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She was then towed safely to the 
Bush docks in Brooklyn, where she tied 
alongside a lighter, which was along- 
side a steamship. She listed a little 
bit to starboard when making this trip. 

Captain Olson, who was alone on the 
scow, pumped her out and went ashore 
for his supper at about nine o’clock in 
the evening.. He returned about eleven 
o'clock. She then listed eight or ten 
inches. More water was in the hold. 
Within an hour and a half after his re- 
turn the cargo rolled off the deck and 
the scow righted herself. 


Was Loss From Insured Peril? 


The first question that presents itself 
is whether plaintiffs sustained the bur- 
den of proof resting on them and made 
out a prima facie case by showing that 
the loss arose from some of.the perils 
covered by the policy and not from 
some of the excepted risks; that cap- 
sizing was not due to the defective con- 
dition of the scow or to improper load- 
ing and stowing of the cargo (Berwind 
v. Greenwich Ins. Co., 114 N. Y., 231, 
235). 

The phrase “perils of the seas” is not 
limited to extraordinary perils. It cov- 
ers all kinds of marine casualties due 
to the fortuitous action of the sea, such 
as sinking or capsizing (2 Arnould on 
Marine Ins., 10th ed., sec 812; Church- 
field Fuel Co. v. Aetna Ins. Co., 114 
S. E. Rep., 543). 


But in order to bring the loss within 
the terms of the policy, plaintiffs must 
establish affirmatively that the scow 
was seaworthy at the time the cargo 
rolled off the deck. A ship is sea- 
worthy when reasonably fit in all re- 
spects to encounter the ordinary perils 
of the sea incident to the adventure in- 
sured (The Southwark, 191 U. S., 1, 8). 
The ship’s cargo must be properly 
stowed. “One of the conditions implied 
by law in case of an insurance upon 
cargo is that it shall be stowed in a 
safe and proper manner, and in the 
usual and customary place for the car- 
riage of goods of the description in- 


The Sign 
of Good Casualty Insurance 





yf ves: 
2 ice 
dford. 
and eS eS es 
wa G d Accident 
ad uarantee and Acciden 
| Co Limited 
= mpany, Limite 
| the 
“7 OF LONDON, ENGLAND 
be HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
i CHICAGO 
doe F, W. LAWSON, General Manager 
visit 
1 the The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
hom co-operation with its agents. 








FOREIGN—AUTOMOBILE INSURANCE 


Complete automobile insurance for person tak- 
ing cars abroad. English policies written, unlim- 
ited in amount, covering British Isles and Conti- 
nental Europe at English rates. 


The Ocean Accident & Guaranty Corp., Ltd. 
114 Fifth Avenue 
New York, N. Y. 








sured, and any breach of this warranty 
by which the risk is varied and the 
perils insured against increased, viti- 
ates the policy” (Leitch v. Atlantic Mut- 
ual Ins. Co., 66 N. Y., 100, 108). It is 
the duty of the insured to keep the 
vessel seaworthy during the risk if prac- 
ticable to. do so. If in handling the 
cargo it is negligently bestowed, not 
under any stress of circumstances, and 
the vessel thereby becomes unsea- 
worthy, this is negligent navigation, 
and an unnecessary increase of the 
risk, both at common law (Paddock v. 
Franklin Ins. Co., 28 Mass., 11 Pick., 
227) and under a fair reading of the 
terms of the policy. 


Did Not Encounter Peril of Sea 


The evidence in this case does not 
establish that the scow encountered 
any extraordinary danger or peril of 
the sea, such as. stress of weather, 
winds and waves, lightning, tempests, 
rocks. If she were seaworthy she 
would endure all ordinary perils such 
as sinking or capsizing at the dock 
(Van Wickle v. Mechanics’ & Traders’ 
Ins. Co., 97 N. Y., 350). . 


The question is, “Did the scow en- 
counter a disaster which disabled and 
rendered her unseaworthy or was her 
unseaworthiness the cause of her dis- 
aster?” It appears that the scow after 





a short voyage in moderate weather, 
when moored in calm water, listed and 
turned over; that the cause was (a) 
leakiness whereby the water entered 
the hold; (b) want of ordinary care in 
placing a portion of the cargo prepara- 
tory to unloading another portion of it, 
which caused the cargo to roll when. 
the ship had listed sufficiently to put it 
in motion.. As the scow lay at the dock 
she was unfit to encounter the ordin- 
ary danger of turning over. Her unfit- 
ness made her list and made her cargo 
shift. No other explanation suggests 
itself. She was a leaky scow with a 
cargo improperly stowed. In short, she 
was unseaworthy, and her own defects, 
not the perils or dangers of the sea, 
were responsible for her misfortune. 

The judgment below was therefore 
right, and should be affirmed, with 
costs. 

Hogan, Cardozo, McLaughlin, Crane 
and Andrews, JJ., concur; Hiscock, Ch. 
J., concurs in result. 

Judgment affirmed, &c. 





Charles R. Briggs, newly appointea 
special agent for the Hudson and Svea 
in Virgin‘a and the two Carolinas, will 
have his headquarters at Greensboro 
and will report to the home office. He 
formerly traveled North Carolina for 
the Girard and is widely known in that 
state, 
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Metropolitan Prints 
Nellie Revell Talk 


INTERVIEW AT BEDSIDE 





Importance of Insurance Revealed By 
New York’s Most Famous And 
Cheerful Invalid 





The current issue of “Tower Talks,” 
issued by the Metropolitan Life for its 
agents is devoted exclusively to health 
and accident insurance.. The accident 
and health division is managed by 
Stewart M. La Mont, who recently was 
made a fourth vice-president. 

The feature story in the issue is de- 
voted to the remarkable Nellie Revell, 
once the best press agent in the theatri- 
cal business, and for four years confin- 
ed to her bed in St. Vincent’s Hospital, 
for three years bound from head _ to foot 
in a plaster cast. Despite these handi- 
caps she is able to write two columns 
a week for “Variety,” a theatrical paper, 
und also a column in the New York 
“Mail.” When she was prosperous she 
had accident and life insurance, The 
accident policy was small. 

Her Interview 

To a representative of the Metropol- 
itan Life she said: 

“There hasn’t been a day since | was 
20 that I couldn't have bought and paid 
for three times the insurance [ have 
now. I bought both my _ policies be- 
cause | liked the young men who sold 
them. It was purely a case of the per- 
sonal equation. | took out the weekly 
health benefit more as a favor to the 
agent than as a favor to myself, never 
dreaming that (’'d realize more than its 


value some day. Insurance an invest- 
ment? | laughed at the idea. I didn't 
need insurance. | made good money. 


| had a big business. J had means. 

“lll never forget the time my agent 
asked me to increase my policy. I was 
starting out with an automobile party 
and | laughed at him. ‘You can come 
along with us, but I have my fingers 
crossed,’ [| told him. ‘No more talk 
ubout insurance, though.’ 

“| paid $450 premiums on that policy, 
and the company gave me $1,200 in 
one year, 

“Hverything 
away, but the insurance was safe. I 
can’t tell you what that $25 a week 
meant to me before the testimonial ar- 
ranged by my friends came. It was all 
| had. Any bread | ever cast on the 
Wwaters—and it wasn’t much—came back 
chocolate cake, The loyalty of my 
friends and two little insurance policies 
were all | had when | was up against it. 
That's why I say instrance is the best 
investment in the world next to friend- 
ship. 


else [ had was swept 


If | Were An Agent 

“If T were an agent I would know my 
policies, and I'd see that my clients 
read and understood theirs. Let me 
tell you my experience. While I was 
lying in bed, helpless, everything going 
out and nothing coming in, | received 
a notice that my premium was due. 
There I was, figuring out how to pay 
ninety dollars. I wanted to keep that 
insurance in force, You don’t know 
what a good thing insurance is untii you 
need it and can’t get it. So I finally 
mailed the bill to a friend. It was paid. 
The second year the dues came again. 
Some one paid that too. The third year 


notices arrived as usual, and [ told 
Channing Pollock about it. He didn’t 
know much about insurance, but it 


didn't seem right to him that a woman 
flat on her back in bed should have to 
pay premiums. Se he went to a down- 
town office and was told ‘If the policy 
isn’t paid, it’ll lapse.’ : 
““‘Let’s look at the policy, some one 
said later. We did. There, plain as 
day, was a clause waiving all payments 


a 


when the holder fell ill and guarantee- 
ing $200 a year in case of illness, The 
insurance company owed me money 
and I didn’t know it. It should have 
been giving me money instead of tak- 
‘ing it away from me. If I had read my 
policy, or my agent had seen that I 
knew its provisions, I wouldn’t have 
laid in bed worrying about it. 

“If every man were insured, we 
wouldn’t have many orphan asylums 
or charity wards, We wouldn’t have 
potter’s fields or poorhouses. No man 
has w right to marry who hasn't a pol- 
icy for life insurance and sickness. 1 
would spend a little less on the wedding 
or engagement ring or honeymoon. A 
man who can’t afford to keep up a pol- 
icy can’t afford to be without one. 

“If people only knew—if they only 
could realize what a check means that 
comes to us when we’re down and out, 
they’d know that an insurance man is 
an angel of mercy. Insurance isn't a 
profess:on-——it’s a migsion. I’m going to 
try it myself when I get well—not only 
make a try of it, but make a go of it.” 





BUTTON AFTER AUTO LIABILITY 

In the event a Danville, Va. ordi- 
nance requiring all automobile owners 
in that city to carry liabiiity insurance 
is found to be without any legal flaws, 
an effort will be made at the next ses- 
sion of the Virginia general assembly 
which convenes early in 1924 to make 


it statewide ‘in effect, according to 
advices from that city. Constitution- 
ality of the measure has been ques- 


tioned by the Danville Automotive As- 
sociation and, it is stated that Com- 
missioner Button will be asked to ex- 
amine it and give his opinion as to 
its validity. The courts may also be 
asked to pass on it. Regardless of the 
outcome of this case, Commissioner 
Button contemplates having a= state- 
wide bill offered at the approaching 
session of the sollons. 





INDEPENDENCE INDEMNITY 
OUTING 

The staff of the Metropolitan office 
of the Independence Indemnity had an 
outing last Saturday afternoon and sv2- 
ning at Port Washington, Long Island. 
The main entertainment afforded was a 
baseball game between the Metropoli- 
tan office and its agents, Mark, Creede 
Mirick Co., Inc., which was won, 8-7, by 
the Metropolitan office. Among the 
enthusiastic rooters were Charles H. 
Holland, president of the Independence 
Indemnity; Stanley Martin, assistant 
vice-president in charge of the compen- 
sation and liability department at the 
home office; James Morrison, secretary 
and treasurer of the company at the 
home office, and A, L. Johnston, vice 
president. 





The National Surety has appointed 
the Brady-Ganyard Company, of Akron, 
Ohio, as its general agents in that city 
and immediate vicinity. 





Meisinger & Company, Peoria, TIl., 
have been appointed general arents 
for Peoria and vicinity of the New 


York Indemnity Company. 











431 Insurance 


Exchange 
CHICACO 























45 John Street 
NEW YORK CITY 


By J. A 
Manas 
For 

A few 
the haza 
teration — 
though 1 
purglary, 
passed th 
looked UI 
houses ¢ 
were inc 
as @ mat 















For ye 





Denies Superiority Of 
Lloyds’ Fidelity Form 


COVERAGE HERE IS LIBERAL 


Comments of Martin W. Lewis, of Na- 


tional Surety Fidelity Department 
in Dissecting Contract 


The Eastern Underwriter last week 
printed a copy of Lloyd’s new fidelity 
policy. Through lack of space comments 
on this policy by Martin W, Lewis, as- 
sistant secretary and superintendent of 
the fidelity department of the National 
Surety, were omitted, Mr. Lewis’ com- 
ments were drawn by reason of a state- 
ment made by Lloyd’s that their bond is 
superior to any other form of bond 1s- 
sued by American companies. 

1. Instead of being a_ progressive 
step, it is a step backwards for the rea- 
son that the bond in the first paragraph 


thereof limits coverage to the specific, 


position held by the employe, while the 
general American Form permits the 
assured to place the employe in any 
position in its service. 

2. It makes the employer’s §state- 
ment a warranty. No American com- 
pany includes this provision in any of 
its ordinary forms of bonds. When 
suretyship was new the companies did 
so, but for the past ten years there is 
not an assured that has an attractive 
line of business that has a similar con- 
dition in their bond, 


3. The bond is definite, whereas our 
American forms are continuous, . re- 
maining in force and effect until can- 
celled as provided for therein. 

4. Coverage is limited strictly to 
fraud and dishonesty, while the Amer- 
ican form indemnifies against any dis- 
honest, criminal or fraudulent act. <A 
criminal act may result in a loss that 
would not be possible to be covered by 
a bond of this character. 


5. ‘Lloyds indemnifies against direct 


loss—our American forms indemnify 
against pecuniary loss. As the Amer- 
ican forms indemnify against loss of 
property for which the employer is re- 
sponsible, as well as the employer’s own 

















© have had 
property, the Lloyd’s bond would not {orgeries 
do so on its direct loss coverage. © one hunt 
6. Condition No.1 does not appear! gigastrou 
in any bond issued by an American) the coun 
company. It is a limitation of -cover” te effort 
age and in the case of a.stock broker) mechanic 











it would mean that the employer would” pers and 
have no protection if an employe exe) — Ljke a 
cuted any fraudulent trades. ’ had to bi 
7. Condition No. 2 again refers to work, bu 
the employer’s statement as being a) years t 
warranty. passed, 
8. The time limit to discover loss is) ability a 
limited in condition No. 3 to six months bank ac 
~—-the American bond varies from gix the char 
to thirty-six months. In the same con} The ir 
dition “immediate” notice after discoy- of mind 
ery of possible loss is required--the prevents 
American bond gives from five to fit} nancial 
teen days. surance, 
9. The bond is silent as to galvage than no: 
recovery, in the event of a loss in ex long lis 
cess of the amount of the bond car: and the 
ried. You are aware of the fact that) tive co 
the broad American form gives full bonds. 
salvage to the insured. Many 


10. The bond does not contain a can- 
cellation clause—it means that if an > 
employe leaves the service the bond | 
would probably be cancelled short rate. | 
f 





DAVIES HEADS SAFETY BOARD 

At a meeting held at the Hotel Mar 
tinique by the Cooperative Board of 
Safety of the City of New York, Jus 
tice John R. Davies was elected chair 
man. Those of the committee present 
in addition to Justice Davies were, 
Francis M. Hugo, former Secretary of 
State of New York, a diligent worker | 
for safety first measures, particularly 
in relation to street traffic; Henry D. © 





Sayer, former State Industrial Com 
missioner; David N. Mosessohn, eX | 
ecutive director of the Associat2d 
Dress Industry; Edwin W. Kopf of the 
Metropolitan Life; S. B. Hess, pres 
dent of the Electric Protactive Asso | 


ciation; Harry Levey, president of the | 
National Non-Theatrical Motion Pic — 
tures, Inc., the producer of the famous 
safety first film “Careless America, 
and the founder and executive director 
of the organization A, J. Engelman. 


i a 





INSURANCE FOR CONTRACTORS 

The contractors for the erection of 
the Benjamin Franklin Hotel at Chest: 
nut and Ninth Streets, Philadelphia, w'll 
have to draw heavily on their resources 
to meet ciaims for injuries sustained 4 
a result of accidents that at different 
times have taken place since the col 
struction was started unless they are 
large carriers of both liability and 
workmen’s compensation jnsurance 
as recently twenty persons were i — 
jured when two hundred feet of eight © 
foot fence surrounding the excavation — 
fell on them and gent four women ang | 
five men to the hospital and hurt most 
of the others. This is the third acck 
dent since the construction of the 
hotel has been in progress. At the first 
accident several workmen were v6 
abled and the lives of a number of ae 
estrians were jeopardized by the seco 
mishap. 
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Big Business in Need 
Of Forgery Bonds 


PROTECTING BANK ACCOUNTS 





P payroll Payment By Check Becoming 


More Common; Commercial 
Forgery Bonds 





py J. A. Cochrane, General Sales 
“Manager, National Surety’s 


Forgery Bond Department 
A few years ago insurance against 
the hazard of loss by forgery and al- 


‘ teration of checks was unknown, al- 


> though 


» houses 


insurance against fire, theft, 
burglary, fidelity and the like had long 
passed the introductory stage and were 
looked upon by conservative business 
as absolute necessities and 


' were included in the annual budget 
' as a matter of course. 
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For years banks and business men 
have had to suffer an annual loss from 
forgeries approximating from fifty to 


- one hundred million dollars and this 


disastrous toll on the bank accounts of 
the country has increased despite fran- 
tic efforts to prevent it by the use of 
mechanical check protectors, safety pa- 
pers and inks. 

Like all pioneers the National Surety 
had to bear the burden of development 
work, but in the short space of three 
years the experimental stage has 
passed, and today to doubt the desir- 
ability and necessity of bonding one’s 
bank account is to expose oneself to 
the charge of being behind the times. 

The insurance of checks brings peace 
of mind; prompt repayment of losses; 
prevents interruption to important fi- 
nancial transactions and, like credit in- 
surance, guards business against other 
than normal risks. The proof is in the 
long list of large losses promptly paid 
and the still longer list of representa- 
tive concerns who have bought these 
bonds, 

Many who have never experienced a 


forgery loss feel that there is a respon- 
sibility on their banks for their protec- 
tion, but those who have had losses not 


covered by insurance, with consequent - 


litigation, worry, delay, exposure of 
books and loss of time, know that this 
feeling of security is a fallacy. To 
place a premium of between fifty and 
one hundred million dollars yearly on 
American banks is out of the question, 
and. the responsibility rightly rests 
with those who have created the haz- 
ard, the writers of the checks. Once 
given the opportunity, big business has 
gladly recognized the responsibility and 
covered the risk with forgery bonds. 

While in no way replacing fidelity 
coverage, the forgery bond permits of 
collection on losses perpetrated by em- 
ployes not covered by fidelity bonds, or, 
if covered, without any direct charge 
against the principal being necessary to 
collect. No other proof of loss is nec- 
essary under the forgery bond than an 
affidavit that the loss has occurred and 
the surrender of the forged instrument, 
when available, thereby eliminating the 
sometime unpleasant necessity of charg- 
ing an employee with a crime, difficult 
of proof, or where such a charge would 
be against good business policy. The 
amount an employee could secure in 
cash is often limited to petty cash 
items, but there is almost no limit to 
the amount of loot that could be se- 
cured by systematic forgery or raising 
of checks. We have records of sev- 
eral cases running from $50,000 to $250,- 
000 each, by acts of employees, work- 
ing in this. manner. 

Payment of payroll by check has be- 
come much more common and it is 
only a short time before cash payrolls 
will be almost unknown. The forgery 
bond takes all the risk out of payroll 
payments by check. 

Counterfeiting of checks is another 
device of crooks against which the 
business man has no recourse, other 
than through the Forgery Bond. 

Recently a new added coverage has 
been offered in the Commercial Forg- 
ery Bond, which covers not only the 


THE CASUALTY GOLFERS 





John T. Harrison Won Thirty-Six Hole 
Event; St. John and Oakley Spoke 
at Dinner 





The spring “Round-Up” of the 
golfers of the Casualty & Surety Club 
of New York which was held at the 
Garden City Country Club on Long 
Island was a gr2at success. About 
fifty of the members turned out to 
take part in the tournaments which 
were held in the afternoon and to ths 
dinner in the avening at which E. A. 
St. John, president of the National 
Surety, and A. G. Oakley, president of 
the club gave short talks. 

John T. Harrison, of Flynn & Harri- 
son, won first place in the thirty-six, 
hole contest. A “Grecian urn” was the 
prize. O. W. Gott, of Armitage & Gott, 
won second place in this event and 
tied for first place in the eighteen hole 
contest. - Luck however was against 
him from then on. Forfeiting his place 
as second in the thirty-six hole contest, 
he tossed a coin with William R. 
Mearns with whom he tried for first 
place in the eightazen hole event. He 
lost the toss and before the day was 
over he Yost his hat also. William R. 
Manse took first honors, therefore, in 
that contest and waiked away with ths 
president’s trophy remarking, “I can 
thank Gott for it.” J. G. Cannon 
won second place in this contest. The 
flag contest was won by L. J. Wolfe 
and the Kickers Handicap was won by 
Kearn J. Mullen, of the United States 
Fidelity & Guaranty. 








checks of the bondholder’s own issue, 
but also gives 75% coverage on the 
face value of any checks taken in, in 
exchange for merchandise, which prove 
to have been forged or raised. ‘This is 
a popular form of coverage and one 
which loss experience proves to be very 
valuable to the bond holder. 


A $2,000,000 SURETY BOND 





U. S. F. & G. Formed Syndicate of 
Eleven Other Companies to Handle 
Vehicular Tunnel Line 





The largest surety bond ever written 
by any surety company was that writ- 
ten for $2,000,000 by the United States 
Fidelity & Guaranty on the vehicular 
tunnel now being constructed under 
the Hudson River. The total premium 
amounted to $376,000 and to write it 
the United States Fidelity & Guaranty 
formed a syndicate of eleven other 
companies. 

Two contracts were let on the build- 
ing of the tunnel and on each contract 
four bonds had to be given. The sign- 
ing of the contracts envolved 1,700 
signatures as it was an interstate con- 
tract and the contracts had to be filed 
in numerous places. The New Jersey 
agents received commissions by reason 
of the fact that they were required to 
sign the contracts on account of state 
laws. 


GOES TO COMMITTEE OF TEN 

At the meeting of the Surety Asso- 
ciation of America held last Friday a 
new constitution and by-laws and a 
new code of procedure were adopted. 
A lengthy discussion of the’ proposed 
plan for the limitation of the acquisi 
tion and field supervision cost of fidel- 
ity and surety business was held. The 
new code of procedure is the arbitra- 
tion agreement for the handling of dis- 
puted quastions betw2en members. 
The acquisition and field supervision 
cost plan was submitted and it was 
finally decided to refer it back to a 
special committee of ten, composed of 
representatives of branch offices and 
general agency companies. This com- 
mittee will revamp the plan submitted 
with a view of consolidating and in 
corporating the views expressed dur 
ing the discussion and will resubmit it 
in revised form at the next meeting of 
the association. 



























O officer or director of a bank should 
sign its bond. A bank is operated 
for the benefit of all the stockholders and 
it is unfair to expect a few to bear the 
burden of the many. 


A corporate depository bond is a legitimate 
expense for the bank itself to incur. 


The Maryland Casualty Company furnishes 
rock-built depository bonds. 


‘Maryland Casualty 


A Depository Bond Protects 
the Bank and Its Officers 
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UNIFORM MARITIME LAW 


Agitation for a National Statute Bring- 
ing All Maritime Workers Under 
Compensation Law 


Lead'ng members of the United 
States Shipping Board have expressed 
themselves to insurance 
the effect that 
compensation 

maritime 

time both 


local men to 
they favor a 


law with 


national 
respect to 
employees. At the present 

the courts and eminen: 
lawyers are divided in the’r views on 
jurisdiction of the New York In- 
dustrial Commission to pass on com- 
pensation claims from persons injured 
on boats, docks, barges, gang planks 
shipping in 
Consequently 
and insurance 
suing workmen's compensation 
liability insurance are in the 
to the classification of cJaims. 

Agitation for a national compensa- 
tion law bringing all maritime workers 
under its jur sdiction has gained con- 
siderable headway already. The idea 
is backed by many insurance com- 
panies both stock and mutual. and as 
mentioned two of the leading officials 
of the Shipping Board have promised 
to support such a b’lh if introduced in 
Congress. Moreover, the majority of 
owners of tugs and other auxiliary har- 
bor craft in this part of the country 
has lent its approval to the proposal to 
have a uniform law over the whole 
country 

Opposition is said to have centered 
in the steamship owners associat’on 
and in a small group of labor leaders. 
In fact, it is stated that this is practi 
cally the first instance on record 
whore a labor leader has gone against 
a move to provide compensation for 
workingmen. During the coming ses 
sion of Congress it is expected that a 
uniform Compensation bili will be in- 
troduced with heavy backing. 


the 


and other 
New York 
ploy ees 


accessories of 

state. em 
companies is 
and 


dark as 


QUESTION OF EMPLOYMENT 

The case of Allan M. Chandler, trav- 
eling salesman for the Implement Co., 
of Richmond, Va., who was shot from 
ambush while motoring along a road in 
Cumberland County and who is demand- 
ing compensation under the Workmen's 
Compensation Act has been submitted 
to the Virginia Industrial Commission. 
The Maryland Casualty, the insurance 
carrier, contends that the injury did 
not arise out of and in the course of 
his employment. According to Chand- 
ler’s claim he was returning in his own 
car from a meeting of the co-operative 
tobacco growers of Cumberland County 
which he had gone to for the purpose 
of soliciting orders for farm implements. 
While not securing any orders he con- 
tended that he secured several pros- 
pects. The shots that struck the sales- 
man are supposed to have been in- 
tended for a recognized leader of a 
political faction which for several 
years had been involved in a feud. 





H. E. Plant, assistant superintendent 
of the Detroit district of the National 
Life of the U. S. A., has been made 


superintendent of the Washington, D. 
C. district, to succeed F. H. Schley, 
who has been transferred to the Balti- 
more district. 
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IRISH CITY AUTHORITY BONDS 


One Class That Insurance Companies 
Are Not Eager To Write at 
Present Time 


The Insurance Society of New York 
has received from England a book by 
two representatives of the Ocean. 
Messrs. Christmas Evans and Fred H. 


Jones. The title is “The Law and Prac- 
tice As to Fidelity Guarantees.” One 
paragraph in it refers to Irish local 


authority bonds and a paragraph of 
the text follows: 
“Whilst on the subject of bonds m 


connection with local authorities, some 
reference is necessary to these risks in 
Ireland. The Irish Local Government 
form of bond is very much wider in its 
terms than the corresponding English 
form, in this respect that the insurance 
company will be liable not merely for 
moneys received by the official, but for 
(to quote the bond for a collector of 
poor rates) ‘the whole of the rates and 
assessments as the same shall be com- 
prised in each warrant to be received 
by him, the said collector, from the 
council, within the time specified for 
the collection of same.’ 

“The effect of this really is to make 





Georgia 


Macon, Ga. 





Surplus and Reserves as to Policy Holders $2,089,936.09 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Secretary 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen's 
Compensation 














Wherever Industry and Commerce 


Are Found 


in Compensation, Employers’ Liability, Automobile, Group, Public 
and General Liability, Llevator, Accident and Health, Burglary and 
Plate Glass Insurance and all forms of Fidelity and Surety Bonds. 


Standard Accident Insurance 
Company 
DETROIT. - MICHIGAN 


One of the Largest 
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LETTERHEAD SLOGAN WINNERS 
Texas Aetna Life Man Lands First 
Prize of $100; Woman in Denver 
Wins Second Prize 
Life has announced 
its letterhead slogan 
than 6,000 
These are 





The Aetna 
winners in 
test. More 
submitted. 
ners: 

Kirst prize of $100 to L. C. McGee, 
manager of the Dallas, Tex., branch 
office, for the slogan— 

“We've thought it 
over—now let’s put it 
gest Aetna Year.” 

Second prize of $50 to Miss Mary E. 
Brockman, of the Denver, Col., branch 
office, for the slogan: 

“Ten Million More by 1924.” 

Third prize to Gilman A. Gist, of the 
Gilman A. Gist Agency, San Diego, 
Cal.; for the slogan: 

“Every Day an Aetna Day in 1923.” 


the 
con- 
slogans were 
the prize win- 


over—talked it 
over—the Big- 


the insurance company liable, if the 
ratepayers cannot or will not pay their 
rates, and it is not surprising to find 
that most insurance companies do not 


transact this class of business in Ire 
land.” 








HOME OFFICE, 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


Chartered 1874 


PLATE GLASS INSURANCE 


RELIABLE AND ENERGETIC AGENTS WANTED 







WHITNEY ON PREVENTION 





Gives Several Reasons Why Insurang 
Companies Gain By Fostering 
Prevention Work 




















Albert W. Whitney, associate gener, 
manager of the National Bureay , 
Casualty & Surety Underwriters, gpoj 
on the subject of insurance and preyey 
tion at the annual meeting recent 
of the Casualty Actuarial Society 
There are three reasons why insurane 
companies should carry on direct py 
ventive work, said Mr. Whitney in gy 





» 


ming up: One 0 

First, in order to overcome adveryge connectic 
selection and thus place the insurang) the Sure 
system upon a stable basis. 4 heart- 


Second, to fulfill a social obligatig 
to the community to offset the lessenin, 
of the responsibility of the individu, 

Third, on economic grounds becayy 
the saving in losses more than payj 
for the expense. 
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N. Y. INDEMNITY IN ST. LOUIS 





Myers & Wendling, of St. Louis, & 




















come Managers For Eastern Miss. A | 
ouri and Southern Illinois John | 
a ' falo age 
The New York Indemnity has ap) “The Bi 
pointed Myers & Wendling, of St. Louis! = Ci 
as managers for Eastern Missouri ani _ ec 
Southern Illinois, This agency is om! yi be 
of the best known agencies in the have cl. 
southwest, having represented the Lon oe 
don Guarantee & Accident for several a Boe 
years. Besides being one of the larg 
est writers of casualty insurance in $t.7 
Louis they represent several of the | The 
largest fire insurance companies i pylletis 
that city. Do y 
The firm is composed of Emmett My 
ers and George R. Wendling, Jr., who Meet 
are managers for St. Louis and vicin- well W 
ity for the Fidelity & Deposit. Their First 
appointment as managers of the New double 
York Indemnity will in no way affect} compa 
their representation of the Fidelity &” Her 
Deposit, although they are resigning | ways 
the London Guarantee & Accident. stow ; 
Mr. Myers is one of the best known Somet 
surety underwriters in the southwest, motto 
having represented the American Sur chip.” 
ety for ten years prior to representing) doesn 
the Fidelity & Deposit. Mr. Wendling) every 
has been connected with the Fidelity) The 
& Deposit for over twelve years a8@rF aj] th 
ecutive special agent, and also as mat sae h 
ager of that company in South Amer well, 
ica. He came to St. Louis in 1914 and him, 
shortly afterwards became associated F Thi 
with Mr. Myers. ee you : 
minu 
PROVIDENCE APPOINTMENT : yc 
The New York Indemnity Company)  "W 
has appointed H. A. Mackinney Com | Pl 
pany, Providence, R. L., general agents fun 
for that state. The agency consists of little 
H. A. Mackinney, president; J. B. Al astre 
drich, vice-president, and M. L. Cady, But 
secretary and treasurer. It reprosents | Will 
some of the leading fire companies, ant W 
also has represented the Aetna Life = 
and the Aetna Casualty & Surety 4! oe 
general agents. pr 
GENERAL AGENTS FOR ROYAL | 
The Royal Indemnity has appointel | Bea 


Loe & Jack, of Memphis, Tenn. as its > V 
general agents in that city to hand? e 
all casualty and surety lines. 
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S. Wm. Burton, Sec’y eth 
Albert H. Lahy, Asst. Sec’'y 
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in a Heart-to-Heart Talk : 
7 One of the interesting features in 

advery connection with the recent meeting of 


the Surety Association of America was 
4 heart-to-heart talk between H. R. 
towner, of the Towner Rating Bureau, 
| and R. Howard Bland, president of the 
United States Fidelity & Guaranty. It 
is believed that the co-operation of the 
U.S. F. & G. in the present unsettled 
burglary rate situation was sought. It 
> js also believed that before long the 
> rates in effect before they, were reduced 
will be returned to. 
se a w 
A Kick From “Jack” Tiernon 

John L. Tiernon, Jr., well known Buf- 
falo agent, recently wrote the editor of 
‘The Budget,” published by the Mary- 
land Casualty Company, as follows: 
“Unless my name appears occasionally 


surance 


ligation 
'SSening 
li vidual 
because 
pays 


UIs 


sis, Be 
Miss: 


wm and) among the home office visitors, my wife 
is on! = wil be losing confidence in me, as I 
in th’ have claimed to have been at the home 
ne Lon: - office several times this year, yet that 





several fe fact has’ not been chronicled in ‘The 
Budget’. 

e larg: i = @ & 
> in SL Meet the Mores 
of the The Union Central Life in its agency 
1e8 th) bulletin has this clever bit: 
ott My Do you know the Mores? 

, who Meet the whole family. They are 
vici, Well worth knowing. 

Their | First there is Sleep More. He's 
e New doublefaced in a way. Much better 
affect company at night than in the daytime. 
lity &” Here comes Learn More. He is al- 
signing) = ways on the lookout for something to 
nt. stow away in that active brain of his. 
known Something of a collector, too! His 
thwest, motto “Chisel and chip. Chisel and 
n Sur} chip.” He says that even though he 
senting doesn’t strike gold in every one and 
ndling everything, the exercise does him good. 
‘delity Then there is Do More. He’s at it 
a8 er all the time. <A little tiresome if you 
3 man s2e him constantly. He is hard to know 
Amer. well, but after you are once used to 
14nd) him, he really is easy to get along with. 
related This quiet chap is Think More. If 

you shut yourself up with him for five 

minutes, or get him to walk with you 
NT | ‘to your car. he will cleverly show you 
ae how best to plan your day. 

Com- Play More, the sister, is the most 
agents fin of them all. Only beware, she is a 
ists of little wanton and apt to lead you 
B. Al astray if you give her her own way. 


But keep her within bounds and she 
Will lead you along the road to health. 

When you once know these four 
Well. you will meet the flower of the 
family. Her name is Earn More. She 
knows the hiding-place of real content- 
ment and will gladly show you thea way. 

e * s 


Beauty Contest Part of Agent’s Show 
Word from California is to the effect 
that the local agents of the state 
held a convention on June 14 at 
Which one of the features was a 
beauty contest, Guests of honor were 
the prettiest girls employed in in- 
surance offices in the state. Tf it is 
Teal beauty that the California agents 
want as an exhibit, at their convention 


they should send a committee to 
William Street. 











Thirty-fourth Consecutive Renewal 

he Westinghouse Airbrake Co. has 

ji Placed With the Standard Accident its 
thirty-fourth consecutive renewal for 


elevator insurance on t} 
‘ 8 1e Westinghouse 
Building, Pittsburgh, bes 
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Bored By Babson 
Insurance advertising men who re- 


turned this week from Atlantic City 
say that they enjoyed all of the pro 
ceedings of the great advartising con- 
vention there iast week, except the talk 
made by Roger W. Babson, the Massa- 
chusetts statistical graph man who 
sells business barometers. Babson did 
so much preaching in his talk that he 
bored everybody almost to the passing 
out point. Babson is in bad with 
some insurance men because of public 
advice on life insurance which he 
wrote some months ago and which was 


not in accord with current common 
sense in life insurance. 
e@es 


Fess Postpones Hike 
Somebody sent F. P. A., of the New 
York “World,” (Franklin P. Adams, 
formerly an insurance agent) the fol- 
lowing clipping from the “Underwrit- 
ers’ Report,” of San Francisco: 


“Most Loyal Gander W. P. Fess, of 
the Canadian Blue Goose Ponds, has 
called off his trip to the west coast. 


He had planned to visit Vancouver and 
the coast cities of western Canada. Mr. 
Fess has been incapacitated by foot 
trouble, but expects to make the trip 
west at a later date.” 

F. Pp. A. runs it with the comment: 
“Well, it’s a long walk.” 





MARCH TRAVELERS STANDARD 

The March number of “The Travel- 
ers Standard” a publication of the 
Travelers, of Hartford, devoted to 
safety, its theory and practice has ap- 
peared in the street. The magazine 
contains the following articles: Side- 
walk Coal-holes, Safety Seals for Air 
Lines, Handling Large Stone Columns, 
Coal-mine Explosions, Explosion of a 
Varnish Tank, Heating and Brazing 
Torches, and Planks for Scaffold Plat- 
forms. 





CALLANAN TREASURER 

The Norwich Union Indemnity Co. has 
elected H. L. Callanan treasurer of the 
company. He has been with the com- 
pany since 1920, acting in the capacity 
of assistant treasurer. Mr. Callanan 
has been in the business since 1907 
and occupied the position of cashier 
and accountant with the following com- 
panies in their New York offices: 
American Bonding, Fidelity & Deposit, 
and Hartford Accident and Indemnity. 





MANAGER AT SAN FRANCISCO 

J. R. McKinney, formerly assistant 
manager of the Fidelity & Casualty, is 
now connected with the Standard Ac- 
cident at its San Francisco district of- 
fice as manager of the liability and 
compensation department. G kik & 
Thomas, assistant superintendent of the 
automobile department at the home of- 
fice of the Standard, will move to San 
Francisco to assist Mr. McKinney. 





INCREASES SERVICE 

The Travelers compensation and liab- 
ility department and The Travelers In- 
demnity announce the establishment of 
a brokers’ placing and service depart- 
ment in conjunction with the company’s 
Bronx branch office in which are life, 
accident and group departments. 





BADGEROW A VISITOR 
Harvey Badgerow, vice-president in 


charge of the surety depairtment at 
the home office of the Continental 
Casualty, of Chicago, is spending a 


week in New York. 


INDEPENDENCE APPOINTMENTS 





New General Agents in Albany, Bing- 
hamton, Buffalo, Rochester, Syra- 
cuse and Other Places 





The Independence Indemnity Com- 
pany has appointed the following gen- 
eral agents in the East: 

Rose & Kiernan, Inc., (bonds) Al- 
bany; Fred S. North, Binghamton; 
Howard Winship, Inc., Buffalo; James 
Malley & Son, Rochester; City Insuring 
Agency, Inc., Syracuse; J. Dinolfo & 
Company, Inc., Yonkers, New York; 
Seeler Company, Inc., Atlantic City; 
Stokes Insurance Agency, Camden; 
Hudson Agency, Inc., Jersey City, N. J.; 
Turner & Thomas, Baltimore, Md.; 
John L. Bresnahan, Lynn, Mass.; Irv- 
ing S. Brewer, Washington, D. C.; Hil- 


denberger & Goodwin, Bethlehem; 
Stokes, Packard, Haughton & Smith, 


Philadelphia, and Edward Ball Agency, 
Pittsburgh, Pa. 

The company has also appointed 
these borough agents in Greater New 
York: The Interstate Insurance Agency, 
Inc., 1540 Broadway; Bronx County Un- 
derwriting Agency ‘Company, Inc., 
Bronx; J. W. DeMott & Son, Brooklyn; 
Levy-Kulka Company, Inc., Rockaway 
Beach, Long Island; and Mark, Creede 
& Mirick, Inc., 55 John Street, New 
York City. 





FATALITIES AT MINES 

Accidents at coal mines during the 
month of April caused 175 deaths ac- 
cording to reports to Bureau of Mines 
from State mine inspectors throughout 
the country. The fatality rates per 
million tons show a rate, of 3.49 for 
April 1923, compared to 4.87 last year. 
The fataiity rate for tthe first four 
months of 1923 is 3.96 per million tons, 
2% lower than for the corresponding 
period of 1922. 





VICTOR E. SMITH DEAD 

Victor BE. Smith, special agent of the 
Commercial, Casualty, of Newark, died 
at St. Mark’s Hogpital, in New York, 
last week as a result of blood poison- 
ing caused by a cut he received in a 
barber’ shop. Mr. Smith was well- 
known to casualty insurance men, 
especially in the south. He was with 
the Royal Indemnity for eight years as 
a special agent in that section prior 
to his connection with the Commercial 
Casualty. 





JOHN W. CRYER’S NEW POSITION 
John W. Cryer, formerly manager of 
the Buffalo office of the Globe Indem- 
nity Company, has been made manager 
of the new bond department of Arm- 
strong-Roth-Cady Company, of Buffalo. 
This company has been appointed sole 
agents for surety bonds, plate glass and 
burglary by the Standard Accident. 





WITH NATIONAL LIFE, U. S. A. 

The National Life of the U. S. A. 
has secured the services of J. T. 
Wagner as manager of its group acci- 
dent and health department. Mr. 
Wagner has been giving practically all 
his time to group insurance during the 
last seven years and has succeeded in 
Piacing a large volume of group insur 
ance with various companies. He is a 
specialist in this line. 





WINFIELD W. GREENE 


Consulting Actuary & Underwriter 


EXAMINATION RATES & 
of Insurance Merit-Rating 
Offices Calculations 


STATISTICAL 
Plans and Their 
Operation 


50 Broad Street New York 








RULES ON APPENDICITIS 

The Virginia Industrial Commission 
has ruled that an injury in the course 
of employment did not cause appendi+ 
citis and is not compensable in the case 
of W. L. Dally involving the question as 
to whether he contracted appendicitis 
as a result of lifting a circular saw in 
the plant of the Penn Foundry & 
Manufacturing Co., of Waynesboro, Va. 
Dally was seized with an acute pain in 
the region of the appendix shortily after 
lifting the saw and it became necessary 
to have his appendix removed. He con- 
tended that the injury in the course of 
employment was: the direct cause of 
appendicitis. In dism‘ssing the case 
the commission held that while it en- 
deavored to give claimants in all cases 
the benefit of the doubt, nevertheless 
in this case, it had not been definitely 
established that there was an injury 
which grew out of and in the course of 
the claimant's employment. The physi 
cian who handled the case, ascertained 
in tracing the history of it, that the 
acute pain suffered by the claimant had 
been preceded by symptoms of appendi- 
citis. The Employers Liability was the 
insurance carrier. 





EXPERIENCE PLAN O., K, 

Manager Leon S. Senior, of the Com- 
pensation Inspection Rating Board, 
has given notice that the revised plan 
for the experience rating of compensa- 
tion risks in New York State will be 
put into effect shortly and will be con 
current with the changes in the manual 
rates already announced. The notice 
is based upon the formal approval of 
Superintendent Stoddard, of the .In- 
surance Department. The. actuarial 
committee of the Board met last 
Wednesday to perfect detaims neces 
sary to make the new plan operative 
in the State. A 5% reduction in the 
manual rates becomes effective with 
the revision of the experience rating 
plan of June 30. 





THE LATE LAWRENCE H. TOBIN 

Lawrence H. Tobin, who assisted in 
the organization of the Commonwealth 
Casualty, of Philadelphia, and later 
served as its general manager died re- 
cently at the age of sixty-seven. He 
was widely known in insurance circles 
of Pennsylvania, especially in the cas- 
ualty and fraternal branches and was 
an authority on both branches of this 
business. He was department superin- 
tendent of the Grand Fraternity at the 
time of his death. 


Cc. M. WHIPPLE MAKES CHANGE 


Clarence M. Whipple, for several 
years assistant superintendent of the 
claim department. of the Employers 


Liability Assurance, has become New 
England claim manager for the Indem- 
nity Company of North America. 











Cash Capital $1,500,000.00 





FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 


Executive Offices 


830-836 Union St., 
New Orleans 


Great Eastern Dept. 


100 Maiden Lane 
New York 
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THE EASTERN UNDERWRITER 




















Life 
Accident 
Health 
Disability 
Group 
Liability 


Workmen’s Compensation 


Automobile 


Combination Residence 


Bonds 

Burglary 

Check Alteration 
Property Damage 
Plate Glass 
Flywheel 

Engine Breakage 
Sprinkler Leakage 
Water Damage 
Fire 

Marine 

Personal Effects 
Parcel Post 
Transportation 
Truck Cargo 

Fine Arts 

Jewelry Floater 
Radium 


When You’ve Sold Your Prospect One Policy 
What Do You Do Then? 


OME insurance agents sell a prospect one policy—then they stop 
—when they should be just beginning. The other valuable forms 
of protection that the prospect needs he must either go without—or 
obtain from some other agent. The agent who follows this course is 
making it as difficult as possible for his client to secure necessary 
protection and is denying himself a substantial increase in earnings. 
Not so the Aitna Multiple Line Agent. Because he sells complete 
protection he is able to satisfy every legitimate insurance need of his client. 
His work, therefore, is not only more profitable but easier than that 
of the agent who must be constantly searching for new prospects. 
To the Atna Multiple Line Agent a man remains a prospect so 
long as he is uninsured in any one of the Etna Multiple Lines applicable 
to himself, his home or his business. The AEtna agent consequently 
spends more time writing business, less time looking for it. 
Next time you’ve sold a client one policy, look at the list at the 


left of this page and think what you could do if you were an Etna. 


Multiple Line Agent! 


: i are still some excellent agency opportunities in the iy. 


organization. For information write to W.L. Mooney, Vice President. 


AETNA LIFE INSURANCE COMPANY 


(Accident and Liability Department) 


AETNA CASUALTY AND SURETY COMPANY 
AUTOMOBILE INSURANCE COMPANY 


OF HARTFORD, CONN. 


The Largest ican in the Woi:1 Writing Life, Accident, Health, Liability, Compensation, Fire, Marine 
and Auto. obile Insurance and Fidelity and Surety Bonds 
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